











“SUPERRENCHES’ : CARBON STEEL 

(Chrome-Molybdenum) 2 ‘ WRENCHES 

17 Patterns, 200 Sizes ‘ . 37 Patterns, 700 sizes 
GUARANTEED ™ FULLY 

AGAINST BREAKAGE ; GUARANTEED 
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UT yourself in your cus- 
tomer’s shoes for a mo- 
ment! 


He uses Greenfield taps and 
gets uncannily accurate re- 
sults. And he knows that the 
Greenfield taps he buys next 
month will perform exactly 
as the taps he is now using. 
Naturally, he is 100% satis- 
fied. 


And he wants the same de- 
pendable performance from 
other small tools. 


Isn’t it logical that he will 
prefer Greenfield dies, screw 
plates, drills, gages, pipe 
tools, reamers..... when he 
has a need for such tools? 


And isn’t it good business for 
you to follow the lines of 
least resistance .... . give 
him what he wants? Why not 
take full advantage of the 
good-will one Greenfield 
small tool creates for the 
complete line? 


GREENFIELDS 


Small Tool Lines 


Screw Plates 
Taps 

Dies 

Twist Drills 
Reamers 
Gages 


Pipe Tools 


Ml lool Duying 














Many leading distributors who 
have concentrated their small 
tool business on the _ broad 
Greenfield line say this sensi- 
ble policy has met with wide- 
spread approval from their 
customers. 


The Greenfield Small Tool 
Catalog illustrated above is a 
complete source of supply 


for small tool users. Think 
how rational it is for your 
trade to look to this book for 
every tool need—and to look 
to you to supply it. 


Simplification of lines carried 
appeals to your trade. And, 
most important of all, it in- 
creases your profits! 





New York: 15 Warren Street 


Chicago: 611 W. Washington Blvd. 


Detroit: 228 Congress St., W. 
Canadian Plant: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 
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Looking Ahead 


As usual, MILL 
SupPLiEs brings to you this 
month its annual Review 
and Forecast Number. 
This issue, beginning on 
page 17, contains the views 
of 33 prominent distribu- 
tors—salesmen and execu- 
tives—and manufacturers 
of industrial supplies and 
equipment. 

It is distinctly a “how 
issue.” In other words 
these leaders of industrial 
distribution tell what plans 
brought them the best re- 
sults during 1929, and, in 
addition, they explain how 
they are planning to make 
1930 a profitable year. 

Don’t fail to read the ar- 
ticle, “How Shall We Plan 
for the Year Ahead?” It 
contains a wealth of valu- 
able information, which 
you may find helpful in 
your planning for 1930. 

Of course, the regular 
editorial features are car- 
ried as usual, which in- 
cludes several experience 
articles by men in the field, 
as well as the usual month- 
ly departments. 
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for every services 


You'll find to your liking, this wire rope and the service of a 
vast distributing organization reaching into every important 
center in America. 


The Wire Rope with the Telfax 
Tape Marker 


Giving the user a protection against substitution worth more 
than the rope costs. A product of such uniform superiority 
that the user unconsciously turns to Williamsport for ropes that 
will give long continued service plus a protection of great value. 





You’ll like the way we do business! 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: WILLIAMSPORT, PA. 
General Sales Office: Peoples Gas Bldg., CHICAGO 
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“We Create 
PRICE ADVANTAGES 


For Consumers 


















































Above—Mr. V. L. Choppin, Manager of the Whitney Supply 
Company, Limited, of New Orleans, Louisiana. This company’s 
services are of a definite economic value to the prosperity 
of its business territory. 


ww: offer all consumers of Industrial Supplies a 


stock diversity that means money to them, 





which fact becomes more apparent when a check-up 
is made on the time and experience needed to analyze 
our natural field, so that the best merchandise for the 
least money may always be available for our friends. 


We recommend Republic’s Belting —Hose —Packing a 
































4g 
—Molded and Lathe Cut Goods.” =—S 
The above statement is characteristic of those made by prominent dis- —— : 
tributors all over the country. It explains in part how the Industrial Supply Invader Belting is as old as is 
Distributor, helping to solve the important problem of broad markets Republic ( 28 years. ) Invader will 
and economical distribution, upholds high quality, maintains fair prices work satisfactorily anywhere, except 
and saves needless efforts on the part of both consumer and manufacturer. on abnormal drives calling for super 
quality such asis in Champion High 
THE _— 
Send for a sample of 
REPUBLIC RUBBER CO. INVADER 
Youngstown 
Ohio 
e the Best Mechanical 


Rubber Goods 


Low 
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FLEX 
_ TAN 


y 
ow Super-Flexible 
‘== |eather Belting 


For the Beater 
Drive ina 


Paper Mill 


A drive that calls for maximum 
resistance to acids and heat on the 
part of the belting—the place to 
use Flex Tan. 





Made with water proof cement— 
“impervious to moisture; guaran- 
teed to stretch no more than oak 
tanned leather and with tensile 
strength equal to the best leather 
belting. Flex Tan Belts are the 
constant choice of the paper mills 
and other industries where unusual 
working conditions prevail. 


Maximum durability, efficient serv- 
ice make the first cost of Flex Tan 
areal economy. If you need excep- 
tional Belting service send for the 
Flex Tan Belting Booklet. 


e e 
osinaibiite I. B. Williams & Sons ~ a 
NEW YORK Dover, New Hampshire, U. S. A. Sey / BOSTON 
GREENVILLE, S. C. PHILADELPHIA, PA. 
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You don’t always discover the exceptional man till the 
exceptional need arises. They all look alike from a dis- 
tance. But when the call comes for a display of resource- 
fulness, willingness, and unselfish devotion to service, he 
stands out from the pack like a giant among pigmies. And 


ROCK CALLS. 604. U.S.A, 


having found him, you keep him. His kind are rare. 


by airplane has figured dramati- 
cally in many a business deal. In 
one case a sudden shortage of bolts, 
through the unexpected stoppage of 
one of its sources of supply, created 
an alarming situation in a great manu- 
facturing plant. The plant was organ- 
ized on so huge and delicately balanced 
a scale that failure at any point meant 
a complete halting of the production 
line . . . and consequent staggering 
losses. 


But there was one other source of 
supply which had never failed. And 
Russell, Burdsall & Ward had a name 
for coming through in a pinch... 
two factors which settled the matter 
as far as the purchasing agent was 
concerned. 


He put through a call for the R. B. 
& W. plant at Rock Falls, Ill. The 
disturbed note in his voice was in 
itself sufficient indication of the vital 
urgency of the case. “I am putting 


myself in your hands!’’ were his final 
words as he rang off. 


Immediately a case of bolts was 
loaded on a truck and rushed off to 
the nearest landing field. And there a 
giant tri-motored plane, previously ar- 
ranged for, swooped down the sky, 
picked up its cargo from the truck, 
and sailed off at top speed for the 
factory... 


The production line was not halted. 
The bolts arvived just before the 
supply on hand was exhausted! 


Many manufacturers in many industries have “discovered” Russell, 
Burdsall & Ward through some such instance of service rendered 
in a pinch. In the R. B. & W. plants, pulling customers out of 
a tight corner has become practically a routine job. Almost daily 
they are called upon to toss a life-line to one factory or another 
... and never have they exacted a premium for the aid extended. 
That is why they stand today, as they have stood for eighty-four 
years, at the very forefront of the bolt and nut industry. 





RUSSELL, 
ROCK FALLS, ILL. 


Philadelphia Chicago 


Detroit 


PORT CHESTER, N. Y. 


San Francisco 


Los Angeles 


BURDSALL & WARD BOLT AND NUT COMPANY 


CORAOPOLIS, PA. 
Seattle Portland 





EMPIRE 


BOLTS & NUTS 
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If SKF Wasn’t Quite So Big.... 
“The Highest Priced Bearing in theWorld” 
Would Be Higher Priced 


SSS Ball and Roller Bearings have never been sold on 
any other basis than performance. They can’t be. No 
other bearing in the world costs so much—to buy or to 
make. But there are other bearings, many of them, that 
cost more—much more—to USE. 























SDESF produces not one type but many different types 
of anti-friction bearings. The special ores it requires come 

' from its own mines. The charcoal it uses in processing 
its special steels comes from its own forests. Its labora- 
tories, plants, factory branches extend right ’round the 
world. Among its 23,000 employees 27 languages are 
spoken. 


SULS supplies greater service to more customers in 
more places than any other anti-friction bearing manu- 
facturer in the world. And S&XLGF makes ‘“‘the highest 
priced bearing in the world.” 


SKF INDUSTRIES, INCORPORATED 
40 East 34th Street, New York, N.Y. 


2439 


THE HIGHEST PRICED BEARING IN THE WORLD 
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The answer to many Pipe Problems 
NATIONAL 


COPPER-STEEL PIPE 


= is a simple but 


effective means of reducing losses from atmos- 


~ 








pheric corrosion in soil, waste, vent lines, rain 
leaders and other piping exposed to alternate 
wet and dry conditions. That copper-steel 
pipe effectively checks atmospheric corrosion 
has been demonstrated by numerous observa- 
tions, laboratory and field tests and actual 
service records extending over a period of 
nearly twenty years. These tests and service 
records cover a wide range of pipe installations 
subjected to alternate wet and dry conditions, 
and the conclusions drawn from them thor- 
oughly substantiate the judgment of archi- 
tects and engineers throughout the country 
who are constantly increasing their specifica- 
tions for NATIONAL Copper-Steel Pipe in 
order to resist this type of corrosion. ’ 

NATIONAL Copper-Steel Pipe is the same 
high-grade steel pipe consumers have been 
using for many years, with the addition of a 
small percentage of pure copper, which thor- 
oughly alloys with the highly refined steel, 
making it more resistant to corrosion. 

The fact that the protection offered by 
copper-steel is a part of the pipe itself and 
causes no inconvenience or extra work after 
installation, makes the use of this product an 
ideal method of minimizing losses from at- 
mospheric corrosion, while the saving secured 
through increased life of the pipe is far in ex- 
cess of the small additional investment in- 
volved. Send for Bulletin No. 11, describing 





NATIONAL COPPER-STEEL PIPE 
The Original Copper-Steel Pipe 


NATIONAL TUBE COMPANY: Pittsburgh, Pa. 


Subsidiary of United States Steel Corporation 
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Fr fourteen years now <J 
the G.T. M.—Goodyear 
Technical Man—has been 
on the job. Deep down in mines, 
high on bridges and skyscrapers, 
on docks and dredges, amidst the 
pulleys of industry everywhere, he 
has been steadily at work. 

Today theG.T. M. brings to indus- 


tryan extraordinaryexperi- 


G.T.M. SPECIFIED 
---GOODYEAR::- 
CONVEYOR BELT 





TANDEM 
DRIVE 
MOTOR 


GRAVITY 
TAKE-UP 


CHUTE FROMA 
ROTARY “% 


( 
i FEEDER | 





has counseled 


hundreds of industries .. . 


You can profit by the G.T.M. 
You will find the wish to reduce 
your costs and speed your operation 
uppermost in his mind. His tested 
knowledge of Mechanical Rubber 
Goods and their correct application 
is at your disposal. 





ence and an extraordinary Back of the G.T.M. 
service. He is a compos- BELTS | . andhisservice are the vast 
ite of many skills, trades, MOLDED | manufacturing resources 
processes. Everywhere GOODS || _ of Goodyear. Your confi- 
are records for industrial | dence in the Transmission 

shievement following his BOSE | Belting, the Conveyor or 
achieve g elting, y 
visits—gains in time, pro- PACKING Elevator Belting, the In- 
duction; savings in cost. 











THE GREATEST 


dustrial Hose, or Molded 


NAME 





Copyright 1930, by The Goodyear Tire & Rubber Co., lac. 


thousands of individual businesses 


Rubber Goods which the G.T.M. 
recommends for your use is fully 
protected by the Greatest Name in 
Rubber. 

Boldly stamped on belt or hose 
the name Goodyear is more than 
identification. It is assurance of 
the highest quality in rubber that 
service and experience can pro- 
vide. You cannot see the quality, 
but you can see the name! The 
G.T.M. is ready expertly to apply 
that quality for your job — just 
write to Goodyear, Akron, Ohio, or 
Los Angeles, California. 


IN RUBBER 
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AND BRINGS 'EM 


ET a customer know from 
experience how reliable 
Square “Gee” fittings really are, 
and you can count on him to 
come back for more. 


On-the-job results will prove 
the added value we build into 
every fitting. 


No Square “Gee” can be ac- 
cused of refusing to grab-quick- 
and-hold-tight; of bucking the 
wrench or of failing to give a 
connection any man could be 


proud of. 


Laboratory tested metals 


YOUR FITTING PROBLEM 


SQUARE 
Pipe 


Square “Gee” inserted seat 
Ground Joint Unions are ap- 
proved by the Underwriter. 














MALLEAGLE, EAST IRON 











is 








BACK FOR MORE 


molded the Grabler way—the 
molds go to the metal!—mean 
freedom from cold-shots and 
flaws. A big, burly beading; 
skillful workmanship; scien- 
tific heat treatment; deep, clean 
threads; reamed and recessed 
for easier connection; careful 
inspection. at every step— 


That is why Square “Gee” will 
serve your customers better. 
That is why you should furnish 
these thoroughly good fittings 
on every order. 

The GRABLER MANUFACTURING Co. 


and its subsidiary GRABLER-REPUBLIC, Ine. 
4900 Euclid Building sae Cleveland, Ohio 


SOLVED WHEN YOU SAY SQUARE “GEES” 


“GEE” 


Fittings 





ORAINAGE, BRASS 
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Make the Most of Your 


ROFIT is the most important factor in business. Without it, 

business fails. With a little, business survives. With real 
profit, business prospers. § Your business is no exception. You 
sell hundreds of lines. The brush line is one. The maximum profit 
on your brush sales is something worth getting. Certain factors 
are necessary. Osborn Brushes offer you every essential factor 
for making the most of your brush business. § Osborn Brushes sell 
readily. They have a long established reputation for quality and 











JANUARY, 1930 MILL. SUPPLIES 11 











ur 1930 Brush Business 


durability. The Osborn policy with distributors is fully cooperative. 
Osborn’s complete engineering and manufacturing facilities 
offer you a solid foundation on which to build your brush busi- 
ness. Your opportunities for real profit are numberless. § Make 
the most of your 1930 brush business. Sell Osborn Brushes. 


THE OSBORN MANUFACTURING COMPANY 


INCORPORATED 
5401 HAMILTON AVENUE a CLEVELAND, OHIO 
Sales Branches: NEW YORK + DETROIT - CHICAGO <+ SAN FRANCISCO -: LOS ANGELES 


Orn. 











ushes 
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Far 
from the 


Madding 
Crowd 


N this age of speed and yet more 






speed there is a pronounced ten- 
dency to rush into print with premature aS 
announcements of “improvements,” 
of betterments that are not better. 


We at Foster have striven always for 
the better .... the strife is nothing 
new to us.... but with the caution 
and conservatism born of experience 
Foster experiments are never an- 
nounced until they have been given 
the substantiality of ex- 
perience. 


And far from the madding 
crowd these experiments 
are constantly being con- 
ducted, experiments that 


LM fal 
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in the past have generously 
contributed to better bolts 
and nuts and cap screws, 
an encouraging fact that 
lends an abundant assurance 
to the belief that there will 
be yet better Foster products. 


All of which presages announcement 


in the near future of a bolt better than 
any bolt ever produced, an announce- 
ment that will be amply supported 
by the substantiality of experience 
and the authority of conservatism. 


THE FOSTER BOLT & NUT 
MFG. COMPANY 


CLEVELAND CHICAGO 
Union Ave. and 6249 to 6265 
East 72nd Street West 65th Street 

Telephone Telephone 
BRoadway 0840 Hemlock 4484 





FOSIE! R 


Personal Service 











BOLTS” NUTS 
CAPSCREWS 


in Big Business 
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“We Would Recommend This 
No. 999 to Anyone Who Wishes 
to Save Labor and Material.’ 


That is what one owner thinks of the No. 999, 14” 
to 2”, power pipe machine. Many others have 
written us just as enthusiastically. 


Just 32” long and 16” wide, and easily carried by 


two men. Separate die heads for each size, always 
perfect standard threads. Just plug the motor to any 


ee 99 
110 volt lamp socket. Speed in cutting and thread- TO kDO 


ing. 

The “TOLEDO” No. 999 is without doubt the finest 

value on the market. You should have one of these 

machines on display to demonstrate to your trade. BUILT FOR SPEED, 
Many jobbers have already sold a large number of PRODUCTION AND 
these sensational machines. If you are not getting LONG LIFE 


your share of this business, write us. We will show 
you how we will co-operate with you. 


THE TOLEDO PIPE THREADING MACHINE CoO. 


TOLEDO OHIO 
New York Office, 72 Lafayette Street 











Twin Disc Ball Bearing 
Friction Clutch Pulley 


A Friction Clutch Pulley designed for all con- 
ditions of service—for light or heavy loads— 
slow or high speed. 


Economy in Direct Drives 
Drive Buffing Lathes, Emery and Disk Grinders, 
Fans, Punch Presses, etc., direct from line 
shafts. Do away with countershafts and save 
power, belts, lubricant, time and trouble. 
Twin Disc Ball Bearing Clutch Pulley is simple in construction, easy to install, and 


requires less space on shaft than ordinary clutches. Ball Bearings are dust-proof, and 
the lubricant chamber needs refilling but two to four times a year according to 


Chicago Pulley & Shafting Co. 


ENGINEERS, FOUNDERS AND MACHINISTS 
All Forms of Power Transmitting Appliances 


MAIN OFFICE: 19 No. Desplaines St., Chicago, Ill. 
FACTORY: Menomonee Falls, Wisconsin 
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You can always sell 
Worthington Pumps 


| or to the mill supply dealer, are the Aladdin’s lamp of 
selling. When all else fails, the salesman knows that he can 
rub up on pumps with a reasonable certainty of doing business. 

Provided ... . and here’s the vital point . . provided his 
line is broad enough in scope to meet the varying requirements of 
his prospective customers. 


The dealer who handles Worthington products can offer his 
trade a wide range of choice in type, drive and size. He has 
no axe to grind... . no one class of pumps to limit his sales 
effort. Whatever the customer’s need, he can offer a Worthing- 
ton Pump that will do the job as it should be done. 


And the same is true of the Worthington line of compres- 





Sires 
SF SS 

















WORTHINGTON sors ... whatever the requirement, the right machine can be 
[ DEALER LINE 7] found in the Worthington catalog. 
“(Plain and Ball Bearing) Write for information on the Worthington franchise, backed 
DIRECT-ACTING by liberal cooperative policies, national advertising in the 
STEAM PUMPS hal : aaah ae 
(Simplex end Duplex) trade publications, and a reputation recognized in every industry. 
DUPLEX PISTON 
POWER PUMPS WORTHINGTON PUMP AND MACHINERY CORPORATION 
TRIPLEX Executive Offices: 2 Park Avenue, New York, N. Y. 
PLUNGER PUMPS 
pee pesto GENERAL OFFICES: HARRISON, N. J. 
VERTICAL COMPRESSORS 
(Air and Water Cooled) 
HORIZONTAL COMPRESSORS 
(Steam and Belt Driven) 
S-7 
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THE DIAMOND RUBBER COMPANY 











offers to the DISTRIBUTOR 





A line of Mechanical Rubber Goods whose solid 
reputation has endured for 36 years. This is a line 
whose well established reputation for efficiency and 


economy is a very real asset to the jobber who stocks it. 


This reputation includes also the feature of progressiveness. 
The Diamond Rubber Company has always been among the 
first to take the forward steps in rubber manufacture that 
have made the industry what it is today. 


The discovery of chemicals which accelerate the curing 
process was first made practically useful in our factory. 
It is now used by all rubber manufacturers. 





The high pressure, hot water cure which contributes 
immeasurably to the greatly increased life of rubber prod- 
ucts such as tires, air hose, water hose, etc., was first 
adopted by Diamond as a standard manufacturing process. 


A Simplified Line 


Quality first always, and progress that continues to go 


‘ forward steadily—these are integral features of the Dia- 
A Solid Reputation mond products with which some of the largest distributor 
A Stable Sales Policy businesses in the country have been built up. 


If a line of this character fits in with the policies of your 
own company, we want to get in touch with you. Write 


us. We can and will work with you in building up a mutually 
profitable business. 


A Sincere Cooperation 


THE DIAMOND RUBBER COMPANY, INC. 
Akron, Ohio 


Branches as follows: 


AKRON + ATLANTA + KANSAS CITY - NEW YORK 
BOSTON + PHILADELPHIA - DALLAS + CHICAGO 
LOS ANGELES + SEATTLE - SAN FRANCISCO 


Diamond 


RUBBER BELTING HOSE > PACKING 
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There is no firmer basis on which to build valve business 
than that of known Jenkins quality. Architects, engineers, 
contractors, purchasing agents, superintendents, managers, 
owners... .. all are familiar with the Jenkins 66 year 
reputation. Jenkins advertising constantly keeps the Jenkins 
name before these potential valve buyers. As a result, 
buyers are well informed .... receptive to Jenkins. They 
know quality ... want it ... and, when given quality, 
become satisfied repeat customers. Such buyers buy Jenkins 
year in and year out. Write. Jenkins Bros., New York, 
Boston, Philadelphia, Chicago .... . Jenkins Bros., Ltd., 
Montreal, London. 


Jenkins 


VALVES 
Since 1864 
































PUT YOUR VALVE BUSINESS ON THIS FIRM BASIS 














With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 
And Combined With Mill Supply Salesman, Founded by Ernest H. Smith 





NUMBER 1 


33 Distributors Tell How 
They Will Plan for the 


YEAR AHEAD 


OW are you 
charting your 
business 


activities for 1930? 
Are you going to 
push high-profit spe- 
cialties more aggres- 
sively? Do you plan 
to concentrate more 
and more on your 
natural territories? Is 
it your belief that every order accepted must stand on 
its own; in other words must show a profit? Are you 
scrutinizing the sales policies of your sources of sup- 
ply carefully to make sure you are supporting cooper- 
ators and not competitors ? 

What was the most resultful plan, policy, or idea 
which you developed in your business during 1929? 

Every year at this time, MILL Supplies secures the 
views of leading distributors on questions such as 
these in the hope that the answers will be helpful to 
members of industrial distribution in laying their 
plans for the year ahead. 


“We Must Stand Up for 
Fair Profits,” 


Point Out Distributors 


This year is no ex- 
ception, so let us 
turn immediately to 
the interesting, con- 

' structive statements 
which have come to 

the editors of MILL 

SuppLies from dis- 

tributors in practi- 

cally every section of 
the country. 

“We give credit to many different policies for a 
doubled business during the year 1929. 

“In the first place, advertising played an important 
part in our program. We edited a new catalog, in the 
front of which we placed a two-color circular which 
showed views throughout our warehouse and city 
desk. These two forms of advising the trade of what 
we had and where we had it were effective. Coupled 
with these we sent out circular letters and a news- 
paper, “‘Duncan’s Doin’s,’ at frequent intervals. 

“Of considerable help to our salesmen was a card 
record system showing their customers’ purchases as 
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Cc. A. CHANNON P. O. BOYLAN 


well as the calls made by 
each salesman each month. 
These, together with copies 
of customers’ orders, which 
were daily given to the men, 


aided them in securing a 
clear knowledge of their 
sales. 


“We have placed particu- 
lar emphasis on the impor- 
tance of making regular calls 
on the trade. We _ have 
proved that this is very es- 
sential and productive. Our 
customers, themselves, have 
told us that they like to have 
the men call on regular days 
so that they can depend up- 
on their being on hand to 
take care of their supply and 
engineering problems. 

“We are looking forward 
to a much better business for 
1930. We are installing a 
new system of stock control 
which, in our estimation, is 
bound to assist us in having 
on hand the items that are 
needed for the use of the 
trade, and at the same time 
eliminate slow-moving ones. 

“It is going to be our New 
Year aim to impress upon 
the trade a feeling of confi- 
dence and desire to do busi- 
ness with us.” R. C. Dun- 
can, president, R. C. Dun- 
can Company, Minneapolis. 

ok * * 


2 
B. H. ACKLES 


“In my opinion the best 











W. J. RADCLIFFE j. L. PITTS 


if the reputable distributors 
will educate manufacturers 
on this point. 

“We have had some re- 
markable success in our ter- 


ritory in doing this work 
with the manufacturers we 
represent, and the results 


have been closer cooperation 
and better business for both 
ourselves and our sources of 
supply.” J. M. Kinabrew, 
vice-president, Standard Sup- 
ply and Hardware Company, 


New Orleans. 
* * * 


GEORGE PUCHTA 


“We increased our sales 
considerably in 1929 over 
what they were in 1928 by 
eliminating unprofitable cus- 
tomers, unprofitable items, 
and impressing upon our 
salesmen the necessity of 
showing an average good 
profit on their sales. 

“In 1930 we expect to 
continue along the same 
lines, as well as to live up to 
established resale prices and 
to keep on getting more man- 
ufacturers to establish them. 
We believe, further, that it 
is impossible to carry on a 
distributing business satisfac- 
torily unless a complete stock 
is carried.” R. W. Goodwin, 
vice-president, Neal and 
Brinker Company, New York. 
Cc. W. KRUEGER * * * 


“Our volume in 1929 was 








way to improve the distrib- 
uting situation in 1930 is to 
educate manufacturers on the advantages of selling 
through distributors, but to induce them to refrain 
from selling too many distributors in any one terri- 
tory. 

“Most of the distrust among distributors is general- 
ly the result of too many distributors being estab- 
lished in one territory. This situation can be prevented 
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slightly ahead of that during 
1928, but profits were con- 
siderably higher. We attribute this mainly to the 
fact that we have kept in much closer personal con- 
tact with our territory. We have encouraged: our city 
salesmen to get every bit of profitable business pos- 
sible from their territories. In other words we 
stressed profit, not volume. Our volume, however, 
has held up remarkably well. 


MILL SUPPLIES 





“Our credit risks were watched more carefully in 
1929, too, and we have been particularly zealous in 
following up collections. Our expense items have also 
been watched closely. All of these factors are part of 
the basic principles of good merchandising and we 
intend to follow them in 1930.” Phil Pidgeon, presi- 
dent, Pidgeon-Thomas Iron Company, Memphis. 

* * ok 

“Both profit and volume during 1929 was larger 
than in 1928. We have always concentrated on nat- 
ural territories and ignored manufacturers who do not 
protect distributors. Resale prices are strictly main- 


esN—o 


OOPER A- 
tion is the 
keynote 


sounded by 11 prom- 
inent manufacturers 
in voicing their views 
on industrial distri- 
bution for 1930. In 
their opinions, the 
cheapest and most 
satisfactory method 
cf getting their prod- 
ucts into the consumer’s hands is through the mill- 
supply distributor. They are not only willing but anx- 
ious to lend a helping hand to distributors who will 
shoulder their share of the burden of solving the per- 
plexing problems of distribution. 

It seems to be the trend of the times to pay more 
attention to distribution and rightly so, too, for the 
difference between correct and incorrect distribution 
may mean the difference between profit and loss. 
Manufacturers are coming to realize that 
this is true, hence their willingness to 
train their guns on distribution problems 
in an effort to find adequate solutions. 

Is it better to sell direct to the con- 
sumer or through distributors? If we 
do sell through distributors, how far 
shall we go in cooperating with them? 
What shall a manufacturer expect in the 
way of cooperation from his distribu- 
tors? Is it advisable to establish resale 
prices? , 4 

These are the type of questions put to 


‘We Must Co-operate 
Closely with Our 
Distributors,” 

Say Manuf acturers 





Ss. D. BLACK 


tained wherever established and we are thorough be- 
lievers in cooperating with our fellow distributors. We 
make it a point to carry large stocks and constantly 
strive to give good service. 

“With a program as outlined above, plus our usual 
budgeting and intensive, intelligent salesmanship, we 
expect even a better year in 1930 than we had in 
1929.” George Puchta, president, The Queen City 
Supply Company, Cincinnati. 

* * * 

“We have always concentrated in our natural terri- 

tories, favored manufacturers (Continued on page 54) 
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manufacturers by the 
editors of Mitt Sup- 
PLIES. Here are the 
answers : 

“We are thorough- 
ly sold on distribut- 
ing our products 
through mill supply 
distributors and see 
no reason for chang- 
ing our ideas at the 
present time. 

“The manufacturer can help bring about a more 
satisfactory distribution situation by extending the 
most cooperation to those distributors who are thor- 
oughly alive to the fact that something cannot be had 
for nothing and who are determined to make 1930 a 
bigger year than ever, through rendering greater serv- 
ice. In other words, success will come through the 


close cooperation of those manufacturers and distrib- 
utors 


who are determined to work.” S. Duncan 

Black, president, The Black and Decker 

Manufacturing Company, Towson, Md. 
* * * 

“Tt is more profitable to sell our equip- 
ment through distributors than it would 
be to develop an organization to sell di- 
rectly to consunmters. It is pleasing to 
note that each year brings about a more 
healthy condition in the distribution of 
our products. This is probably due to 
the educational work that we have done 
and are doing with our distributors and 
their salesmen. (Continued on page 108) 





HORACE ARMSTRONG 
JANUARY, 1930 


C. W. TITGEMEYER 


i 


Cc. D. GARRETSON 


F. H. PAYNE 
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Mixer in use at the construction of the new plant 
of the Lever Brothers Soap Company, 
Whiting, Indiana 


, LTHOUGH we handle a full line of mill 
supplies and have the utmost respect for 
the smaller items, we have for a long 
specialized in the sale of large installa- 
of machinery. Sixty-five per cent of our 
business is with industrials and thirty-five per 
cent with contractors. The nature of our ter- 
ritory partly explains our leaning toward this 
class of equipment. We operate in Lake, Porter, 
and part of Cook Counties. 


time 
tions 


As we are close to 


Chicago, our business is necessarily highly 
localized. 
I, personally, am particularly interested in 


the sale of machinery and have paid so much 
attention to it that I am out after business a 
large part of the time. I believe the biggest 
reason why we keep our business going at top 
speed is the fact that Mr. Badalli, manager, and 
myself make it a point to know everyone in our 
territory. In addition to knowing regular custom- 
ers and checking up on service, we have pushed 
our acquaintanceship to the point where we 
have a very large number of people on the 
lookout for jobs that will mean business for 
us. The above simply means that we have 
found that superintendents, foremen, mechan- 
ics and others employed by industrials and con- 
tractors are very worthwhile people. They 
know their stuff and we often learn from them 
things that otherwise would be overlooked. 

After you have become thoroughly acquainted 
with the men and have exchanged ideas with them, 
it is quite logical that they will be glad to let you 
know when there is anything stirring in the way 
of orders. We have pursued this acquaintanceship 
sincerely and are proud of it. As a little example 
of the value of cultivating a wider acquaintance- 
ship, when the roster of members of the New Ham- 
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Pump and mixer on a well point and header line 
system pumping water 22-feet deep. 





Mixers and a jiffy plant in use on the American 
Telephone and Telegraph job at East Gary, 
Indiana. 


mond Athletic Club was made up we found we 
were personally acquainted with all but two of the 
men on the list. 

However, we do not sell our goods on _ the 
strength of mere acquaintanceship and good-fellow- 
ship. We know that we have to give good service 
and sell the right quality of goods if we expect 
these people to continue recommending us. In 
other words, these industrial and contracting fel- 
lows do not recommend us on account of acquaint- 
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m ORDERS 


Rolling In 


“Wide acquaintanceshtp, 
compiling bids quickly, prompt 
delivery of materials sold, 
after-sale service, and judt- 
cious advertising have helped 
us maintain a steady volume.” 


By R. C. MCLAUGHLIN 


President, McLaughlin Mill Supply Company, 
Hammond, Indiana 


' 


anceship alone, but because they know, through 
that acquaintanceship, just how dependable we are. 
We have received so much fine business on the rec- 
ommendation of satisfied customers that it is not 
necessary to state more than a couple of instances. 

In one case, a customer called me up one Satur- 
day noon stating that there was a rush job of gen- 
erous proportions about to be let and gave us 
complete information. By two o’clock we were on 
the job with all the figures, made the bid, and got 
the job. 


HESE men, although at times competitors, are 

always discussing changes and additions with each 
other. It follows that if one of our friends, whom 
we have served efficiently, is told of a job to be 
done by another man who does not know us, our 
customer is usually in a position to give us enough 
information to enable us to go in with a clear prop- 
osition on the first call. 

We follow up each and every sale, not only to see 
that everything is working properly, that the cus- 
tomer is satisfied at all times, but to cash-in on 
the very desirable maintenance items that usually 
follow large orders for machinery. Of course, we 
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R. C. McLaughlin 


get a lot of this 
by telephone and 
by mail, but are 
always picking up 
sizeable orders 
fo r_ additional 
material or ma- 
chinery during 
personal visits to 
the various plants. 

This brings up the question of service and it is 
only fair to say that we could not specialize as we 
do unless we were prepared as well to give the 
very best kind of repair and replacement service. 
Naturally, break-downs do not select very conven- 
ient times to occur. As a matter of fact, they are 
more liable to happen when a plant is going top 
speed on a night-shift in order to catch up with 
the orders. This means that someone has to get 
out of bed and do whatever is necessary to get 
the machinery working again. 

Both Mr. Badalli and myself have gotten up in 
the middle of the night on several such missions. 
I remember one case where my telephone rang at 
midnight. There had been a breakdown on an ele- 
vator used for hoisting molten metal. When I got 
to our plant, the customer was there with several 
husky men in order that there might be no delay 
in getting out the material. In a very short time 
we had cut all the cable necessary and were out on 
the job while repairs were made. 

Mr. Badalli can testify to leaving his warm bed 
about 11 o’clock one night to have cable cut to take 
care of a breakdown which had occurred on an excavat- 
ing job for a large building. (Continued on page 126) 


J. J. Badalli 
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, \WO years ago we 
inaugurated a new 
system for our 

salesmen. Since its in- 
ception, we have in- 
creased our sales on 
profitable merchandise ; 
stepped up our turnover 
on items which formerly 
were slow movers; eliminated much corre- 
spondence with our salesmen; and minimized 
wasted sales effort. 

This new system is simply a compact catalog 
and handbook. It is a pocket size, leather- 
bound, loose leaf note-book with a capacity of 
600 pages. Between the covers of this book 
our salesmen can find answers to most of the 
technical sales problems that confront them. In 
addition, there is a list of all the items in our 
stock, with specifications, cost prices, resale 
prices and so on. With this industrial supply 
“encyclopedia” in his pocket, a man has no need 
for lugging the regulation two-ton catalog. 

There are two reasons why this book of ours 
came into being. First, our salesmen kept writ- 
ing in, or coming in, to ask a lot of questions 
about technical matters. There was no advan- 
tage in giving informative talks on these sub- 
jects, as they would have been promptly for- 
gotten unless the subject just happened to fit 
in with a particular problem a man might be 
working on. Second, we felt that because 
there was no systematic organized plan for sell- 
ing all the items in our stock, a salesman was 
apt to concentrate’on a few favorites and waste 
much of his sales effort selling items that were 
already “in” with the buyer. Now we have 
solved both of these problems with our “con- 
centrated catalog.” 


HE first few pages of the book are devot- 

ed to educational talks on salesmanship, 
such as: The Power of Calling Regularly, The 
Futility of Price Cutting, The Wisdom of 
Planning Your Work and Working Your 
Plan, and so on. 

Following these inspirational messages is the 
list of items giving sizes, prices, description, 
and the like. These pages are so comprehen- 
sive that there is no necessity for carrying a 
large supplementary catalog. In fact, in many 
instances, a catalog would be less complete. 
Take the subject of babbitting, for example. It 
has been my experience that one salesman in a 
hundred can explain intelligently the right 
method of babbitting. In preparing the pages on 
babbitting, we found that manufacturers’ cat- 
alogs treated the subject very generally. There- 
fore, we actually studied the process at first 
hand in order to retail it clearly to our sales- 
men. Concise technical information of this na- 
ture is absolutely lacking in the average catalog, 
with the result that salesmen have to write in 
or come in for instruction when their sales 
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In addition to the 
usual catalog inf or- 
mation, our book 
contains answers 
to most of the tech- 
nical sales problems 
with which our 
salesmen are apt to 
be conf ronted 


By 
F. D. WILSON 


Vice-President, Casanave Supply Co. 
Philadelphia 








We Made 
a Real Busi- ; 


problem requires 
technical knowledge. 
This means loss of 
time all around. 
Since the pages of 
ourcombination 
handbook and catalog 
measure 834 inches 
by 4%, there is 
enough space, after 
the specifications and 
prices are listed, for 
suggesting selling 
points that should be 
emphasized, and spe- 
cific methods for so- 
liciting business on 
that particular item. 
The back section of 
the book is left blank 
for the salesman to 
fill in. He is given 
one page for each of 
his customers. This 
he uses in the follow- 
ing manner: Suppose 
that his first account 
is the Atkinson Man- 
ufacturing Company. 
After going through 
the plant, he finds 
that they are buying 
a lot of machine bolts, 
but not from him. 
So he plans to go af- 
ter that business. Ac- 
cordingly, when he 
makes his next call, 
he enters the date on 
the page belonging to 
the Atkinson Manu- 
facturing Company, 
and opposite it, writes 
“machine bolts.” 
Then after his call, 
he briefly writes in 
the results of his vis- 


MILL SUPPLIES 








ur Catalog 


ness Getter 





“In preparing the 
pages on_ babbitting, 
we found that manufac- 
turers’ catalogs treated 
the subject very gen- 
erally. Therefore, we 
actually studied the 
process at first hand in 
order to retail it clear- 
ly to our salesmen.” 
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Subject Bearing Metals (Babbitt) 
























to time while pouring. 
Fahrenheit. 


ning. 
poured. 







enough. 


allow it to remain in the babbitt. 





Blank Babbitt is designed to meet general service conditions in 
electric railways, machine shops,machinery manufacturing, saw mills, ; 
and paper manufacturers, and is suitable for all purposes in cases of |” 
extraordinary high pressure, and where severe pounding occurs. 


When babbitt is first melted stir thoroughly before and from time 
The proper temperature is from 350° to 875° 
Temperature of 30° to 50° higher will cause pronounced 
shrinkage, or oxidized babbitt, impairing the smoothness for cool run- 
The mandrel should be heated and smoked tefore the babbitt is 


Have everything ready, then pour the metal as soon as it is hot 
In the absence of a pyrometer, a simple test for determining 
the proper temperature is to use a yellow pine stick 1/4 inch square. 
Dip this into the babbitt at intervals while being heated, but do not 


the wood is put into the metal, the proper temperature has been reached. 












When smoke is given off the instant 























it. Perhaps the company was tied to some other house 


on machine bolts. Perhaps it was not in the market at 
the time, but would be next month. Perhaps it was 
buying on a reciprocity basis, and hence there was no 
chance to win that particular business. If the latter 
case is true, the subject of machine bolts is dropped, 
but if any other condition prevails, the salesman keeps 
hammering away on machine bolts on each succeeding 
visit until he has definitely won the business. In other 
words, he sticks with an item until it is “in” or “out.” 
In many cases, it means a six months’ job, but we con- 
sider this form of concentration essential in any busi- 
ness where there are hundreds of items to sell. In 
short, we work on the theory that if you once really 
sell a customer on a specific item, you are usually fair- 
ly certain of his future business on it, other things 
being equal. This provides time for pushing other 
items on which the buyer is not yet sold. 


F plape a salesman gets the regular business which 
is waiting for him, the buyer usually has only a 
few minutes left. He is not at all interested in paging 
through our catalog; nor has he time to hear reeled 
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off, parrot fashion, a list of all the items we carry. 
But he does have time to listen to a well-planned pres- 
entation of just one item. By concentrating on one 
particular item on every call, sit eventually begins to 
“register.” Then when that item is definitely sold, we 
can go on to another. Thus we are continually selling 
every item in our stock and wasting no sales effort 
on reselling an item once the buyer has accepted it. 
As a result of this systematic follow-up on the part 
of every salesman, we are not only increasing our sales 
on the more profitable items, but we are also eliminat- 
ing slow movers. In addition, our turnover now repre- 
sents a much better picture than it did two years ago! 
From time to time new pages are added to the cat- 
alog section of our book and, in order to avoid mis- 
takes in filing, each page is numbered. For instance, a 
salesman might file auger bits under “A” instead of 
under “B.” Then when he comes to look up some in- 
formation about auger bits, he might look under “B.” 
In order to eliminate any such confusion, each page 
bears a number which automatically files it alphabeti- 
cally. Of course, the numbers are so arranged to take 
care of new items that may (Continued on page 124) 
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Selling Service Helps 
Us Sell More 


GRINDING WHEE 


By W. D. SHARPE 


Manager, Abrasive Department, The Strong, Carlisle 
and Hammond Company, Cleveland 


statement to say that the main 

thing in selling grinding wheels 
is to sell service and not grinding 
wheels, but that is actually what sells 
the most abrasives for us. We are 
willing to forget that an order in- 
volves dollars and cents and to think 
only of the customer’s desire to 
achieve certain specified results. We 
try to analyze his requirements and to 
furnish the best wheel in our line to 
secure the finish and effect which the 
customer wants. 

The successful grinding wheel 
salesman has to know the practical 
phases of grinding processes and the 
peculiar characteristics of metals be- 
ing subjected to grinding, because 
otherwise he cannot possibly select the right wheel for 
a particular job. General city desk clerks in our store 
cannot handle orders for grinding wheels and when 
customers approach them they are sent back to our 

office in the grinding 


[: MAY seem to be a worn out 







wheel stock room. 
There we make an 
effort to find out 





When a customer comes to the city sales desk to 

purchase grinding wheels, he is referred to our abra- 

sive department, where the wheel best adapted to 
his requirements is demonstrated to him. 





**We analyze each cus- 
tomer’s requirements 
in an ef fort to furnish 
him the best grinding 
wheel in our line forthe 
work he wants done’’ 


what they want and give it to them. 

Many users of grinding wheels 
don’t know what they want. They 
know the results they want to secure 
and we have to give them the wheel 
that will do the job they want done. Thus we are sell- 
ing more than a line of grinding wheels. We are sell- 
ing the proper application of the correct grain and grade 
of abrasive wheel at the proper speed recommendation. 

Very frequently industrial purchasers with a large 
demand for grinding wheels will make up their own 
specifications. We submit our proposals along with 
other houses and they finally reach a decision to try 
one or more of the suggested wheels. The wheel that 
performs most satisfactorily under test is usually the 
one selected by the purchaser for standardization in 
their plant. This means that the judgment a salesman 
can demonstrate in making his selection of grinding 
wheels for certain applications will be the deciding fac- 
tor in a large quantity of business. When a customer 
checks up on competitive wheels under test and com- 
putes the life of the wheel in hours of service and the 
approximate production capacity, he can soon arrive 
at the unit cost of the finished product. That cost, 
in many cases, instead of the original purchase price, 
sells the line. If we have suggested the wheel which 
shows up with the lowest unit cost per piece of finished 
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Reaming arbor holes for bushing 
wheels to a larger size than stand- 
ard. We have the necessary equip- 
ment and are prepared to offer this 
kind of service to our customers. 





product, we get the grinding 
wheel business. This shows the 
necessity for every grinding wheel 
salesman studying his product and 
its application so that he can 
properly apply his product under 1 
test when he is given an oppor- 
tunity. 

Stocks of grinding wheels are 
also involved in service. We carry 
a complete stock of every type of 
wheel for which we have a con- 
stant demand. We use perpetual 
inventory sheets to check our 
stock and keep it at an established 
mark. When it falls below our 
minimum requirements we imme- 
diately place a stock order large 
enough to cover our requirements. 

On one side of the inventory 
sheets the following information 
is kept: The number of grinding wheels on hand; the 
stock requirements necessary; the date new stock is 
ordered; the date the stock is received; the date the 
stock is, sold; the ‘total stock received, and the total 
sold. 

On the reverse side of the inventory sheets, a record 
is kept of the names of the purchasers of the wheels; 
the date of purchase; the amount purchased, and re- 
marks regarding each purchaser. 

In order to keep track of our customers, and their 
grinding wheel specifications, we maintain a customer 
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A complete stock of grinding wheels of 

every grade and grain is maintained from 

%4-inch diameter by %-inch face up to 30- 
inch diameter by 3-inch face. 





The successful salesman 
puts various wheels on 
the job until he has 
found the best wheel for 
the work involved. 


file in which a complete 
sales record is kept. 
This is in addition to the 
sales record kept on 
one side of the inven- 
tory sheets. By refer- 
ring to this file, we can 
at any time check the 
increase or decrease of 
an account, the changing 
of a specification, or our 
own failure to meet 
service promises. We 
have found it to be one 
of the most valuable 
records we have. 

Summing it all up, 
our whole set up on sell- 
ing grinding wheels 
makes for the utmost in 
service to our custom- 
The men who sell abrasives for us have a full 
knowledge of their lines. They know which wheel to 
recommend for each job to be done, and thus our cus- 
tomers are assured of getting what they actually need, 
not necessarily what they may think they need. 

Our records, of course, also play an important part 
in helping us do the right kind of a selling job on 
grinding wheels. 


ers. 


In regard to this particular line, our slogan might 
well be, “The right wheel for the right job at the 
right time.” 
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R. S. Mars 


the sale of welding tools and material, and so, 

of course, we have always paid special attention 
to the sale of this class of goods. We travel what is 
known as the Mesaba Range, 60 miles north of Duluth, 
and go into parts of Michigan. There are many iron 
mines in this country and the demand for welding tools 
is increased by the great number of steam shovels, 
locomotives, railway cars and other heavy equipment 
which is in constant use. We find a constantly in- 
creasing number of prospects for welding equipment, 
too. Furthermore, there is a high average of demand 
for additional material and repeat orders. This is be- 
cause the customers go into it deeper and deeper just 
as soon as they become familiar with the value of weld- 
ing from the standpoint of economical and efficient 
production in their various plants. 

Anyone who has made, sold, or used welding appa- 
ratus knows that its successful operation is anything 
but child’s play. It is rather an art that is well worth 
a great deal of study and experiment. On the other 
hand, the tools have been simplified and improved to 
such a point that any good mechanic can turn out ex- 
cellent work if he is given the right start. 

As with many other lines of a technical nature, 
welding tools are more easily sold to prospects who 
understand them. This understanding makes satisfied 
customers, who will recommend the devices and look 
around their shops for other uses for the equipment. 
This naturally means more business for the seller. 

The live salesman is constantly seeking new outlets 


():: TERRITORY is naturally a good one for 
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More Welding I 


by Showing | 


for his product. In the case of welding, he finds a 
surprising number of firms who are in the market, but 
make no effort to put in this apparatus because they 
know nothing or very little of its operation. It is like 
the old story of the lodge member who was asked to 
contribute towards the purchase of a magnificent 
chandelier for the hall. He replied that he couldn’t 
see buying a chandelier because he was positive none 
of the brothers would know how to play it. 

Our men have had hun- 
dreds of prospects with 
plenty of need for welding 
outfits answer: “Sure, we 
could use welding equip- 
ment all right—but we 
have no one in our place 
to operate it.” Therefore, 
in the sale to new custom- 
ers at least, the biggest 
asset any salesman can 
have is a method of over- 
coming this fear on the 
part of the buyer brought 
on because of a lack of 
knowledge. 

Having learned the 
above facts during our 
years of selling welding 
equipment and supplies, we 
gave much thought to 
evolving a plan much wider 
in scope than the usual in- 
structions which went with 
each sale to a new cus- 
tomer. What we wanted 
was a definite, standardized 
system that would enable 


R. J. Von Felden, specialist 
on welding sales, is the in- 
structor in charge of classes. 
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Them How 


Just a year ago, this company started Saturday morning classes 
designed to teach users and prospective users how to use welding 


equipment. 


The expense of operating these classes has been 


more than justified by increased business 


Equipment 


By R. S. Mars 


Vice-President, W. P. and R. S. Mars Company, 
Duluth, Minnesota 


us to put over the welding story and 
operation instructions to a large number 
of customers, or others who were legi- 
timately interested in welding. 

As a result of our planning, in Janu- 
ary, 1929, we installed, in the rear of our 
store, a suitable brick table and all neces- 
sary apparatus and accessories for welding. We then 
announced to our trade a series of classes on welding 
to be held every Saturday during the winter and from 
November 1 to May 1 in succeeding winters. These 
classes are open, free of charge, to all interested me- 
chanics from various lines of business, such as plumb- 
ing houses, garages, machine-shops, sheet-metal plants, 
industrials, and so on. There are no restrictions on at- 
tendance and the same men can continue their study as 
long as they wish. 


N CHARGE of these classes and all instruction, we 

placed R. J. Von Felden, who specializes in selling 
welding tools for us. We provided Mr. Von Felden 
with an assistant to help him with the classes. Mr. Von 
Felden is a former railroad man who knows welding 
thoroughly, and his success in selling has been greatly 
aided by this knowledge and his ability to transmit in- 
formation to customers’ mechanics. 

The attendance at these classes runs between 15 and 
25 as a rule, and though, as stated, repeaters are wel- 
comed, there are always a number of new faces present. 
The interest in these classes is gratifying and the re- 
sults very satisfactory. Obviously, we make every 
effort to help all the “pupils” get the most out of the 
lessons. The facilities are simple but ample for 
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Guy R. Luer welding as Lloyd Gardiner, left, and 
Carl De Grio look on during one of the classes con- 
ducted by the Mars Company. 


‘thorough instruction and a big exhaust fan draws the 
fumes quickly away through a large square canopy 
that hangs over the table. As we never have taken 
in any work in the welding line, it is necessary for 
us to scout up the material for many kinds of jobs, 
both large and small. We have been able to do this, 
however, with very little difficulty. 

The carrying on of this school, together with our 
other methods of selling this material and keeping it 
sold, naturally widens our activities. Hence, we have 
to give welding equipment solid backing inside the 
house by providing everything that will aid the customer 
in getting the most out of the tools he buys from us. 
To do this we carry, at all times, a very large stock of 
welding supplies. In addition there is a complete serv- 
icing department where our customers can come for 
repairs. 

The results of the whole plan are many. It helps us 
to get greater volume and make valuable connections 
for business on other lines we handle. It gives our 
customers that confidence which is born of successful 
operation. It reduces complaints and dissatisfaction, 
thereby allowing us to do a better job all down the line. 
It brings our house in closer contact with the men who 
are actually using the apparatus, and everyone knows 
what good boosters users of (Continued on page 127) 
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WHo's WHO 


S. A. LEHMAN 


President, The National Mill Supply Company 
Fort Wayne, Indiana 








ROM THE very start, S. A. 
Lehman has been deeply inter- 


ested in machinery. He has al- 
ways had a technical turn of mind. 

When but 14 years of age, he re- 
paired tractors owned by the farmers 
near his home a short distance from 
Fort Wayne, Indiana. 

At 16, young Lehman installed a 
small power plant on his father’s 
farm for grinding feed, sawing wood, 
and general wood working. At this 
particular time, his father, in addition 
to working a farm, was the carpenter 
and contractor of the village in which 


Starting on his own very young in life, S. A. Lehman, 
through constant application, has built up the mill sup- 
ply business which he founded until today it stands 
among the leaders in the industry. 
thriving business in industrial supplies and equipment, 
the company also operates electrical, automotive, and 


In addition to a 


plumbing and heating departments 








he lived. 


Thus, it can be seen that Lehman 
came by his desire for work of a technical nature na- 
turally. His father was handy with tools and of course 
was more than willing that his son should benefit from 
his experience. 

S. A. Lehman was born July 20, 1874, near the town 
of Berne, Indiana, just 25 miles outside of Fort Wayne, 
Indiana. Those days people did not believe that an 
education was very essential and so young Lehman 
was forced even to earn his own way through gtam- 
mar school. 

Soon after leaving school, he secured a position 
operating a small saw mill. Things went along pretty 
smoothly on this job and two years later, he formed a 
company in connection with his saw mill. This com- 
pany was known as the Woodburn Lumber Company 
and his father and six other men, in addition to himself, 
were interested in the enterprise. 

Lehman was general manager of the company and 
he did most of the work in selling. Another fellow 
took care of the bookkeeping, while the rest of the men 
simply had their money invested in the business. Leh- 
man stuck to this business for six years and then sold 
out his interest to form the Woodburn Manufacturing 
Company. 

He became manager of the Woodburn Manufactur- 
ing Company. The business consisted of selling ma- 
chinery and doing some manufacturing. 

Six years after the formation of this company, Leh- 
man bought out his partners and moved the company 
to Fort Wayne, where it was consolidated with another 
company. The new organization was known as the 
Steam Specialty Company. 
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In the fall of 1904, Lehman sold his interest in this 
business. The next step in Lehman’s business career 
was the formation of the National Mill Supply Com- 
pany, which was incorporated in 1905. 


Starting in a small way, this company has grown 
under the guidance and inspiration of its head and 
founder, S. A. Lehman, until today it consists of four 
divisions, mill supply, under the direction of C. F. 
McLeish and Dan Drapf, order clerk; automotive, 
under George Lininger; plumbing and heating, under 
William Moeller; and electrical, under C. C. Stahn. 
The present business is capitalized at $750,000 and 
carries an average stock of supplies valued at $400,000. 

The business is housed in a five-story, fire sprinkled 
building, which has recently been remodeled and 
equipped with the latest conveniences, including high- 
speed elevators. 

The territory of Indiana, Ohio and Michigan is cov- 
ered intensively by the company’s 18 salesmen. 


UTSIDE of business, S. A. Lehman has been 
much interested in the work of the Chamber of 
Commerce and the Young Men’s Christian Association. 


Mr. Lehman says his family is his hobby. He has 
two boys and one girl. The oldest boy is 23 and a 
graduate of De Pauw University, Greencastle, Indiana. 

In Mr. Lehman’s opinion, the mill supply business 
has a bright future. Competition while keen, is clean. 
“The distributor,’ says Mr. Lehman, “who will keep 
on his toes, sell lines of manufacturers who back him 
up, and stand up for a fair profit is going to thrive 
in the future just as he has in the past.” 
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Sell Him. 


A Regular 
Monthly Feature 

















PUSH BROOMS 


This type of push broom is especially suited for 

sweeping on smooth wood or tile floors. For 

scrubbing cement floors and for sweeping on 

rough wood or stone floors, a wire push broom 

is best. The distributors’ stock of push brooms 

should include horse hair, split bamboo, rattan, 
flat wire, and round wire types. 


U] 


SWEEPING COMPOUND 
Sweeping compounds should 
be economical to use; raise a 
minimum amount of dust; 
never clog the brooms or 
brushes; and not make the 
floor slippery. When talking 
cleaning supplies, don’t for- 
get sweeping compounds. 
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Something More - 
CLEANING. 
SUPPLIES 


SVIERY industrial plant uses cleaning 
supplies—push brooms, sweeping 
compounds, detergents, brushes, brooms, 
mops, ladders, buckets, and the like—and 
you can get your share of this business 
if you will go after it. 

And going after this business means 
adopting the slogan “Sell Him Some- 
thing More” and following through on it 
in actual practice. 

When you sell brushes or brooms, for 


BROOMS 
For heavy sweepings, such as for factories, 
foundries, iron and_ steel mills, railroads, 


warehouses, and sawmills, a broom made of 
bamboo fibre mixed thoroughly with broom 
corn is desirable. The bamboo cuts loose 
packed dirt, and the corn sweeps clean at 
one stroke. 


example, you should immediately see an 
opportunity to sell other cleaning sup- 
plics. It is imperative, of course, that 
you follow through right at the time and 
close the order, for, if you don’t, you may 
find that the next salesman who comes 
along will have beat you to it. 

There is no better sales slogan than 
“Sell Him Something More,” provided it 
is carried out aggressively and _ intelli- 
gently. 












WINDOW BRUSHES 


The oblong pattern window brush is most popular 
for general use. A selected grade of horse hair 
gives it stiffness and long wearing qualities. Other 
types of window brushes include the oblong car 
washer pattern and the heavy round car 
washer pattern. 
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Sell Him Something More 








MOPS AND MOP STICKS 
Mop heads made of fine twine are strong and 
durable and can be used in ordinary mop handles. 
The handle should hold the mop head securely so 
that it will not wabble. 





MOP WRINGERS AND BUCKETS 


Galvanized iron mop buckets are durable yet 

light in weight. .Rollers are of maple with steel 

axles; springs are oil tempered steel, and the 
treadle is of machine steel construction. 


LADDERS 


‘ In connection with selling cleaning sup- 
plies, do not overlook safety ladders. This 
particular ladder is of rigid and strong 
construction; reinforced by steel at every 

joint; and the user is protected by a 
platform enclosure. 
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WARNING 
‘1° Imitaters 
of the 


SILVER STEEL 
HACK SAW 
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CAVEAT ACTOR 
(Let the Doer Beware ) 


Almost every child knows that 


‘IMITATION ” 4 


Is the Sincerest form of Hawery” 


...and every user of hack saws knows that 
E. C. ATKINS & CO., Indianapolis, U. S. A., originated 
The SILVER STEEL Hack Saw . . . The Blade with the“‘BLUE 


END,” an exclusive Atkins’ idea which serves to identify these 
famous blades which are guaranteed to cut from 6 to 30 times 
more metal than alloy steel blades. 

Today we have imitators of the trade-mark who are seeking 
to cash in on the Atkins’ idea, but ‘Let the Buyer Bewate”— 
there are no blades “just as good” as ATKINS SILVER STEEL. 

All efforts on the part of imitators stimulate our metallurgists to still greater 
efforts to keep ATKINS Blades at the head of the procession... Obviously, we 
are jealous of our SILVER STEEL Blades with the ‘‘Blue End” because of their 


great accomplishments, hence this advertisement for the protection of our 
customers and ourselves. 


Atkins Always Ahead 


E.C. ATKINS & CO., Inc. 


Established 1857 « The Silver Steel Saw People 
HOME OFFICE AND FACTORY: INDIANAPOLIS, IND. 
Canadian Factory: Hamilton, Ont. Machine Knife Factory: Lancaster, N. Y. 


Atlanta Chicago Memphis NewOrleans NewYork Portland SanFrancisco Seattle Wancouver,B.C. Paris, France 


Accept No Substitute * Ask for the Genuine Atkins Blade with the Blue End 
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A Gyroscopic Ship 
Stabilizer. 


Marimuse Row - STABILIZER OFF 
JT AVERAGE PERIOD =——« 
"| OF Rowe -/? SECS. 


STABILIZER ON 
oe 


' 
I 
AVERAGE STABILIZED POLL 
| 


“An actual record of a ship’s roll—first unstabilized, and then stabilized.” 


These two illustrations reproduced with permission of Sperry Gyroscope Co., Inc. 
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N storms at sea, the gyro-stabilizer minimizes the rolling 


of a ship! 


When commercial storms blow and sales slump, or competi- 
tors get especially active — an unstabilized business rocks and 


sways at the mercy of the adverse trade winds. It, also, needs a 


stabilizer. 


The B. W. H. distributor constantly has this advantage. His busi- 
ness is stabilized because our business is stabilized. We make his 
business our business because we keep him competitive by sell- 
ing only through him and through no other channels. And we back 
this policy with continuous national advertising which creates good 
will, builds ready consumer acceptance and keeps his ship of 


business on an even keel. 


A distributor handling a highly competitive line and meeting 


competition from his own source of supply, is at the mercy of 
forces beyond his control. When he takes hold of the stabilized 
B. W. H. line he immediately brings a gyroscopic influence into 


his business which helps to stabilize it. 
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of interest to all 


PIPE BUYERS 









vex 





Toncan Copper Molybdenum Iron, well and favorably known in prac- 
tically every industry for its resistance to rust and corrosion, is now 
available for the first time as pipe in a full range of sizes from % to 16 
inch—standard, extra heavy and double extra heavy. 


The metallurgy of Toncan Iron is simplicity itself. It is a true alloy, not 
just a mixture. It is highly refined iron with a predetermined amount of 
two other elements, copper and molybdenum, held in solid solution. 
In sheets, culverts, rivets, staybolts, tubes and other forms it has estab- 
lished an enviable reputation for long life. Exhaustive tests over a long 
period of time in the laboratory and in the field have proved Toncan 
Iron the ideal ferrous material for pipe. 


or Me, REG.U.S.PAT.OFF. gore. 


<TONCAN:> 
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IRON PIPE 


Sold Exclusively by 


REPUBLIC IRON & STEEL COMPANY 
YOUNGSTOWN, OHIO 


Birmingham Boston Buffalo Chicago Cincinnati Cleveland Dallas Denver Detroit 
El Paso Los Angeles New York Philadelphia Pittsburgh San Francisco Seattle St.Louis 
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Here’s a New ¢ 
Meaning for ice 


“R.P.M.” 


Pillow Block. * 
ODGE-TIMKEN dealers will tell you there’s a 

new meaning for “R. P. M.”! “Repeat” Prof- 

its Multiply! 
Dodge-Timken customers are bound to repeat. They 
learn by testing their first Dodge-Timken the true 
value of bearing economy. Their production costs 
and power costs are cut. They know it’s profitable 


























7 ‘ Dodge-Timken 
for them to standardize on Dodge-Timkens. “S-1” Self-Aligning 

; - Pillow Block. 
Then—your profits multiply—for there are over two 
hundred types and sizes of Dodge-Timkens for every 





industrial need. You can help your customers get 
just what they want. 


The constant growth of Dodge-Timken popularity— 
their ability to prove their worth under all tests and 
conditions—makes them one of your most profitable 
lines. Swing to Dodge-Timkens with your customers 
—it cuts their costs and increases your profits. 








Dodge Manufacturing Corporation 


Mishawaka, Indiana enslave 
Hanger Bearing. 








- 





Factories at Mishawaka, Ind, and Oneida, N.Y. - 





‘There’s a ‘Dodge -‘Timken for Every Industrial “Need 
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The Manufacturers Have Started 
a Constructive Job 


“ ONDITIONS ARE DIFFERENT 
C in our section of the country. Our 
problems are highly localized. Dis- 
tributors in other sections of the country 
probably aren’t particularly bothered with 
situations which to us are extremely impor- 
tant. And we, in return, aren’t faced with 
certain problems which are serious to other 
distributors.” 

To listen to many distributors, you would 
be led to believe that industrial distribution 
differs widely in various sections of the 
country. As a matter of fact, industrial dis- 
tribution, fundamentally, is the same no 
matter where you go. In New England, in 
the South, in the Middle West—everywhere 
—industrial distribution consists of getting 
industrial supplies and equipment into the 
hands of the consumer. 


Somebody has to do this distributing job. 
In most instances, the distributor buys from 
the manufacturer and sells to the consumer. 
This method generally has been found the 
most efficient and economical. 

In other cases, however, the manufacturer 
endeavors to sell direct. Sometimes he sells 
to agents who maintain no stock and carry 
their offices around in their hats, and, strange 
though it may seem, cases have been re- 
corded where the manufacturer attempts to 
straddle the fence—that is, sell distributors 
and compete with them at the same time. 


So, regardless of localities, industrial dis- 
tribution fundamentally is the same. This 
being true, it should follow that the prob- 
lems facing industrial distribution are iden- 
tical. Are they? 


First, let us determine just what are the 
problems which the industrial distributor 
must meet. 


Direct-selling competition surely is one of 


them. Perhaps it is a bit more noticeable in 
some sections of the country than in others, 
but it is usually present to some degree. 

Price-cutting undoubtedly is another. Is 
there a section of the country where dis 
tributors are not faced with cut-price com- 
petition? We doubt it. 

Next, we have territory-jumping. This is 
caused by the unthinking distributor, who 
believes the other fellow’s pasture is greener 
than his, but who, if he keeps up the practice 
long enough, finds out to his sorrow how 
wrong he has been. Surely, territory-jump- 
ing is a national pastime. 

Finally, there is the competition from 
chain stores, which, while perhaps not 
serious at present, may become a factor if 
distributors are not on their toes. 

That these are the major problems facing 
distributors, and that these problems need 
immediate attention are facts which were 
brought to light in the answers to a ques- 
tionnaire sent out recently to 1100 distribu- 
tors of industrial supplies and equipment and 
kindred lines, by the American Supply and 
Machinery Manufacturers’ Association. The 
following questions were asked: 

“Do you need help in overcoming the 
competition of direct-selling manufacturers?” 

“Do you need help to overcome the com- 
petition of competing sources of distribu- 
tion?” 

“Do you need help in overcoming distrust 
among fellow distributors, which leads direct- 
ly to price-cutting and disrupted markets?” 

At the time this editorial was written 
more than 300 distributors had answered 
these questions and the universal reply to all 
three was “Yes.” 

This certainly is conclusive evidence that 
distributors are of one mind regarding their 
problems. But how shall these problems be 
solved? 

Before much headway can be made dis- 
tributors must learn to have confidence in 
their competitors. This can be secured best, 
it seems, through frequent local group meet- 
ings. As long as there are local centers 
where distributors do not even know each 
other, progress must necessarily be slow. 

Next, distributors need to be loyal to 
manufacturers who are protecting them. 
This, of course, means selling products made 
by manufacturers who have definite na- 
tional sales policies which recognize dis- 
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tributors, letting direct-sellers sell direct. 

Is it possible to bring about a situation 
where distributors will have confidence in 
one another and where they will be loyal to 
manufacturers who are loyal to them? 

While, obviously, a perfect situation can 
never exist, much improvement can be 
brought about. 

The manufacturers, through their associa- 
tion, are gathering a wealth of facts concern- 
ing distribution in an effort to help bring 
about a more satisfactory situation. Surely, 
they deserve the hearty cooperation of every 
progressive distributor. 

Let’s cooperate with the manufacturers in 
the work they are doing. It will be to your 
benefit and to that of everyone else interested 
in better and more profitable industrial dis- 
tribution. 


CRO 


New Year’s Resolutions 
HE FIRST OF THE YEAR is the 


time to make resolutions. The rest of 

the year is the time to carry them out, 
although in many cases it has proved to be 
the time to break them. 

Mit Supp.izs wants to take this oppor- 
tunity to make a few pledges to industrial 
distribution—pledges which it shall strive to 
carry out even more effectively in the future 
than it has in the past. 

First of all, we shall continue to ferret out 
facts concerning industrial distribution and 
pass them on to our readers. In other 
words, we shall endeavor to make MILL 
SUPPLIES an even better idea-exchange than 
it has been in the past. 

Next, we shall continue to be the news- 
paper of the industry, improving this service 
in every way possible. 

Our editors shall be in constant contact 
with members of the industry and we prom- 
ise to bring to you the best ideas, policies, 
plans, and methods available. 

Our research department will be working 
constantly seeking information about var‘ous 
industrial products in an effort to point out 
new markets as well as better ways of selling 
old markets. 

In 1930, more than ever before, we shall 
champion the distributor's cause, spending 
time, money, and effort to educate manu- 
facturers and consumers of industrial prod- 
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ucts to see the distributor in his true light. 

Miu -Suppuies pledges to do all that it 
possibly can to carry out these resolutions 
during 1930, but, of course, it needs your 
cooperation. 

When any of the editors, merchandising, 
or research men seek information from you, 
give itto them. Your confidence will not be 
violated. 

By the same token let us help you solve 
your problems. Feel free to write us at any 
time concerning questions which are puzzling 
you. Perhaps we can be of real assistance. 

The year 1930 marks the twenty-first in 
the life of Miri Supp.ies and we shall do 
our best to make it the most successful of all 
from the standpoint of distinct service to the 
industry we are serving. 

In other words, we shall do our part to 
carry out the resolutions we have made. 


And with your cooperation, we cannot help 
but succeed. 


ewe 


How’s Business? 


N THE WHOLE. business in the 

field of industrial distribution during 

1929 was good. Volume increased 

and profits, while perhaps not as high as we 
should like to have them, held steady. 

There are certain definite reasons why the 
business of industrial distribution has been 
better than average, of course. Distributors 
have been more alive to their responsibilities 
to industry; they have been doing more sell- 
ing and less order-taking; and they have been 
insisting more and more on getting a fair 
profit on every sale. 

And then manufacturers of industrial sup- 
plies and equipment have been coming to 
realize that the cheapest and most efficient 
way to get their products into the hands of 
consumers is through the distributor. Manu- 
facturers have found out, too, that the clos- 
est possible cooperation with distributors 
pays. Asa result, there has been a tendency 
to sell more through distributors and less 
direct. 

All these things have helped make 1929 
a good year for industrial distribution. They, 
plus other plans, ideas, and policies brought 
out in the leading article of this issue, if in- 
telligently carried out, will help make 1930 a 
year of which to be proud. 
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Keys to the Better Job 


**Ideas are the keys that unlock 


big men’s doors”’ 


Says Bruce Barton 


OU ASK me how you can get yourself a better 


job. My answer is that you can’t. 

All over the country are millions of young 
men who, in a vague sort of way, want a better job: 
and here and there among them are the worth-while 
few who want tie better job. 

And the millions wonder why the few move on, 
while they stand stationary year after year. 

You must, first of all, pick out the better job— 
some particular job that is better than yours. Then 
train your guns on that and capture it. 

You tell me that you are bookkeeper and that you 
earn $25 a week. 

I know certified public accountants who earn $10,000 
a year and more. 

If I were a bookkeeper earning $25 a week, I should 
go out for a public accountant’s job. I might die on 
the road, but whoever found my body would notice 
that my face was toward the summit. 

Second: You can never make anybody pay you 
more money until you have more to sell. 

I can advertise in a newspaper tomorrow morning 
and have a hundred bright young men here at eight 
o'clock. Each one will have just as much to offer me 
as you have; the same two years of high school; the 
same experience in keeping books; the same good 
record. Every one of them will be willing to work 
for $25, and some of them for $18. 


HE only way you can lift yourself out of that $25 
class is by giving yourself an equipment that the 
rest of the fellows in that class do not have. In other 
words, by study—by education—by specialized training. 
Third: When you have picked out the one particu- 
lar better job that you want, when you have fitted 
yourself for it, then be careful of your letter of 
application. 
Your letter is your representative. For heaven’s 
sake, if you have in you any spark of originality that 





Harris & Ewing 


other men have not, make your letter a tiny bit differ- 
ent from the other letters that the other men will 
write. 

Fourth: I receive many letters of application. In 
one form or another, they usually say something like 
this: “I want a better job: I am thinking of getting 
married”; or, “I have a mother to support’; or, “I 
have been three years in this place without a raise 
and see no future.” 

All of which interests me not at all. 

For when it comes to spending my employer’s 
money I am fundamentally selfish. 


UCH as I should like to give jobs to all the young 
men who have mothers to support, or who see no 
future where they are, I can not do it. 

The only letter that I read with interest is the letter 
of the young man who has studied my business and 
who points out to me how I can make more money 
for my employer by employing him. 

One of the biggest business men I know said to 
me: “I have private secretaries to relieve me of many 
details; but one detail I never delegate: 

“T make it a rule to see all applicants for positions.” 

Why did he have that rule? Because his business, 
and every business in America, is built on youth, 
enthusiasm, and ideas. And any applicant may bring 
him an idea that would be worth thousands of dollars. 

Ideas are the keys that unlock big men’s doors. 

When you have fitted yourself for the better job, 
let your letter of application contain an idea. 


©McClure Newspaper Syndicate 
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Penherthy Products 














Plain Compression 
Grease Cup 





Gas Engine 
Lubricator 





Navy Type Liquid 
Level Gauge 


Safeguard Automatic 


—_ fo r m d ny y ed YS Liquid Level - . 





standard in the boiler 
and engine room 


Specifying Penberthy 
has become a_ habit 
with many engineers 
—a habit that means 
business for you. 









Penberthy Products 
are sold exclusively 


—— the jobbing te Are en 
trade. 








Ejector Syphon or 
Jet Pump 


PENBERTHY INJECTOR Co. 


ESTABLISHED IN 1886 DETROIT a CANADIAN PLANT WINDSORONT, 
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Have You Heard ‘That -- 


Up-to-the-minute news from the field 


about INDUSTRIAL DISTRIBUTORS 


and their salesmen 








James McGraw, Incorporated, 
Sold to Employees 
AMES McGRAW, Incorporated, 
J Richmond, Virginia, one of the 

largest mill supply houses in the 
south, has been sold to its em- 
ployees. While the purchase price 
was more than $200,000, the actual 
book value of the firm’s assets is 
more than a quarter of a million 
dollars. Most of the employees in 
the purchasing group hold execu- 
tive positions with the company and 
have been in its employ for many 
years. 

According to Sidney S. Clary, 
general manager, there will be no 
change made in the business policy 
of the concern, and the personnel 
will remain unaltered. 

James McGraw, Incorporated, 
was started as a small business in 
Richmond in 1866. Later the firm 
expanded and moved to _ larger 


quarters and finally, in 1927, moved 
to its present location at Ninth and 
Cary Streets. The business was 
founded by James McGraw, one of 
Richmond’s earliest business men. 
Upon the death of Mr. McGraw 
in 1915, the business was managed 
by his son, James McGraw, Jr., 
under the direction of the Virginia 
Trust Company, who were the exec- 
utors of his father’s estate. The 
business again came under the di- 
rection of the Virginia Trust Com- 
pany, when James McGraw, Jr., 
died. It has been managed since 
that time by S. S. Clary, the present 
general manager. 
* * * 
Taylor, General Manager of 
Hazleton Company 

The Hazleton Machinery and 
Supply Company, Hazleton, Penn- 
sylvania, has elected D. H. Taylor 
to the office of general manager. 


Many. New Distributor 
Catalogs Issued 

The number ‘of catalogs recently 
published by distributors of indus- 
trial supplies is a pretty good indi- 
cation that the business_of the com- 
panies represented has\not been 
greatly disturbed by the recent drop 
in stock market prices. 

The Raub Supply Company, Lan- 
caster, Pennsylvania, has combined 
a showing of mill supplies and 
electrical supplies in its new catalog, 
number E. The book has 344 pages. 

The 308-page catalog, number C, 
issued by Couch and Heyle, Incor- 
porated, Peoria, Illinois, is a mile- 
stone of the company’s fiftieth year 
in business. Two other companies 
whose catalogs mark a long period 
of organization, are the Hide 
Leather and Belting Company, In- 
dianapolis and Evansville, Indiana; 
and Andrew Cowan and Company, 
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is the slogan of James McGraw, Incorporated, Richmond, Virginia. Here is the organization 
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Purchasing agents are standardizing on the kind of tools 
that most skilled mechanics choose when they buy for 
themselves—Starretts. 

When you carry a full line of Starrett Tools, Tapes and 
Hacksaws, you are getting in on a market that has given 
The L S. Starrett Company fifty years of uninterrupted 





prosperity, a market that is being constantly cultivated 
, Calim by intensive advertising. 
ee Send for the Starrett catalog No. 24“‘E G’’. 
of 

Starrett Tools THE L. S. STARRETT CO. 
World’s G Toolmake 

1880 - 1930 Sttemmapaneee ated om Ur aw 

RR NG re. Steel ATHOLL: MASS." | a gr tata 
14 AA S) ? 





Sell Starrett Tools 
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Employees of The W. M. Pattison Supply Company, Cleveland, presenting a 
wreath to be laid on the grave of W. M. Pattison, at the Lake View cemetery. 





Incorporated, Louisville, Kentucky. 
They have been in business for 59 
years and 63 years, respectively. 

Woodbury and Wheeler Com- 
pany, Portland, Oregon, has pub- 
lished a catalog, number B, con- 
taining 404 pages descriptive of its 
line of mill supplies and tools. One 
of the largest catalogs in the mill 
supply field is the one put out by 
Williams and Wilson, Limited, Mon- 
treal, Canada, which contains 1216 
pages. 

All these catalogs were printed 
by R. R. Donnelley and Sons Com- 
pany, Chicago. 

* * * 


Chandler and Farquhar 
Elects Officers 

The Chandler and Farquhar Com- 
pany, a Boston mill supply house 
established in 1882, held an election 
recently which resulted in the se- 
lection of Harry H. Kerr, presi- 
dent; Charles S. Farquhar, treasur- 
er, and Bartholomew J. Gorman, 
assistant treasurer. Mr. Kerr is 
also president of the Boston Gear 
Works. 

The directors elected were: J. H. 
Drury, treasurer of the Union 
Twist Drill Company; W. T. Read, 
treasurer of the Morse Twist Drill 
and Machine Company; Harry H. 
Kerr; Frank A. Ball, president of 
the L. S. Starrett Company; Pat- 
rick Sweeney, treasurer of the Con- 
tinental Wood Screw Company; 
Judge Arthur P. Stone, and F. 
Alexander Chandler. 


Hardwicke-Etter Improve- 
ments 
A new brick warehouse and a 
demonstration plant for the com- 
pany’s machinery are being com- 
pleted by the Hardwicke-Etter 
Company, Sherman, Texas. With 
the addition of these buildings the 
company will have, in all, 8 brick 
buildings and 4 metal clads, besides 
yard space and other storage. 
K ok * 


Chase, Parker to Handle 
Disston Products 
Chase, Parker and Company, In- 
corporated, Boston, will be New 
England agents for the line of saws 
made by Henry Disston and Sons 
Company, Philadelphia. 


Employees Honor Memory 

of W. M. Pattison 

In memory of W. M. Pattison 
who died 3 years ago, employees of 
The W. M. Pattison Supply Com- 
pany, Cleveland, presented a wreath 
to be laid on his grave at the Lake 
View cemetery. 

The men present were F. J. 
Pierce; Ralph McCombs; A. C. 
Vaughan; William Kelly; P. O. 
Boylan, sales manager; Andy Mog; 
Charles Lieblein; Richard Tahsler; 
H. R. Thompson; C. V. Pattison; 
Tom Ramsey; C. E. McCombs; 
W. H. Smith, Jr., and E. W. Jones. 

eo 
Interstate Supply Adds New 
Lines and Salesmen 

The Interstate Machinery and 
Supply Company, Omaha, Ne- 
braska, has been appointed distribu- 
tor for the pumps and compressors 
manufactured by The Worthington 
Pump and Machinery Corporation, 
New York, and the road ma- 
chinery, made by The Galion Iron 
Works and Manufacturing Com- 
pany, Galion, Ohio. 

With the addition of these lines, 
3 new salesmen have been secured 
—Roy Stapleton, Ed Briggs and 
Don Bergquist. Mr. Stapleton, who 
is experienced in selling tractor and 
contractors’ equipment, will work 
in that department, and will cover 
southeastern Nebraska with head- 
quarters at Lincoln. Mr. Briggs 
and Mr. Bergquist, both formerly 
with The Galion Iron Works and 
Manufacturing Company, will con- 
tinue to sell in the territories where 
they have been working—Mr. 








Weekly sales meeting of the Union Supply Company, Toledo, Ohio. The men 
are, from left to right: R. J. Saelzlei; G. M. Bender, secretary; C. S. Miller; 


H. C. Harvey; P. F. Rodenhouser; F. C. Stine; L. L. 


Law; A. Buehler, and 


J. G. Cassels, sales manager. 
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IMPORTANT 
CONSTRUCTION 


FEATURES 


of Deming-Mueller 
Side Suction 
Centrifugal Pumps 






1. Smooth operation assured by deep- 
groove ball bearings of wide inner 
ring design. 


2. Open impeller of a new balanced, 
non-clogging type. 


3. Removable water seal, where shaft 
passes through stuffing box, prevents 
entrance of air along shaft. 


4. Pump may be primed through large, 
stationary priming connection, re- 
gardless of position of discharge 

nozzle. 






5.-Unusually rigid support head 
insures perfect and permanent 
alignment. 


6. Casing of extremely simple but 
strong design, tested for 150 pounds 
pressure. 


New and Unparalleled 
HIGH EFFICIENCY 


For Deming-Mueller Side Suction Centrifugal Pumps 


D EMING nationally known centrifu- _ groove ball bearing which supports the 
gal pump engineers have evolved shaft and maintains the impeller in 
a new line of Centrifugal Pumps which _ correct position within the casing. The 
can be used not only for general water —_yse of this type of bearing alone greatly 


supply, but, because of the non-clog- —__-educes maintenance costs. 
ging type of impeller are ideal for hand- 


ling paper stock, sewage, crude oil, ete. |The Deming-Mueller Pumps are simply 
and sturdily built for long, 
trouble-free service and we 
are proud to present to the 
trade a line so outstand- 


ing and of such value. 


The exceptionally high effi- 
ciencies obtained in this 
new line of side suction 
centrifugal pumps are 
the result of the latest 
refinementindesign of 
impeller and casing, 

and the use of a deep 












Write today for further 
information on this 
new and attractive line, 







THE 


ESTABLISHED 1880 





COMPANY 


SALEM, OHIO 
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The display room in this new building of Harron, Rickard and McCone Company, San Francisco, has plenty of light 
as 3 of the walls are made of glass. The structure occupies a lot approximately 120x200 feet square. 





Briggs in western Nebraska with 
headquarters at Scottsbluff, and Mr. 
Bergquist in southwestern Nebraska 
with headquarters at Hastings. 
Frank Medelman, who has been 
with the Interstate company a num- 
ber of years, will now cover north- 
eastern Nebraska in the tractor de- 
partment, and George O’Brien, 
formerly in the service department, 
will cover central and north central 
Nebraska. 
Kk * 


Celebrates Fifty-fifth 
Anniversary 
The fifty-fifth anniversary of 


Harron, Rickard and McCone Com- 
pany, San Francisco, celebrated re- 
cently, was of double significance, 
as, at the same time, the company 
moved to a new showroom at 1600 
Bryant Street, San Francisco. 
Established in 1874 as a_ co- 
partnership known as Parke and 
Lacy, the company -has grown into 
a machinery house with offices 
and warehouse at San Francisco 
and Los Angeles. The company has 
two main 


departments, the one 
handling machine tools and_ the 


other contractors’ equipment. 


* * 


Gross Company Handles 
Dayton Safety Ladders 
The Philip Gross Hardware and 
Supply Company, Milwaukee, is 
now a distributor for Dayton safety 
ladders in the Milwaukee territory. 
These ladders are made by The 
Dayton Safety Ladder 
(‘incinnati. 


Company. 


Wisconsin River Supply 
Handles Worthington Line 
The Wisconsin River Supply 
Company, Wausau, Wisconsin, has 
been appointed to distribute the 
equipment of The Worthington 
Pump and Machinery Corporation, 
New York City. 
Woodbury and Wheeler Han- 

dles “Eclipse” Pump 

Woodbury and Wheeler Com- 
pany, Portland, Oregon, has taken 
over the distribution of the 
“Eclipse” mechanical oil pump in 
Oregon, Washington and _ Idaho. 
Sub-dealers have been appointed in 
the industrial centers of these 
states. 


Business Good as Year Ends 


Distributors’ reports are generally 
cheerful, and indicate that business 
seems to be holding its own. The 
Hughes Supply Company, Mans- 
field, Ohio, writes that “Business 
seems to be in a good healthy con- 
dition around north central Ohio. 
Local factories have been fairly 
busy, improvements and mainte- 
nance *seem to be going ahead on 
an optimistic basis, and there is 
very little unemployment.” 

Seehausen, Wehrs, and Company, 
Chicago, say their business is bet- 
ter than last year; Jones and Har- 
dy, Incorporated, Hudson, New 
York, and The Eaton Chase Com- 
pany, Norwich, Connecticut, find a 








Building of the Hardy and Dischinger Company, Toledo, Ohio, which was 


destroyed by fire November 15, 1929. 


A new store has been selected at 129 


St. Clair Street, Toledo. 
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MNEW RIDGID 
BLUE BLADE 


Makes Hundreds~ Cuts 
~ and its renewable 


ERE’S a new and finer RIDGID 

Pipe Cutter with a new Blue Alloy 
Steel Blade that affords you very defi- 
nite selling advantages. You and your 
customers will be amazed at the way it 
wades into a piece of pipe—at the hun- 
dreds of extra cuts it gives—clean, sharp, 
practically without burr. 


And, this new blade is BLUE. It’s identified 
instantly. 


When this blade has accomplished at least three 
times as much as might be expected from a cut- 
ter blade, your customers simply replace it with 
another BLUE BLADE. It’s instantly renew- 
able, like a safety razor. 


- Here indeed is the pipe cutting tool you’ve al- 


ways hoped someone would place in your hands 
to sell. 


















Let us give you the complete story. 
Write for it today. 


THE RIDGE TOOL COMPANY 
Dept. M. ELYRIA, OHIO 








Pipe Vises made in 
bench, stand, post 
and kit types. Yoke 
and chain designs. 
Capacities %” to 5” 


Regular Wrenches 6” to 
- P 60”. Also End Wrenches. 
Four for big pipe. Guaranteed unbreakable 






Super-Six and Super- 


14 times the leverage housings. Rubber grips for 
of a 48” wrench. handle if desired. 


RikasstS 
PIPE CUTTER 




















48 


MILL SUPPLIES 





‘ [ee wee 


| 
wr 


«sorte j 
iN 








40 Sb ieee t 


On the left is A. B. O’Dell, manipulating the call board he devised; and right, is 
the switchboard with which the “in” and “out” board is connected. 





slight improvement; the Kane Key- 

ser Hardware Company, Belington, 

West Virginia, reports that the 

second half of 1929 has shown an 

increase over the same period in 

1928, and the total for the year 

will show a slight increase; the Ar- 

kansas Mill Supply Company, Pine 

Bluff, Arkansas, writes that profits 

are satisfactory; and The Thom- 

ason-Diggs Company, Sacramento, 

California, finds volume good. 

x ok * 

Stewart Heads New Depart- 
ment in Fairmont Supply 
On January 1, the Fairmont Sup- 

ply Company, Fairmont, West Vir- 

ginia, created a plumbing depart- 
ment within its organization, to be 
in charge of C. R. Stewart of 

Clarksburg, West Virginia, who has 

been connected with the Bowman 

Supply Company for several years. 
Beginning on the same date, the 

company will represent the Crane 

Company in northern West Virgin- 

ia, handling this company’s entire 

line, including enamel ware, valves, 
fittings, and all materials used by 
the plumbing trade. 

Joliet Company Handles New 

Lines 
The Barrett Hardware Company, 

Joliet, Illinois, will distribute 2 new 

lines. These are the products of 

the Chicago Pneumatic Tool Com- 
pany, New York, and Jaeger con- 
crete mixers, manufactured by the 

Jaeger Machine Company, Colum- 

bus, Ohio. 


O’Dell Invents Call Board 


Device 

A. B. O’Dell, chief engineer for 
the Strong, Carlisle and Hammond 
Company, Cleveland, Ohio, has in- 
vented and installed a very effec- 
tive call board system which is 
used by the attendant at the infor- 
mation desk, for handling callers 
who want to talk to executives in 
the mill supply department. 

The board consists of 3 columns, 
headed “in,” “out,” and “lunch.” 
Executives pull out the round con- 
tact plugs from the “in” 
and put them in the “out” column 
if they are going out of the office 
for an indefinite period. If they 
are merely going out to lunch, they 


column,,. 


put the plug in the “lunch” column. 
The callers can look at the names 
on the board, listed on the white 
name plates, and tell at a glance 
whether the man they want to see 
is in or out. 

The main board is connected with 
an in and out board at the tele- 
phone switchboard, so the telephone 
operator can also tell immediately 
whether calls can be completed, 
without bothering the office force. 

This system has been in use for 
over a year at the company’s office. 

‘-e we 


Clark on National Associa- 
tion Committee 

Wendell H. Clark of Samuel Har- 
ris and Company, Chicago, has been 
elected a member of the executive 
committee of The National Supply 
and Machinery Distributors’ Associ- 
ation to succeed the late Arthur FE. 
Douglas of The E. A. Kinsey Com- 
pany, Cincinnati. This action was 
taken on December 5, at a meeting 
of the officers, executive committee, 
and advisory board of the associa- 
tion. 

* * * 
Kirkby Exhibit Pays for 
Itself in Sales 

Two days after the closing date 
of the Toledo Industrial Progress 
Exposition held on November 7-16, 
the exhibit of the Kirkby Machinery 
and Supplies Company, Toledo, 
which was displayed there, had paid 
for itself in profits from orders 
originating at the exposition. 

Five manufacturers’ salesmen and 





Exhibit 





of the Kirkby Machinery and Supplies Company, Toledo, Ohio, at 


the Industrial Progress Exposition in Toledo. 


a | 
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1905 


WE STARTED 


1930 


GOING STRONG 





TRACE MARK 


ESTABLISHED 1905 


Right Straight Through The Line 


For Twenty-Five Years 
Builders of Flexible Shafts and Equipments 


Vertical or Horizontal Types 


Capacities 4}—'Y44—4—4—34—1—_ 1 4—2 H.-P. 














OUR WIRE CORE SHAFTS ARE WOUND IN OUR OWN PLANT 


The largest exclusive manufacturers of 


end 
for FLEXIBLE SHAFTS AND EQUIPMENTS IN THE WORLD 


Agencies in all principal cities of the United States and many Foreign Countries 


N. A. STRAND AND COMPANY 


Main Office and Factory—5001-5009 No. Lincoln St.,—Chicago 
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all the Kirkby Machinery and Sup- 
plies Company men were present 
at the show and busy all the time. 


: Crowds were sometimes 50 people 
LUBRICATION is probably of more general deep watching the demonstrations 
interest to industry than any other one subject. of products. 





Maintenance men, and those who watch main- 
tenance.and production costs can take a leaf 
from the book of experience of thousands of 
exacting operating men by studying the results 
of Dixon’s Flake Graphite lubrication. 


For more than 100 years Dixon’s Flake Graph- 
ite has been spreading its smooth unctuous 
veneer over contacting surfaces, reducing fric- 
tion and wear to a minimum—producing dead 
smooth bearing surfaces that are so necessary 
to cool running and long life. 


The results of this century of experience in 
handling pure Flake Graphite and the various 
greases compounded with graphite are yours 


for the asking. Send today for Booklet No. 
16 KP. 





Mrs. Thomas D. Boman 


7  DIXON’S ) 









. ° Smith Meadow Employee 

GRAPHITE Joseph Dixon Crucible Co. Won “Lae” howard 
Vishe Graphite . First prize in the “Liberty” mis- 
Graphite Cup Grease Jersey City ere New Jersey take picture contest for November 
Waterproof Graphite Est. 1827 was won by Mrs. Thomas D. Boman, 
Sales Teatitns: Pde who is in charge of the billing de- 
Boiler Graphite partment of the Smith Meadow Sup- 
oe ae Oil ply Company, Birmingham. Mrs. 
the by Boman was awarded $500. 
*An entirely new and im- * ££ ® 
proved type of graphite seal- 


ing paste especially prepared 
for use on screw thread, 
flange, and gasket joints and 
valves of pipe lines carrying 
hot or cold mineral, vege- 
table and animal oils, gaso- 
line, benzine, naphtha, creo- 
sote, tar, etc. 


Siegel of Stacy Supply Com- 
pany Promoted 

Julius Siegel, formerly city sales- 
man for the E. S. Stacy Supply 
Company, Springfield, Massachu- 
setts, has been advanced to the po- 
sition of store manager. 

x * x 




















Hudson Resigns Post with 
Bureau of Standards 

Ray M. Hudson has resigned his 
position as assistant director of the 
National Bureau of Standards, in 
charge of commercial standardiza- 
tion, a position he has held since 
the creation of the department in 
1927. Mr. Hudson’s resignation 
became effective December 31, 
and on January 2, he began 
his new work as secretary of the 
Massachusetts division of the New 
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WHO is THE 


GRINDING 
WHEEL 





Would you sell grinding wheels 
to a tannery, a granite works or 
a paint mill? 

YES? In fact you will find they 
are larger consumers ofttimes 
than some machine and repair 
shops. 

No doubt you are selling these industries other mill supplies, 
including tools and miscellaneous hardware so here is the 
opportunity to increase your volume per call and naturally 
resulting in a lower expense to you 

There is a handy set of Abrasive Grinding Wheel Reference 
Sheets available for your loose leaf catalog. 

Write us, we'll send them to you enroute. 


ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL COMPANY 
Tacony and Fraley Sts. 
CHICAGO PHILADELPHIA, PA. DETROIT 





| oped by their various industries. 





England Council, with headquarters 
in Boston. 

Mr. Hudson is recognized na- 
tionally as an authority on the 
elimination of industrial waste, and 
has prepared the section on simpli- 
fication and standardization for 2 
successive editions of the Encyclo- 
pedia Brittanica. Before 1927, he 
had been assistant chief and later 


chief, of the Division of Simplified 


Practice. It is notable that during 
his association with the Department 
of Commerce, 117 simplified prac- 
tice recommendations, 18 commer- 
cial standards, and more than 60 
marine standards have been devel- 








Walter W. Ethier 


Western Iron Stores Elects 
Officers 

At the December meeting of the 

board of directors of The Western 


| Iron Stores Company, Milwaukee, 
| Charles E. Curtis was made chair- 


man of the board, and new officers 
were elected. Walter W. Ethier be- 
comes president; Clarence W. Krue- 
ger, vice president; Ralph M. 
Friend, treasurer, and William C. 
Mueller, Jr., secretary. 
2 6 
Lincoln Products Takes on 
Lewis-Shepard Line 
The Lincoln Products Corpora- 
tion, Newark, New Jersey, has been 
appointed distributor in northern 
New Jersey for the line of jack- 
lifts, arc-welded platforms and 
stackers manufactured by _ the 
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/n ALL THE Wor. No OTHER Hack SAw 
SALES PLAN So EFFECTIVE AS SIMONDS 


“RED STREAK” Hack Saws, the higher quality blades with 

ie Dinieitien TRADE MARK—the RED END and . @ ae 
the REI) BACK EDGE, have the call. They Jog 

are new and better hack saws that are 

dominating the hacksawing field. 






























y, 


kK” blades are known 
“a demanded by mechanics in all 
lines where quality tools are used. 


These blades are backed 
by SIMONDS near cen- 
tury experience as edge- 
tool makers, extensively 
advertised and recognized 
by their distinctive sym- 
bols — RED EN] for 
tungsten blades — 

for High 
Speed Steel Blades. 


The supply dealer Ca 
who stocks i 

line makes hack \ 
saw profits count. 


Simonds 
Saw and Steel Co. 
“The Saw Makers’’ 
Established 1832 Fitchburg, Mass. 


8 Factories 16 Branches 


weer 9 Seep coe 
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A PROFITABLE LINE 
| 


for Distributors 



















AMONG mill supply houses the popularity of | 

Columbian Vises is constantly increasing | 
because of Columbian’s policy of insuring profit- 
able sales for distributors. 


One hundred per cent jobber distribution . 

established resale prices . . . a complete line to 
meet every demand .. . a size for every purpose. 
These and other factors point to Columbian as 
the ome vise manufacturer with whom you 


should deal. 


COLUMBIAN 























VISES | 


The Columbian Vise & Mfg. Co. 


9021 Bessemer Avenue Cleveland, Ohio | 













































Lewis-Shepard Company, of Boston. 

The Lincoln Products Corpora- 
tion is well known in the industrial 
field, having specialized in the sale 
of labor-saving equipment for the 
last eight years in the Newark ter- 
ritory. 

* Xk * 

Grinnell Company Moves 

Beginning December 1, 1929, the 
Grinnell Company, Incorporated, 
Atlanta, Georgia, will be in a new 
location at 240-248 North Highland 
Avenue, North East, Atlanta. 


Frick-Reid Supply Simplifies 
' Selling Name 

Beginning on January 1, the 
Frick-Reid Supply Corporation dis- 
continued the use of the Frick and 
Lindsay Company name in the op- 
eration of its mill, mine, and Roeb- 
ling departments. The distribution 
of these products will be conducted 
under the name of the Frick-Reid 
organization. This action is not 
brought about by any change in 
policy or personnel, but is taken 
solely for the purpose of simplify- 
ing the conduct of the business. 

x * x 


Colebeck Joins Haverstick 
Force 
Fred C. Colebeck is now employed 
as salesman by Haverstick and Com- 
pany, Rochester, New York. For 
over 10 years, Mr. Colebeck has been 
employed in various capacities by 
Burhans and Black, Incorporated, 
Syracuse, New York. 


“We Must Stand Up for Fair 


Profits” 


(Continued from page 19) ; 
who have distributor policies of 


selling and on whose lines we can 
make a profit; maintained estab- 
lished resale prices ; carried complete 
stocks, and employed an aggressive 
sales force. 

“Indications point to the fact that 
we are going to have as large a 
volume in 1930 as we had in 1928.” 
B. H. Ackles, manager, Factory 
Supply Company, Detroit. 

* * * 


“While 1929 has been very dis- 
appointing to us both from the vol- 
ume and profit standpoint, we have 
made some progress during the 
year. We attribute the success we 
have had to the fact that we have 
worked very hard selling special- 





JANUARY, 1930 MILL SUPPLIES 





BE NT 


- + + + TWO OF THE 
OLDEST BOLT AND NUT 
MANUFACTURERS HAVE 






MERGED FOR 
A GREATER 
SERVICE 


The Lamson & Sessions Company, founded in 
1865, and The Lake Erie Bolt & Nut Company, 
founded in 1852, have combined their 141 years 
of bolt and nut making experience in a merger 
that creates an organization manufacturing the 
most complete line of bolts, nuts and cotters in 
the world. 





Combining the resources of capital, plants and 
personnel, the new company has much greater 
facilities in engineering experience and production 
capacity, and the same high quality will be 
maintained. Larger stocks and a more complete 
assortment at each of the six plants assure you 
of even prompter service than before. 


THE LAMSON & SESSIONS COMPANY 
CLEVELAND, OHIO 


THE LAKE ERIE BOLT & NUT COMPANY 
CLEVELAND, OHIO 


AMERICAN BOLT COMPANY 
BIRMINGHAM, ALA. 
























BOLT & NUT 
PLANTS JOIN 
IN MERGER 


Lake Erie and Lamson & 
Sessions to Combine Bus- 
iness Totalling $10,- 
000,000 a Year. 


Two old companies that have been 
making nuts and bolts for more than 
64 years have agreed to merge, it 
was announced yesterday by -George 
S. Case, chairman of the Lamson & 
Sessions Co., and Norris J. Clarke, 
president of the Lake Erie Bolt & 
Nut Co., after directors of both con- 
cerns had agreed to the plan. 

Merging of these companies, which 
do a combined business approaching 
$10,000,000 a year, will bring together 
a combination that will round out the 
business of each in a manner so that 
a minimum of plant expansion will 
be required to give the consolidated 
company a complete line for all 
branches of the trade. 

In 1921 Lamson & Sessions pur- 
chased the Falls Rivet Co. of Kent 
and in 1926 acquired the business 
of the Kirk-Latty Manufacturing Co. 
of Cleveland, making it one of the 
largest manufacturers of bolts, nuts 
and cotter pins in the country. 

In August this year the Lake Erie 
Bolt Co. expanded its operations by 
acquiring the American Bolt Co., the 
largest maker of bolts and nuts in 
the south. 

The Lamson & Sessions Co. started 
at Mount Carmel, Conn., in 1865 as 
Lamson, Sessions & Co., a rtner- 
ship. It was moved to Cleveland in 
1869 and in 1883 incorporated under 
Ohio laws as the Lamson & Sessions 
Co. Records show that it has paid 


dividends without interruption for 40 


years. 
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RIED CAP 





ste 


CTurn the New Page 


As 1930 opens your Book of Business for 
the coming year, see that selling the RED 
CAP line occupies a prominent page in 
your list of profit-paying activities. 





For many years, America’s leading dis- 
tributors have found that Capital RED 
CAP Industrial Brooms and Brushes are 
among their biggest moneymakers. That 
will be your experience, too. 


We will welcome your inquiry about 
RED CAP Brooms and Brushes, and will 
send complete data on our time-tested 
program of sales-building cooperation. 


INDIANAPOLIS BRUSH ©@ BROOM MFG. CO. 
126 Brush Street Indianapolis, Indiana 

















ties and industrial supplies gener- 
ally. 

“We have had special campaigns 
on different lines which have net- 
ted us some nice business, and have 
always respected resale prices.” 
J. A. Vann, president, The Young 
and Vann Supply Company, Bir- 
mingham. 

* * * 

“Our most profitable plan during 
1929 was to employ a thorough ma- 
chinist capable of demonstrating 
the tools we sell. 

“We have also made one of our 
best salesmen a sort of clean-up 
man. He has been relieved of a 
regular territory and now does 
nothing but circulate around our 
entire territory with the idea of 
improving upon explanations of 
various materials we sell and to 
find ways of selling accounts we 
have been unable to sell heretofore. 

“In 1930 we shall eliminate slow- 
selling, short-margin articles.” H.H. 
Johnston, sales manager, The W. T. 
Johnston Company, Cincinnati. 

* * * 

“Our business in 1929 was good 
because of our policy of concen- 
trating our efforts to five or six 
mill supply specialties in a_ sur- 
rounding territory of approximately 
200 miles. These specialties were 
handled on an exclusive basis. 

“Staple items are handled on a 
competitive basis, and we put forth 
little sales efforts in securing such 
business. 

“We expect to continue our ef- 
forts in 1930, as we have in 1929, 
possibly increasing our sales force 
to cover the territory more thor- 
oughly.” E. G. Brinkmeyer, gen- 
eral manager, Handlan-Buck Manu- 
facturing Company, St. Louis. 

* * * 

“Selling in 1930 as in other years 
will require constant and regular 
contact with the trade we serve. No 
other plan is better than a complete 
knowledge of your line and then ex- 
posing yourself to orders. 

“A salesman, selling to the indus- 
trial trade, can perform no more im- 
portant function than to determine 
just what his prospect wants to do 
with the machine or appurtenance 
in question, and then paint his sales 
picture around the proper thing to 
serve best that purpose. 

“Often the thoughtful experienced 
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U. ninterrupted roduction 


Engineers everywhere 
are now using Dayton 
Cog-Belt Drives to keep 


wheels turning steadily! 


Almost overnight this revolutionary new drive has 
won nation-wide recognition in every line of in- 


dustry. Production Engineers, everywhere, are 





Lit ple 





using the Dayton Cog-Belt Drive to lick 
their hardest power transmission prob- 
lems. For they find that this drive does the 
job cheaper and better—that it keeps pro- 
duction flowing on without interruption. 

The superiority of the Dayton Cog-Belt 
Drive is due to these outstanding advan- 
tages found in drives of no other type. 


1 Positive Speed—greater gripping power main- 
tains exact speed ratio. 2 Smooth Starting and 
Running . . . through seating action of belts in 
pulley grooves. 3 Vibration Eliminated. No 
vibration transmitted between driving and 
driven machines. 4 Minimum Space Required. 
Smaller pulleys. Extremely short center-to- 
center distances possible without idlers. 
5 Rugged—Quiet—Clean. No oil or grease to 
leak and collect dust. Not affected by moisture. 
6 Less Adjustment and Maintenance. Fewer 
belts required. Longer life. No lubrication 
necessary. No dressing. 7 Easy on Bearings. 
Greater gripping power permits less tension. 


THE DAYTON RUBBER MFG. COMPANY 
DAYTON, OHIO 


Manufacturers of Dayton De Luxe Thoro- 
bred Balloon Tires and Dayton Fan Belts 


But see for yourself that this is the 
drive for your machines—send for a 
sample section of the Dayton Cog-Belt 
and Dayton’s new Cog-Belt Catalog. 
Mail the coupon today. 


THE DAYTON RUBBER MFG. CO., 
Dept. No. K-1 Dayton, Ohio. 
[ = | Gentlemen:— Send me a free sample section of the 
ee 


Dayton Cog-Belt and a Dayton Cog-Belt Catalog. I am 
interested in Dayton Cog-Belt Drives for 
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“What's Selling 
in My Territory?” 





Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 
month ending December KEY TO CHART 

15, 1929, with business = = we 








. h : = Better 
during the corresponding ee 
period of 1928. | a — Poorer 
nk = 5% poorer 


* Better comparison than last month 














| | NEW | MIDDLE EAST WEST 
| ENGLAND | ATLANTIC] CENTRAL | CENTRAL | SOUTHERN | WESTERN 


Item 





| Poorer | Better | Poorer | Better | Poorer | better | Poorer.| Better | Poorer | Better | Poorer | Better 
Belting, Leather 


Belting, Composition 
Belting, Rubber 

Belt Fasteners and hana 
Chain Blocks 


Compressors 


Electric Tools— 
Drills, Hammers, etc. 
Grinding Wheels, Wire 
Wheels, etc. 


| Tron and Steel Bars 


Ladders, Safety 


Machine Tools and 
|_Eauipment 
Mechanical Rubber 

. aoe 


pe 


| Mechanics’ Handtools 


| Nuts, Bolts, and Rivets { 
[Packing _ 

| Paints, Lacquers, etc. 
[Paint Spraying Equip. 
o 2a 
} Pipe and Pipe Fittings 
Ds 


} Pumps 


eee — 


| Sandpaper, Emery Cloth 
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Here’s proof that Graton @ Knight 
belts can “take it” 


TANDING up under pun- 
ishment is one of those 
things Graton & Knight Belt- 
ing is noted for. When it getsa 
chance to show its real stamina 
under the toughest conditions, 
it proves its superiority. 
There’s a Hot Press drive in a 
large metal working company* 
that demonstrates what we 
mean. They put a Graton & 
Knight Leather Belt on this 
tough job. Did it stand up? It 
did! So well in fact that they 
are putting the same kind of 


Belts on all their Hot Presses 
and other drives as well. 
Graton & Knight Belting has 
won its reputation for longer 
wear and greater running effi- 
ciency in hundreds of cases 
like this, on the toughest 
drives in the industry. 


«Name of company on request. 


Graton & Knight Company 


Worcester, Mass. 


GRATON 
KNIGHT 


Graton & Knight 


Standardized 


LEATHER BELTING LASTS LONGER 


OTHER 
INDUSTRIAL PRODUCTS 





Elevator, Conveyor and 
Transmission Rubber Belting 
Mechanical Rubber Goods 
Lace Leather 
Round Belting 
Belt Cements and Dressings 
Leather Link “V” Belting 
Leather Cups 
“U” and Flange Packings 
Leather and Rubber Washers 
and Discs 
Hand Leathers 


Get YOUR Free Copy! 


Address 
Department U-30 









Send for your free copy 
of the Belting Manual, 
the most complete 
book of its kind. 
One hundred and 
ninety-six pages 
of practical belt- 
ing and trans- 
mission infor- 
mation. 
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salesman can introduce an idea or 
layout that will save, or at least 
minimize, plant interruption, and 
which, certainly, will build customer 
confidence. In no better way can 
the selling ‘racket’ be kept interest- 
ing and increasingly productive of 
results.” L. B. Jackson, Briggs- 
Weaver Machinery Company, Dallas. 
* * * 


“One of the greatest menaces to 
the mill supply industry is the manu- 
facturer who endeavors to have the 
distributor handle his product on a 
margin of profit, which does not 
show the distributor a net over and 
| above his cost of doing business, and 
| beyond that, also insists on taking 
certain large and attractive orders 
direct, claiming that if he does not 


SOUARE FACTS | do it, some competing manufacturer 
will. 
You S 0 “Many manufacturers need to be 

















educated along the lines of the 
Graham Plan, as sponsored and used 
by the bolt, nut, and rivet industry, 


ne 
2% 





wf yLYP ‘ ¥ 99 to show them the folly of their 
i” fig ._ few present sales policies and to point out 

| a7e } . p oln . “are : s whicl 
se Gf , y Laid | £ the net profits and happiness which 
. —_- == aS they and their distributors can gain 


~ nc RY SRE RT ATEN te : : 
— ; ~ | with such a plan in operation, all of 


| which will make for the welfare of 


| HIGH SI FEED DRILLS the ultimate consumer.” R. H. Wel- 
/ | ton, secretary, Chase, Parker and 


Company, Boston. 





























x * * 
| “We feel that 1929 has been a 
Less Create progressive year for us not so 
Less Cost Year In | much in increase of sales and profit 
P and | but in the development of a better 
Breakage = Year Out | understanding of our own problems 
Hole Sales | and those of our colleagues in the 
Chicago area. 


“We have always concentrated on 
our natural territories and have 


y) re, i 
og Vert rhef | tried to eliminate unprofita 1 lin Ss. 
cc sit é ED | Ss 
i HE ay , 4 had IS STAMP Also, 


we have emphasized more 


IN ACTUAL RED COLOR | than ever the policy of closer co- 


operation with manufacturers whose 
ON EACH DRILL policies are favorable to distribu- 
tors. Our greatest gains, however, 
have come as a result of closer co- 


THE STAN DARD To OL Co rate ‘cw distributors 


“The mill supply business always 
NEW YoRK CLEVELAND CHICAGO will be one of an enormous number 


of small transactions, and the abil- 
ity to earn a_ satisfactory profit 
must come as a result of making 
each individual transaction stand on 
its own feet, 


“We are hopeful that 1930 will 
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-ten years 
ago $110° 


y= 1920 — $ 11022 


1922 — $ 859° 
1924 — $ 682° 
1926 — $ 582° 

1928 — $5300 

», 1930 — $ 452° 
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A TRIUMPH OF 
QUANTITY PRODUCTION 


Black €@ Decker Electric Drills have constantly increas- 
ed in value and have just as consistently decreased in 
price, due to continuous increasing efficiency in manu- 
facturing methods. 


Now on sale by the Leading Jobbers 


‘Assia, 





Che Black &® Decker Mfg. Co. 


Toronto, Ontario, Canada Towson, Md. U.S. A. Slough, Bucks, England 
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We manufacture 
a complete line 
of knurls. We 
will be pleased 
to figure on your 
knurling prob- 
lem. Send for 
folder “‘How to 
Order Knurls.” 





Also a line of 
mechanics’ hand 
tools. Send for 
Tool Catalog. 









2400 different 
sizes, shapes 
and cuts of 
American 
Swiss Files of 
Precision t o 
choose from. 


Show Your Customer... 


how this Quality File 

will work a worth- 

while saving in his 
file costs 


These 2400 different sizes, shapes and cuts of Ameri- 
can Swiss Files, which your customer has to choose from, 
present a wide range of selection and give a service to 
the trade second only to the material and workmanship 
put into an American Swiss File. 


The file salesman will find listed in our “Files of Pre- 
cision” handbook the right file for the job. He will find 
many other interesting things about American Swiss Files 
of Precision. They are a quality product, specially heat- 
treated to insure absolutely uniform hardness. 


American Swiss Files are rigidly guaranteed, have been 
the favorite with discriminating mechanics for over 30 
years and according to our distributors—remain sold. 


Send for “Files of Precision” handbook containing a 
wealth of file data helpful to both file users and file 


salesmen. 


American Swiss File & Tool Co. 
410-416 Trumbull St. Elizabeth, N. J. 





files of precision 


Mechanics’ hand tools 
and knurls 











| bring a clearer and more compre- 
| hensive view on the common prob- 
'lems which confront our industry 
'in the Chicago area and that by 


ethical and legal cooperation, we 
may be able to eliminate many of 
the misunderstandings which have 
existed in the past.” C. A. Chan- 
non, vice-president, Great Lakes 


| Supply Company, Chicago. 


“Distribution in the mill supply 
industry in 1929 has been sub-nor- 


| mal. Volume has been lower than 
| usual. 





“Throughout the year we have 
eliminated items from our stock on 
which we could not get a sufficient 
turnover or make a_ satisfactory 
profit. 

“We are striving more and more 
to simplify lines, concentrate our 
purchases, and cut out items from 
all sources where manufacturers 
are selling direct: 

“We are keeping our stocks up, 
and have found throughout the year 
a better spirit of cooperation in our 
various contacts in local groups. 

“Our policies in 1930, will be to 
follow the plans mentioned above 
even more aggressively.” J. L. 
Pitts, president. Brown-Roberts 
Hardware and Supply Company, 
Alexandria, Louisiana. 

* * * 

“In analyzing the problems that 
confront the mill supply salesman, 
it might be well to realize at the 
outset that selling methods are quite 
different from those of several 
years ago and that the old peddling 
ways of taking orders for supplies 
are out of date. 

“Largely due to the executive 
type of purchasing agent of today, 
modern business demands that the 
methods of selling machinery and 
supplies be on a higher plane than 
ever before, and makes it necessary 
to do more than merely sell so 
much merchandise for so much 
money. 

“I have found that by laying 
more stress on the profitable serv- 
ice that the article or machine I am 
talking about will perform, than on 
features of the item itself, I have 
been more successful in getting the 
order. Quite often, too, many sales 
can be created by suggesting a tool 
or machine for reducing the cost of 
producing the customer’s product, 
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‘CV Chr V di | 
- 
Ome -Vanaatum 
(JU DLE IN 
2 “ / ’ Pz _ tll iS 
WRENCHES 
y / } 
SET NO.29 
: SET NO.33 
ti 
SOLD IN SETS, 
: as illustrated 
Bonney Double End Box Wrenches are 
designed with double hexagon openings, 
making it possible to remove nuts or 
e bolts, even when obstructions will only 
permit a one-twelfth turn at a “‘bite.”’ 
They are wonderfully strong, yet are 
thin and light in weight. 
SET NO. 3) 
Set No. 33 contains nine wrenches with 
openings from 7/16 to 15/16 inches (the 
eel; "aaa Nos. 2814, 2816, 2818, 2820, 2822, 2824, 
2826, 2828 and 2830) neatly packed in a 
Hex: |S.A.E. : - 
ae: ° Thick- | p.; metal carrying case. Price...... $21.25 
No. | “Boit’ | Head | Serew | Open- | rength| “ness” | Prise dines 
Size | screw | Nut Head Set No. 31 contains six of the most 
2804 |....... xi x\% | %x%| 5 56 | $1.40 popular sizes (the Nos. 2814, 2816, 2818, 
ome = 3 sexes a) Batis 524 a is 2820, 2822 and 2824). Price..... $12.15 
BE inccae % % by, 8 5% 1.60 . 
2816 | % , % 4 | 3. $3 1.70 Set No. 29 contains one each of the three 
tt % % % |10- u | ie short type wrenches, the Nos. 2804, 2805 
ea Re an ae ee ue] ae | i Ym | 2.00 and 2806, which will take care of the 
7 ae M4 % & | 11%, M% 2.15 
2826 soezcee| Be [oeegee-] Be | 12, i 2.30 six most commonly used nuts and bolts. 
2090 |...7..)...c-.] S| 9 fase | | 2B RET CIEE yee NS REN $5.10 
(Double End Box Wrenches 12 Point or Double Hex.) 
*CV is a Bonney The leading Jobbers carry these wrenches in stock, Chrome 
trademark Vanadium 
bor snoorys BONNEY FORGE &? TOOL WORKS rnin 
the U.S. Patent ALLENTOWN, PA. Anse, 08 nl 
Office Makersof Special Ser vice Wrenches of Chrome Vanadium, Carbon Steel Drop Forge ’ 
Wrenches, Pipe Wrenches, Vises and Drop Forgings and the Bonney Rim Tool. 
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Patents Pending 
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T heir Success 
is Inevitable! 





VI cl we ya ay \e 


Sir Launcelot, the most famous of all Knights of old! 
His marvelous deeds have been admired through the 
ages. It is said that he once slew a giant single-handed 
and fought and defeated four Knights of the Round 
Table. Because of his ability he was later summoned 
to the Court of King Arthur. 

It is further said that Sir Launcelot, came to the Castle 
of Pendragon and alone fought and defeated six knights 
and also Sir Brian de Les Isle, Lord of the Castle, forcing 
him to release seventy prisoners. There are many other 
achievements credited to Sir Launcelot, too numerous to 
mention. He was far superior to anyone of his time. 
This can readily be compared to VICTOR HACK SAW 
BLADES of the present day. They so highly excel in 
performance and cutting efficiency, that we have selected 
this trade-mark as an emblem. 

A trial will convince you that VICTOR HACK SAW 
BLADES are supreme in the metal cutting field. 


VICTOR SAW WORKS, Inc. 


MIDDLETOWN, N. Y. 














though this procedure usually neces- 
sitates close observation and study 
of the prospect’s problem. 

“Many purchasing agents are be- 
ginning to realize the really helpful 
assistance that can be rendered by 
mill supply salesmen in the selec- 
tion of equipment and tools, with 
the result that the salesman quali- 
fied to offer the best suggestions re- 
garding the purchase of the proper 
items will get the business, when 
other factors, including price, are in 
line. 


“Speaking of price, I have found 
that profitable service can rarely be 
rendered the customer by selling 
him low-priced goods. Not only 
does the customer lose by the trans- 
action, but the salesman has diffi- 
culty in making the sale because he 
has no inducement to offer but 
price. Very often he has to spend a 
great deal of time keeping it sold, 
and finally, in some cases, loses the 
customer because of the inferiority 
of the product. There is a great deal 
of genuine satisfaction in selling a 
quality article at a quality price. 

“T wish to cite an experience with 
a new purchasing agent for a con- 
cern that used a great many ma- 
chine bolts. This buyer ridiculed 
the idea of paying our firm 15% 
more than he could purchase other 
brands for, and made the statement 
that ‘bolts are bolts.’ All went well 
until the assembling department 
sent in a complaint that the heads 
of 25% of the bolts came off and 
that the various sizes of the nuts 
and heads necessitated having many 
special wrenches made to fit them. 
This, of course, appeared on the 
cost sheet of the product and far 
exceeded the saving made on the 
original price of the bolts. I was 
called into this buyer’s office and 
greeted by the name of “Quality” 
which nickname, by the way, still 
persists with that particular concern. 
I might add that selling quality mer- 
chandise also adds to the revenue of 
the supply house and in turn of the 
salesman himself. 

“Aside from acting in the capaci- 
ty of consultant and selling the cus- 
tomer quality products, the salesman 
should be willing to help his custom- 
ers with personal service. By that, 
I mean making a personal rush de- 
livery of some item if needed, get- 
ting data on unusual or special 
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LEPENDABILITY 


PHILADELPHIA 


HE silvery, droning Giant of the skies brings long- sought dependability 
to air transportation. Spectacular! Of course ..... 

And yet, vastly more vital to industrial progress is the dogged dependability 
of Chisholm-Moore material handling systems. Scientifically performing an 
operation which is 90% of the manufacturing process, C-M installations lie 
close to the pulse of Industry. 

Chisholm-Moore equipment is designed with technical foresight, con- 
structed with steady-handed precision. Every piece is shaped by successful 
experience; every installation planned with Practical knowledge. 


This Chisholm- Moore advertisement inaugurates a new campaign in na- 
tional industrial and business magazines . .. Greater respect for a product, 
we believe, inevitably results in greater sales. Therefore our campaign shall 
strive persistently to make known to customers and prospective customers the 
tested merit of the C-M line . .. Mill supply jobbers, write for information! 


CHISHOLM -MOORE HOIST CORPORATION 
(Division Columbus-McKinnon Chain Corporation) 
5028 Fremont Ave., Tonawanda, N. Y. In Canada—St. Catharines, Ont. 

















CLEVELAND CHICAGO 


PITTSBURGH 

















Good Brushes 


mean 


A“Good Deal” 


for mill supply 


distributors and 


their salesmen 


A “good deal” in dol- 
lars and cents to always 
satisfy your trade. Ev- 
ery concern in your ter- 
ritory needs and uses 
brushes. Milwaukee 
brushes build volume 
sales for you. 


Made for a specific purpose, each 
Milwaukee brush is thoroughly in- 
spected. The best obtainable ma- 
terials are used. You build good 
will and cement customer confi- 
dence when you sell Milwaukee 
brushes. These quality brushes do 
a quicker, cleaner job. There is a 
special type brush or broom for 
every use. When you sell 
Milwaukee brushes you have an 
established institution back of you. 
All orders are given prompt atten- 
tion. Prices are right. 


Start now building new 
business with Milwaukee 
brushes. Profitable year 
‘round repeat orders. Here 
are recognized products 
with distinctive _ selling 
features. Standard qual- 
ity assures steady profits. 
Send for our catalog and 
details. 


Remember 





764-790 30th Street 








MILWAUKEE BRUSH MEG CO. 





means 
“Brush Excellence” 


THE MILWAUKEE BRUSH MEFG.CO. 


MILWAUKEE, WIS. 














articles, and expediting factory ship- 
ments when necessary. These things 
show that your firm is just what its 
name implies, a supply house.” 
C. A. King, salesman, The W. T. 
Johnston Company, Cincinnati. 

* + 6 

“What is in store for the so-called 
mill supply distributor in the coming 
year and the years to follow? His 
future will be governed entirely by 
the amount of thought and good 
honest effort he and his organiza- 
tion display. 

“The manufacturer of today and 
tomorrow is thinking deeply and 
wondering just what course he is to 
pursue. We, who truly belong in 
this picture, must show the way. A 
distributor functioning properly is 
nothing more than a branch of the 
manufacturer he represents. The 
manufacturer, in this case, naturally 
expects that we have a very good 
knowledge of his line and where it 
can be applied. 

“The Western Iron Stores Com- 
pany, having foreseen this progress, 
has instituted, in the past few years, 
the policy of educating its men so 
that at the present time, every sales- 
man and a goodly number of the 
inside men can talk intelligently on 
any one of our exclusive lines. Of 
these, we have 17 and an additional 
8, which are major semi-exclusive 
lines. As a result, we do not have to 
call on factory men to close deals 
which are pending because we do not 
know his line. And the manufac- 
turers whom we represent find a 
great deal of pleasure in this for 
they know that when they entrust 
the business in the entire state of 
Wisconsin to us, that we realize the 
responsibility and are fully equipped 
to act in the same manner his own 
men would pursue in the territory. 

“In other words, we must have the 
entire confidence of the manu factur- 
er and to warrant that, we must 
prove to him that we are capable. 
The day of the order-taker is past. 
Sales forces must be composed of 
men who are willing to learn. If 
they are, and the proper steps are 
taken, they can be educated in the 
various lines in a short time. 

“If the distributor will only realize 
that it is his job, and not the manu- 
facturer’s, to sell the different lines, 
he will have made much progress. 
“We have decreased the number 
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You can doe WRIGHT Equipment from your Jobber 
RITE FOR NEW CATALOG 


WRIGHT MANUFACTURING COMPANY 
BRIDGEPORT, CONNECTICUT. 











—made of special analy- 
sis drawn steel. 


—electrically welded, die 
formed, specially heat 
treated, proof tested. 

—combines unusual; 
high ultimate st 
and Bs : 


CHAIN HOISTS—TROLLEYS-—-TRAVELING 

CRANES—JIB CRANES—LOW HEAD 

ROOM TROLLEY HOISTS—TWIN HOOK 
HOISTS—HAND WINCHES, Etc. 
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The reliability of Bond Power 
Transmitting Machinery is 
being demonstrated, day after 
day, in industrial plants which 


demand supreme efficiency. 





Overtime and extra work mean nothing 
to Bond Power Transmitting Machinery. 
Each item in the complete Bond line is 
designed and built to give that extra 
service which is frequently needed in all 
kinds of industrial work. Not only does 
Bond Power Transmitting Machinery de- 
liver this extra service, but it transmits 
power economically. Every saving in 
power is a direct saving in production 
costs—and leading industries are repeat- 
edly demonstrating the economy of the 
Bond line. Put your power transmitting 
problems up to Bond engineers—write 
today for a catalog! It will tell you the 
definite advantages of Bond Power Trans- 
mitting Machinery. 


In the complete line 
of Bond Truck Cast- 
ers is a type for every 
industrial requirement. 
A catalog will be sent 


on request. 


JE Rio 


cel 


POWER TRAKSM!<SI0N ASSOCANOS 





Semi-Steel Ring Oiling 
Shaft Hanger 


Bond Foundry & Machine Company 


Manheim, Lanc. Co., Pa. 


Phila. Office: 617 Arch St. N. Y. Office: 256 Broadway 


Chicago Office: 39 S. Clinton St. 








of accounts for each man every year 
for the past few years and the re- 
sults have been more than satisfac- 
tory. Every one of our men has in- 
creased his earnings this year from 
25% to 50% over last year’s. 

“Tess accounts for each repre- 
sentative, more calls, and larger 
sales’ will be our slogan for 1930.” 
C. W. Krueger, vice-president and 
sales manager, The Western Iron 
Stores Company, Milwaukee. 

. «= s 

“From a profit standpoint, 1929 
was the best year we have had in 
9 years. Outside of the fact that 
general business was better than the 
previous year, we attribute our busi- 
ness improvement to these well-de- 
fined policies: stocking fewer lines 
but stocking them completely; elim- 
inating unprofitable items; fully sup- 
porting manufacturers with policies 
of distribution favorable to distribu- 
tors; intensifying our efforts in a 
smaller territory ; maintaining resale 
prices; cooperating with fellow dis- 
tributors in our local group; and 
concentrating sales efforts on items 
regularly stocked.” W. W. Peacock, 
vice-president, E. S. Stacy Supply 
Company, Springfield, Massachu- 
setts. 

* * * 

“We found less direct-selling in 
1929 than ever before. One of our 
good customers states that where 10 
manufacturers’ salesmen used to call 
on him only one solicits his business 
now. Consumers, it seems, are be- 
coming more willing to buy of dis- 
tributors.” A. C. Patterson, president, 
Wisconsin River Supply Company, 
Wausau, Wisconsin. 

* * x 

“We attribute our success during 
1929 to the following activities: 
Pushing specialties; — supporting 
manufacturers with distribution poli- 
cies favorable to distributors, living 
up to resale prices and endeavoring 
to get more manufacturers to estab- 
lish them ; and above all standing up 
for fair profits. 

“The year just closed has been 
most profitable to us and we have 
no hesitancy in renewing our faith in 
the above plans, which we feel will 
help us make 1930 a profitable year.” 
C. A. Kries, treasurer, Henry A. 
Kries and Sons Company, Baltimore. 

ok * * 

“A good portion of our success in 

the past year has been due to con- 


intitle Seca 
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APPLETON, WIS. 


rs ee Ls 


When ONE can spot 
a 100-ton car with the 


POWER 


Best known 
for power, 
speed, safety 
and_reliabil- 
ity. 


SPEED 


CAR 
MOVER 


Eight brawny men, all trained to ma- 
chine precision and all in the pink of 
condition have not the strength of one 
man equipped with a BADGER CAR 
MOVE 6 oc3 6 Here is the car mover 
that sells. The profits are good. Steady 
repeat business that means volume sales 
for mill supply distributors and their 
salesmen. Stock up now. 


SAFETY CAR 
WRENCH 





Unbreakable with ordinary usage. 
Automatically adjusts itself to any 
size winding tap on hopper bottom 
cars. Can be used where other 
style wrenches fail—and with abso- 
lute safety. 


ADVANCE CAR MOVER CO. 


SALA MES ALITA ITE PBL STATE 8 
APPLETON «= s so a2 8 8 &8. 8 &@ 8 WISCONSIN 


Canadian Factory, Canaaian Advance Car Mover Co., Welland, Ontario, Canada 
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SCHIEREN TANNED 
WATERPROOF 


DUXBAK Leather BELTING 


THE MOST PLIABLE OAK-TANNED BELT 


- - + 


What is a profit for... 


if not to keep? 


-— is the re- 
sult of all your good works. You 
can’t afford to see it frittered away. 
If the leather belt you sell doesn’t 
make good, you must. 


On that basis alone there is no belt 
better to sell than Duxbak. It is 
going to run straight and true on 
the pulleys. It is going to deliver 
every ounce of its rated power capa- 
city. And it is going to last as long 
or longer than your customer ex- 
pects. 


Many Duxbak distributors are find- 
ing our belting sales promotion plan 
a splendid aid. Write for it. Your 
request incurs no obligation 


YW 42 FERRY STREET 
NEW YORK.US.A. 



































centrating on natural territories. We 
are also firm believers in represent- 
ing manufacturers with definite and 
favorable sales policies. Also, we 
favor specializing on lines on which 
we have exclusive arrangements. 

“While we are not able to elim- 
inate all unprofitable items, we cut 
them down as much as possible. 

“We are not counting heavily on 
doing the same volume next year 
as we did in 1929, yet we feel rea- 
sonably sure that we should have 
fair business.” W. J. Radcliffe, 
president, The E. A. Kinsey Com- 
pany, Cincinnati. 

x ok OX 

“Our total sales in.1929 exceeded 
those of 1928 by approximately 
10%. This gain was made in 
March, April, May, July, August, 
and September. 

“The outlook for 1930 for that 
part of Washington, west of the 
Cascades, is bright. A_ railroad 
building program into the Olympia 
Peninsula, a new chair factory, and 
a Ceramic plant in Aberdeen, Wash- 
ington, will help boost business. If 
no unforeseen obstacle prevents, we 
shall add to our sales force about 
March.” L. G. Isaacson, L. G. 
Isaacson Company, Aberdeen, 


Washington. is 


“With the advent of 1929, we 
were quite optimistic as to business 
but had no special plans in mind for 
the year’s work—just a quiet de- 
termination to do everything pos- 
sible in the proper way at the proper 
time. We made it a point to keep 
busy every minute. By keeping busy, 
[ mean maintaining regular contact 
with our prospects so that they be- 
came well-posted and convincingly 
sold on our goods. 

“Possibly a determination on our 
part to increase sales effort on good- 
profit, agency-controlled goods of 
tested merit might be termed our 
1929 policy. For 1930, we expect to 
continue our 1929 efforts along this 
line. 

“Frankly, I know of no ‘set plan’ 
that offers greater reward than 
steady plugging. Weekly _ sales 
meetings are a regular habit with us. 
As often as possible, we have fac- 
tory representatives talk on their 
lines. Also, we put in a lot of time 
on specialties and last, but most im- 
portant, we try to make regular calls 
on all accounts.” P.O. Boylan, sales 
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Hand Trucks 
Truck Wheels 
Truck Casters 
Rubber Tires 
Push Carts 
Fibre Cars 
“Dreadnaughts” 


| Let us tell you about our Resale Policy 


SATISFACTION 
is experienced by both 
the Purchaser and the User of 


FAIRBANKS 


Wheelbarrows 
Drag Scrapers 
Fresno Scrapers 
Mortar Tubs 
all made 
of First-Grade 
Materials 














The FAIRBANKS Company 


New York Pittsburgh 


FACTORY—Rome, Ga. Fd Sue 3 Wh bi 
a\) } lug y 


Distributors Everywhere 


X 
ee, — & 
‘ 


PARTIAL , 








") "Gom, & Va « ‘shane! 1 
Write for Catalog [on omens mee — 


DART UNIONS 


Two Bronze Seats / 


DOUBLE SERVICE, 





It’s economy to use Unions that give — 

double service. DART UNIONS have Screwed Flanged 
two bronze seats, properly ground at 

the joint. No corrosion. These in Ells — Tees 
combination with heavy pattern certi- 

fied malleable iron pipe ends and nut Made in all desirable forms for every 
make a strong and durable connection. industrial use. 


Write today for complete catalog and samples desired 


E. M. DART MFG. CO. 


Providence, R. I. 


Sales Agents: THE FAIRBANKS COMPANY New York, and all Branches 


Canadian Factory, Dart Union Co., Ltd., Toronto, Canada 
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Sand blast the surface and 

the paint, enamel or plate 

will take hold quicker, bet- 
ter and more enduringly 


rN RO Continuous Feed 


SAND BLAST 


So simple anyone can use it with- 
out any previous experience 


Get the free information 


LEIMAN BROS., Inc. 
23 (PC) Walker St. New York 


Makers of good machinery for 40 years 




















manager, The W. M. Pattison Sup- 
ply Company, Cleveland. 
* * * 

“There is every indication that 
business will be good in 1930. We 
are going to emphasize even more 
strongly than in the past, the push- 
ing of high-profit specialties, for we 
thoroughly believe that specialization 
is the key to successful salesman- 
ship.” G. L. McKewin, industrial 
sales department, Farwell, Ozmun, 
Kirk, and Company, St. Paul. 

* * * 

Thus, it can be seen from the 
views of these distributors that busi- 
ness in most instances has been 
better than average during the year 
just closed. Profits as well as vol- 
ume have run higher than usual. 

Even granting that 1929 was an 
unusually good year for business in 
general, there are several outstand- 
ing reasons why distributors can 
look back with pride on 1929 ac- 
complishments. 

First of all, distributors are be- 
coming more sold every day on the 
idea of making every order show a 
reasonable profit. Items on which a 
fair profit cannot be made are being 
junked so far as the distributor is 
concerned. 

Then, a better understanding be- 
tween distributors is being arrived 
at. Especially is this true in sec- 
tions of the country where local 
groups are functioning. 

A desire on the part of distribu- 
tors to check into the sales policies 
of the manufacturers they represent 
is also very much in evidence. The 
fence-straddling manufacturer is 
going to find it harder and harder 
to get distributors to handle his line 
as time goes on. 

Headway is being made toward 
getting manufacturers to establish 
resale prices and distributors are 
showing a decided willingness to live 
up to them. Obviously, this means 
less price-cutting and a more stabi- 
lized market all around. 

Summing it all up, definite 
progress has been made in the field 
of industrial distribution during 
1929. Further progress should be 
shown in the coming months. 

For those distributors who will 
keep on their toes and carry out con- 
structive plans, policies, and ideas 
such as those brought out here have 
no need to worry about next year’s 
business. It will be good. 


eae te 
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2. And in less than two minutes 


both ends of a belt are laced 


HE speed and efficiency of the Clipper No. 6 Lacer is 

amazing. A single shopman operates it with ease. Although 
weighing but 561% lbs., it laces both ends of any belt from one 
to six inches in width in a minute and a half. 

Its remarkable pressure of 37,500 lbs. embeds the Clipper 
hooks flush with the surface of the belt so smoothly and uni- 
formly that there is no weakening of the belt fibres—and a 
perfect, lasting joint is assured. 


Price $75.00 


(in United States of America) 
FURNISHED WITH STAND AT AN ADDITIONAL COST 


Whatever your shop requirements, there’s a Clipper Lacer to meet them effi- 
ciently —lacing the caallien of belts. up to the heavier and wider ones. And the 
use of Clipper Pins and Clipper Hooks ensures a perfect, lasting joint. For 
complete demonstration, communicate with your nearest dealer or with the 


Clipper Belt [acer Company 


GRAND RAPIDS, MICHIGAN 


RS 
9 


N°6 Speed Lacer 
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New and Improved Industrial Products 














| SLIDING FULCRUM HERE 





NO STRAIN ON THE PIN ua 











HE introduction of cam, fulcrum and wedge A =< principle in measuring to _ ten-thou- 
actions gives a powerful, parallel grip to the sandths of an inch is employed in the microm- 
“Kant Slip” plier, manufactured by the Kant Slip eter caliper, number 24, which was recently an- 
Plier and Tool Company, 6036-38 Wentworth nounced by the Brown and Sharpe Manufacturing 
Avenue, Chicago. The design of this plier also Company, Providence, Rhode Island. This tool, 
eliminates the pin as a point of strain, using it with a range of from 0 to one inch by ten- 
only for the purpose of holding the 2 members thousandths, reads the ten-thousandth parts of an 
together. The sliding fulcrum combines with the inch directly from the small lower thimble, and the 
sliding action of the cam to wedge the work be- thousandths are read in the regular manner. 
tween the jaws. 




















HE “Chrome Va- 





nadium” wrench 

PORTABLE spray head has been pro- line, manufactured by 
duced by the H. B. Sherman Manufac- the Bonney Forge and 
turing Company, Battle Creek, Michigan, for Tool Works, Allen- 
use in connecting with hose in series to town, Pennsylvania, 


MPROVEMENTS have 
been made in the elec- 
tric sump pumps, manu- 
factured by the Penberthy 


has been broadened by 
the addition of double 
hexagon “Chrome Va- 
nadium” sockets in a 


create a movable and flexible lawn sprinkling 
system. The spray head construction pro- 
duces a mist-like spray, evenly covering a 
wide area, yet conserving water volume to a 





Injector Company, De- degree that permits a greater number of complete range of 
troit. The pump has a heads to be used on normal pressures with- al 
special mercury type out reducing volume on those farthest from 


switch, controlled by a 
copper float sliding freely 
on a supporting column. 


the water supply. This head is made of 
brass, and packed in cartons of 4 spray 
heads with 2 caps. 





HE Oxweld Acetylene Company, 30 

East 42nd Street, New York City, has 
added to the Prest-O-Weld line a 2 
stage oxygen regulator, type R-109, de- 
signed to eliminate fluctuation in working 
oxygen pressures; the regulator also in- 
corporates stem-type valves. The chief 
feature of the improved design is 2 
stage pressure reduction, accomplished 
through the medium of 2 independent sets 
of diaphragms, valves and springs. The 





HE new high speed 
steel hole saws, 
manufactured by the 
Stanley Rule and Level 
Plant, New Britain, 
Connecticut, are made 














R-109 regulator reduces the full cylinder 
pressure of about 2000 pounds per square 
inch down to working pressure, through 


‘two stages. In the first stage the cylinder 


pressure is reduced through a non-adjust- 
able reducing valve to about 175 pounds 
per square inch. 





in sizes for cutting 
holes from 34 inch to 
3% inches in diameter. 
They are planned for 
use with electric drills 
for fast cutting in 
metal and wood. 
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4 to 3 times longer life 
with 


Over 5 times longer Ii 
with GREE 


These: are just a few instances of how 
GREFCO Chrome High Temperature Ce- 
ment is serving furnace operators in many 
industries. Records like these prove the 
merit of GREFCO and make it easy to sell. 


GREFCO is a dry, chrome base cement, 
ideal for severe service conditions, particu- 
larly where there is heavy slagging action. 
Fusion point over 3400° F. 


STANDARD Silica Bonding Cement, an- 
other General Refractories product, is a 


Service records like these 


make GREFCO sales 





mmr 


very Furnaces of the 


NATIONAL PAPER PRODUCTS co, 
For Sang th 
stent * GREE 








plastic cement with a strong air-set. It is 
suitable for bonding fire clay and silica 
brick, patching and general repair work 
where slagging action is not so severe and 
temperatures range to 2800° F. 


.Nationally advertised in leading trade 


journals, these two G. R. High Temperature 
Cements are proving profitable sellers for 
many dealers. 


The G. R. Dealer Sales Plan is very liberal 
and comprehensive—we will gladly send de- 
tails. Attractive territories still open. 


GENERAL REFRACTORIES COMPANY 
106 South 16th Street, Philadelphia, Pa. 


Branches in principal cities 


GREFOCO 


Chrome High Temperature Cement 


2691D 
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Ts new swivel back jaw vise, just placed on the market by the 
Simplex Tool Company, Woonsocket, Rhode Island, is designed 
to hold irregular shaped pieces. 
construction of the back jaw which is made in two parts, the top 
part of which swivels. This top part is provided with a pin that 
locks it to the back jaw when the swivel feature is not desired. The 
sliding member of the front jaw where most vise breakage occurs, 
is machined out of a solid bar of steel making it unbreakable. It 
has a special type nut that the operating screw goes into that is so 
designed that it cannot lift up at the back and bind the screw 
thereby limiting gripping power and making both the screw and 
the nut susceptible to breakage. 
and removable jaw inserts which are doweled as well as screwed on. 


This is made possible by the 


It has the outside screw retainer 





REVOLV- 

ABLE turn- 
table base, ro- 
tating on ball 
bearings, is in- 
corporated in the 
new “Red Giant” 
hand power mod- 
el put on the 
market by the 
Revolvator Com- 
pany, Jersey 
City, New Jersey. 
When revolving 
the upper struc- 
ture, it always 
turns on its own 
center which is 
located centrally 
in the base frame, 
thus _ preserving 
its stability and 
precluding any 
danger of upset- 
ting. The fact that the upper structure may 
be swung around in either direction on its ball 
race, like a turntable, without disturbing the lower 
floor-base, makes the base especially adaptable for 
use in cramped quarters, and for tiering against 
walls. Another feature of the “Red Giant” is the 
automatic self closing brake with micrometer ad- 
justment, “dead man control.” 














Ao type of grinder embodying the . Gibbs 
V-Disc transmission of, graphitized micarta, is 
now being produced by The United States Elec- 
trical Tool Company, Cincinnati. Other features 
of the grinder are its ability to operate on alter- 
nating current, and to maintain an average periph- 
eral or wheel surface speed of approximately 
9,000 feet per minute using vitrified or high speed 
wheels down to the flanges; this last process is 
accomplished by the new type of power transmis- 
sion. Change in spindle speed to provide constant 
wheel surface speed, is accomplished by means of 
the foot pedal and hand lever located on the front 
of the machine. 





MPROVEMENTS recently made in the standard 

couplings manufactured by the Poole Engineer- 
ing and Machine Company, Baltimore, include a 
combination, dust proof, and centrifugal oiling fea- 
ture; and a special heat treating process applied 
to each member of the coupling. The oiling fea- 
ture is accomplished by a new type of double 
flanged end plate, containing within its inner-lip 
a deep felt packing for the exclusion of dust and 
dirt, the outer section being grooved and contain- 
ing back drain oil holes which permit lubrication 
of the coupling while in motion. 








COMPLETE line of 
4 flexible belt lacing 
called “steelgrip” has been 
placed on the market by 
Armstrong-Bray and Com- 
pany, 28 North = Clin- 
ton Street, Chicago. This 
lacing is made of  se- 
lected heat treated steel. 
The joint of the lacing 
is made with a_ steel 
rocker pin which is com- 
posed of 2 segments, one 
rocking against the other, 
thereby absorbing the 
wear at the joint when 
going over the _ pulley. 
The lacing may be used 
on a belt of leather, fab- aaa" 
ric or composition and is especially recommended 
for conveyor work. 
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The Whitehe ad Bros. Rubber Go. 


_. “MECHANICAL RUBBER GOODS,SINCE [875° 
— Trenton,New Jersey <er> 
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AMUEL C. Rogers 

and Company, Buf- 
falo, have just placed 
on the market a new 
full automatic circular 
cross cut and rip saw 
sharpener, number 4. 
This simply construct- 
ed machine embodies 5 
new features: SKF ball 
bearing grinding wheel 
spindle; metal cabinet, 
enclosing all working 
parts; automatic joint- 
ing device for keeping 
saw teeth in perfect 
alignment and the saw 
round and true; posi- 
tive adjustments for maintaining the same degree of bevel the 
entire length of grinding; and full automatic for cross cut saws 
with bevel faced teeth up to 40 degrees bevel as well as for rip 
saws. 








NGERSOLL-R A N D 

Company, 11 Broadway, 
New York, announces a 
new line of air-cooled, 2- 
stage air compressors, 
known as the type 30. 
V-type belt drive is em- 
ployed. Both motor and 
compressor have ball 
bearings. The units are 
self-contained, the motor 
and compressor being 
mounted on a steel base, 
which is attached to the 
top of the air receiver. 
The latter, which is made 
of heavy pressed steel, is 
built to withstand a work- 
ing pressure of 200 
pounds. With this ar- 
rangement, no special foundation is required for correct alignment 
of the compressor and motor. The intercooler is located behind 
the fan-type flywheel, and a constant current of circulating air is 
driven directly across the cooling coils, thus reducing the tempera- 
ture of the discharge air. 





New and Improved Industrial Products 





A COMPLETE line of electric hoists 
in sizes ranging from % to 7% ton 
capacity is announced by the hoist and 
crane division of Robbins and Myers, 
Incorporated, Springfield, Ohio. Among 
the features incorporated in these new 
hoists are: Improvement in design 
with a resultant saving of weight and 
space in all dimensions; and a cast 
steel trolley adjustable to 9 sizes of 
I-beams. 








TEW Beaver grooving 
tools for use with 
“Victaulic” joints, have 
been put on the market 
by The Borden Company, 
Warren, Ohio. An out- 
standing mechanical fea- 
ture of the tools is that 
they lock on the pipe by 
means of an_ internal 
chuck, and the cutting 
knives cut a groove that 
is perfectly circular, re- 
gardless of the fact that 
the pipe itself may be 
out-of-round. The _ illus- 
tration shows the rear 
end of numbers 20 and 50. 
A threaded bolt goes through the center of this tool, over which 
is placed a double-ended cone on either side of which there are 
4 _— which are expanded by the cone when the bolt is tight- 
ened. 




















ROLLING safety platform ladder 

has been added to the line of “Gold 
Medal” scaffolding and ladder equip- 
ment, made by The Patent Scaffolding 
Company, 1550 Dayton Street, Chi- 
cago. This ladder is of the same con- 
struction as the safety platform lad- 
der, but in addition has 2 casters ap- 
plied to the rear legs. The casters are 
fitted to allow rigidity and firmness 
when the ladder is in an upright posi- 
tion. 
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STOCKHAM 
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Asx the man who has actually used Stockham 
Fittings. The long list of important Stockham 
installations doesn’t half tell ihe story. The real 
Stockham records show up in installation—no 
defective fittings to run up costs—no time lost 
because of poor threads—no expensive profit- 
cutting work to be done over because of faulty 
fittings. Fitting satisfaction from start to finish 
of the job—and in long years of pipe line service. 























Because the man who uses them does know 
Stockham Records, buildings like the Kanawha 
Valley Bank Building at Charleston, W. Va., are 
Stockham installations. Alfred C. Bossom, of New 
York, was the architect; Charles A. Haverland, of 
Charleston, was his associate. James Stewart & 
Co., Inc., of New York, were the general contrac- 
tors and the Standard Engineering Co., of Wash- 
ington, D. C., were the plumbing and heating 
contractors who made another record with 
Stockham Fittings bought from McJunkin Supply 
Company, of Charleston. 


STOCKHAM PIPE & FITTINGS CO. 
Birmingham, Ala. 


Stocks in Boston, New York, Chicago, Houston, Los Angeles. 








CAST IRON ELECTRIC MALLEABLE 
CAST STEEL Standard—Extra 


Heavy—Hydraulic 
Drainage—Sprinkler Screwed—Flanged Oil Country 








Screwed—Flanged 











“Be sure the name 


STOCKHAM 
is on the fittings you buy 
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Item 


Belting, Leather 

Belting, Composition 
Belting, Rubber 

Belt Fasteners and Lacers 
Chain Blocks 
Compressors 


Etectric~Toots— 
Drills, Hammers, etc. 
Grinding Wheels; wire 
Wheels, etc. 


Iron and Steel Bars 
Ladders, Safety 


Machine foots and 
Equipment 


Mechanicat~Rubber 
Goods 

Mechanics’ Handtools 

Nuts, Bolts, and Rivets 

Packing 


Paints, Lacquers, etc. 


Paint Spraying” Equip- 
ment 


Pipe and Pipe Fittings 
Pimps 

Sandpaper, Emery Cloth 
Saws 

Shop Supplies 
Transmission Equipment 
Trucks, Lift Trucks 
Vises 


Valves — 


—— 


<I 
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How Was Business in 1929? 


A comparison between 
1929 and 1928 based on 
reports from industrial dis- 
tributors. Check your 
yearly figures with the 
percentages given here. 
How does your 1929 bus- 
iness compare with that 
of the general average? 


WEST 
CENTRAL 


Poorer Better Poorer Better | Poorer Better| Poorer Better | Poorer Better | Poorer 






































| SOUTHERN | WESTERN 


Better 
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Get a New Conception of 
Motor Pulley Service 


Because Sprucolite, a special synthetic material, was 
developed expressly for pulley construction—Spruco- 
lite Pulleys offer a combination of desirable qualities 
that it has never been possible before to build into 
one pulley. 


In Sprucolite Pulleys you will find even better traction 
than paper offers. In Sprucolite Pulleys you will find 
a durability equal to that of cast iron. In Sprucolite 
Pulleys you will find a lighter weight than is known 
to any pulleys on the market today. 


AMERICAN Sprucolite Pulleys, originally designed 
as very heavy duty machine pulleys, not only possess 
the highest co-efficient of friction of any commercially 
built motor pulleys—but they withstand severe service 


Light, strong, durable 
pressed - steel power- 
savers... AMERI- 
CAN Steel-Split 
Shafting Pulleys are 
regarded as the 
standard of quality 
the world over. 





AMERICAN 


SPRUCOLITE 
og | = A 


Pressed Steel: Shafting Pulleys, Hangers, Hand 
Trucks, Miscellaneous Stampings. Sprucolite (Com- 
pressed Spruce) Motor Pulleys, Machine Pulleys. 





indefinitely. They maintain their crown. Their hub 
anchorage is more secure. They resist moisture. They 
are perfectly balanced. And they are priced no higher 
than ordinary pulleys. 


Get an entirely new conception of motor pulley ser- 
vice. Buy a Sprucolite Pulley and test it out on the 
hardest duty you can find. Compare its service with 
that of ordinary pulleys. 


AMERICAN Sprucolite Pulleys— another member of 
the famous AMERICAN Pulley Family—are also 
easily available from coast to coast. Ask your dealer 
about them or write for further information. 


THE AMERICAN PULLEY COMPANY 
4200 Wissahickon, Ave., Philadelphia, Pa. 






The AMERICAN 
Pressed - Steel Shaft- 
ing Hanger is a worthy 
companion to the 
AMERICAN Pulley 
++. engineered by the 
same well-known 
specialists in trans- 
mission equipment. 
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anufacturers News 


A department where manufacturers may announce 
new literature, changes in personnel, news of 
executives or salesmen, changes in quarters, or 
any other facts of interest to the trade. Photo- 
graphs or cuts are especially desirable 








mn A 


Transmission Association Adopts 
Construction Program 


f® ORE than 60 manufacturers, 
distributors, and members of 
the business press attended 


the annual meeting of the Power 
Transmission Association held De- 
cember 4, at the Hotel Commodore, 
New York City. 

The feature of the meeting was 
the report of the Merchandising Ad- 
visory Committee. In this report it 
was suggested that an educational 
program designed to promote good 
power transmission engineering be 
adopted by the Association. 

A program committee consisting 
of F. H. Willard, G. C. Miller, E. D. 
McKown, W. K. Lee, L. H. Shingle, 
and W. R. Simpson, which was ap- 
pointed by President W. H. Fisher 
at the Chicago regional meeting, is 
making a study of the following 
basic questions, suggested by the 
Merchandising Advisory Committee. 

1. What is the problem facing 
the membership of the Power 
Transmission Association which 
makes membership desirable for the 
belting, transmission, and accessory 
manufacturer ? 

2. What information is necessary 
in order that an effective prograin 
can be formulated for the solution 
of that problem? 

3. What method for gathering 
such information will be most ef- 
fective? 

4. What organization will be nec- 
essary? 

5. What will be the cost? 

6. How shall funds be raised? 


fou 


7. Who will administer the funds 
and be responsible to the member- 
ship for results? 

When the committee has conclud- 
ed its study of these questions, it is 
expected that a constructive far- 
reaching program will be suggested, 
which, if carried out, will go a long 
way towards promoting the use of 
mechanical power transmission. 

W. S. Hays, secretary of the 
Power Transmission Association, 
reported on Association accomplish- 
ments. In part, he said: 

“Successful regional meetings of 
executives and salesmen of manu- 








Curtis E. Wagner 


Vv 


facturers and distributors have been 
held in Boston, Chicago, New York, 
and Philadelphia. 

“Due to the cooperation of 18 of 
a total of 39 manufacturers, several 
pages of Association advertising ap- 
peared in the business press during 
1929. In addition many articles 
were contributed to business maga- 
zines by the Association staff and 
members of the Board of Advisory 
Engineers.” 

Secretary Hays commended the 
work of President Fisher, W. W. 
French, William Staniar and others 
who have given so freely of their 
time and energy to the Power Trans- 
mission Association, and in closing, 
said : 

“You have the foundation now on 
which to build a structure of real 
benefit to those members willing to 
do the real missionary job for trans- 
mission that is lying ahead.” 


* * * 


Wagner Appointed Foreign 
Sales Manager 

Curtis E. Wagner, for the last 
15 years export manager of The 
Miller Rubber Company, Akron, 
Ohio, has been appointed foreign 
sales manager of The Republic 
Rubber Company, Youngstown, 
Ohio, with export headquarters in 
Akron. 

Mr. Wagner, who is one of the 
most well-known export executives 
in America, recently returned from 
an 8 months’ trip through 17 
European countries, calling on es- 
tablished distributors and arranging 
for new connections. 

In collab- (Continued on page 94) 
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FILL YOUR PULLEY ORDERS 


FROM THIS COMPLETE STOCK 


ttt ttt ttt 


>, 4, 4B, >, 4B, 4B, 4a, 4D, a, A, 


creasing demand for BROWNING Paper Pul- 
leys. Industrial plants everywhere need these 
efficient pulleys for replacements, size changes, and to 


I NCREASE your profits by cashing in on the in- 


use On new motors and machines. 


Your customers will gladly order from you if they 
know you can give them prompt delivery. And we 
will help you do it! Our Maysville factory stock is 
complete. Wire or write us your orders and we ship 
immediately. You'll appreciate our fast, efficient 


service. 


THE OHIO VALLEY PULLEY WORKS, Inc. 
MAYSVILLE, KENTUCKY 


Division of General Fibre Products, Inc. 


BROWNING 
PAPER PULLEYS 


~ oe VALLEY PULLEY: NORKS 


“Sve BROWNING ro» 


Ay i Be 
74) DURABILITY ue 
CEE KENTUCK™: 


2864 SIZES 
IN STOCK 


Dealers everywhere carry 
stocks of popular sizes and 
draw on our large, complete 
factory stock for other sizes 

. Write today for size and 
price list. 


Also - - BROWNING 
OFFSET KEYSTOCK 
This handy keystock in 2-foot 
bars is always in demand. 
Made in 23 stock sizes. Sub- 
stantial profits for you. Write 


us for folder and dealer dis- 
counts. 
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bf’ towering webs 
of STEEL 


Twenty —thirty—forty stories in the air, 
metal ribbed skeletons throw their shadows 
against the sky. Brawny arms of giant 
cranes lift massive: members into place. 
The chatter of active hammers tells you that 
far up in the framework men are locking 
the girders with rivets of white hot steel. 


as 


Wherever you see steel structures going 
up, you will find W&B drills and reamers 
proving the rugged dependability that has 


made them famous. 





For after 78 years devoted to the service 
of industry W&B continues to set the 
pace in the design and manufacture of 
cutting tools. 


WHITMAN & BARNES 


DETROIT, MICH. 


Canadian factory: Canadian-Detroit Twist Drill Company, Ltd., Walkerville, Ont. 
TOOL MAKERS FOR 78 YEARS 








THE FOURTH CONSECUTIVE GENERAL CATALOGUE ISSUED BY THE CLEVELAND 
TOOL & SUPPLY COMPANY THROUGH THE DONNELLEY SERVICE 
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N virtually every industry, there is one house 

whose leadership is universally conceded—the 
institution by which all others in the industry 
measure themselves, and are measured. 

The only basis on which such leadership can 
be built up and maintained in a freely competi- 
tive field is superiority of product, unfailing 
service, honest prices, and fair dealing. 

In the mill supply catalogue compiling field, 
it continues year after year an unquestioned 
fact that the Donnelley organization occupies 
the position of Jobbers’ Catalogue Headquarters. 

From time to time during the last twenty- 
five years, various compiling projects have been 
started with the usual optimistic promises and 
claims. But it is significant that the Donnelley 


DONNELLEY 


IT IS 





EVERY CATALOGUE THAT HAS BEEN ISSUED BY THE 
HAS BEEN COMPILED AND PRINTED BY R. R. 

















CLEVELAND TOOL & SUPPLY COMPANY 
DONNELLEY & SONS COMPANY 


2) 


We Headquarters 


Jobbers’ Catalogue Department has continued to 
build many more mill supply catalogues than all 
And this is 
true today. Despite the number of mill supply 
catalogues completed by the Donnelley organiza- 


other compiling agencies combined. 


tion in 1929 (several times as many as made by 
any other compiling company), the volume of cat- 
alogue orders placed with us during the latter part 
of 1929 has been such that our ‘‘unfilled tonnage” 
in entering 1930, is more than 30 per cent greater 
than it was in entering 1929. 

Donnelleys will welcome the opportunity of 
making a survey of your selection of goods for 
quotation in terms of your individual require- 
ments. 

No obligation, of course. 


INS COMPANY, Chicago 


BETTER TO SECURE THE BEST CATALOGUE SERVICE THAN TO WISH YOU HAD 








The Donnelley Repeat Order 


Record Means: 


6 Distributors 
know that they buy with 
complete assurance at 


Donnelley’s 
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UOnderwriters FireHose 
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ewe 
Constructed with a decided margin of safety over and above the required tests. 
ewe 
Not made to “‘just get by.”’ 


Whitehead Products 


Mill Hose—Oil Hose Suction Belting (Conveyor & Transmis 
& Discharge Tubing—Sheet sion )—Steam Hose—Air Hose 
Packings—Washers & Valves Water Hose Suction Hose 
Diaphragms—Dredging Sleeves Creamery Hose-—Fire Hose (Un 
Moulded Goods ) | i | i | { derwriters Sand Blast Hose 

















i The Whitehead Bros.Rubber Co. 


: “MECHANICAL RUBBER GOODS, SINCE 1873” 
| <e> Trenton,New Jersey <poue> 
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For years men saw 
boiling kettles and 
discovered in them 
nothing more than 
hot water. 


SOCKET HEAD CAP SCREWS. I] 


But James Watt saw a power in 
steam that would revolutionize 
all industry. 


For years the advantages of ap- 
plying the dove-tail principle to 
screw sockets were not realized. 


Then ... just as the power of 
steam revolutionized industry, 
so the unique dove-tailed socket 
design of Bristo Socket Head 
Cap Screws set new standards of 
performance. 


Bristo Socket Head Cap Screws 
are made of nickel steel, forged 
and heat treated for greatest 
strength. 


This toughness, plus the extra 
tight grip which the patented 
Bristo Socket gives, permits their 
use in out-of-the-way positions 
where ordinary cap screws would 
be wholly impractical. 


For many manufacturers, Bristo 
Socket Head Cap Screws have 
helped to improve their products. 
They might do this for you. At 
any rate, it should merit closer 
study, and for that we will be 
glad to send sample screws in 
any sizes. 


























Pulleys Should 
Never Waste 
POWER! 


WHEN belts slip, there is a costly 
waste of power—and it is usu- 
ally the pulley that is to blame. The 
pulley SLIPS, and doesn’t GRIP 
the belt. 


REEVES Wood Split Pulleys GRIP 
—they cannot slip like cast iron or 
steel. And they last longer on the 
job. They are cheaper to buy and 
cheaper to run. They are lighter, 
stronger, run truer, and they trans- 
mit more power. 


What kind of pulleys do you sell? 
Do your pulleys waste power—or do 
they transmit all the belt has to 
give? REEVES Pulleys have been 
big money-makers for distributors 
since 1887. Write today for infor- 
mation on territories and discounts. 


Reeves Pulley Company 
Established 1887 


Columbus, Indiana 


REEVES 


Wood Split Pulley 


UR catalog M-33 
full 
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Photo shows Wood’s 
No. 8 timber sizer in a 
Southern lumber mill. 
Endless Highflex belts 
are considered most 
satisfactory for the 
operation of this 











machine 


Highflex Belting stops interruptions 
in high-speed service 








Remarkable flexibility developed 
by Goodrich principle of belt con- 
struction. How perfect contact on 
small pulleys is achieved. 


* bd s 


IHHREE YEARS of gruelling serv- 

ice in the lumber industries have 
proved the Goodrich Highflex Prin- 
ciple. Where uniform speed is to be 
maintained, where driving pulleys are 
small, there Highflex belting has 
proved its amazing flexibility and pul- 
ley grip. Highflex takes full advan- 
tage of the arc of contact. 

The Highflex Principle does away 
with the folded edge of old-type belt 
construction: each ply in Highflex 
belting ends at the edge of the belt — 
there is no fold to prevent the free 
action of ply on ply. The result is a 
remarkable new smoothness and even- 
ness of running that saves power. 








You Can Prove 
the Highflex Principle 
this easy way 





Fig. 1 Fig. 2 

Bend a pad of paper or booklet with the fingers. 
When viewed from the edge (fig. 1) it assumes 
a natural uniform curve because of the un- 
hampered action of the plies. Now, ifseveral 
layers of paper are 
folded and then bent 
(fig. 2), you instantly 
see how the fold dis- 
torts the curve and 
impedes the free 
movement of the in- 
dividual layers. 


One of the important results of High- 
flex construction is freedom from boot- 
legging. In cld-type folded-edge belts, 
air pockets are forced to travel length- 
wise along the belt. Because Highflex 
belts are foldless, air pockets imme- 
diately escape to the edge of the belt. 


Highflex belts have no seams to 
open up. They can be used with either 
side to the pulley. Fasteners do not 
pull out. Slippage on small pulleys is 
overcome. Temperature and humidity 
do not affect them. Highflex belting is 
furnished not only in individual rolls, 
but also in individual belts, built 
endless at the factory, without 
splices and weak spots. 

* * * 


We will gladly send additional infor- 
mation, Write to The B. F. Goodrich 
Rubber Company, Est. 1870, Akron, 
O. (In the West, Pacific Goodrich 
Rubber Co., Los Angeles, Cal.) or fill 
in the coupon below. 
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MS-12 
THE B. F. GOODRICH RUBBER CO., 
Akron, Ohio. 
Gentlemen: Without obligation to me please 
send further information on Goodrich Highfiex 
belting. 
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(Continued from page 82) 
oration with the executives of The 


Republic Rubber Company, Mr. 
Wagner has established an export 
sales policy for Republic’s distribu- 
tors which is written to assure the 
distributors abroad of the manufac- 
turer’s willingness to extend to them 
the support and sales helps necessary 
to meet present day merchandising 
conditions. 
Emil A. Rudin Dead 

Emil A. Rudin, sales representa- 
tive in Canada for the past 3 years 
for the Flexible Steel Lacing Com- 
pany, Chicago, died at his home in 
Toronto, on November 20, after an 
illness of some months. 

Before coming to this company, 
Mr. Rudin was connected with the 
Crescent Belt Fastener Company. 
He is survived by his wife and four 
children. 

* * x 
Grant of Bond Industries 
Dies After Accident 

Lieutenant Colonel William D. 
Grant, for 20 years associated with 
the Bond Industries, died on De- 
cember 19, while undergoing an op- 
eration for an injury he had re- 
ceived a few days before when his 
automobile crashed into another 
car, 

Colonel Grant was noted for his 
record as an aviator in the World 
War, having been credited with 
2,190 flights, many of them over 
the enemy’s lines. He was president 
of the Lancaster Airways, Incorpo- 
rated, and returning from 
Philadelphia where he had_ been 
giving a lecture, when he met with 
the accident which caused his death. 

For some years he had been in 
charge of a Christiana plant of the 
Charles Bond Company, Philadel- 
phia; and before that, he was con- 
nected with the Bond Foundry and 
Machine Company at Manheim. 

OK 1 * 
Beg Your Pardon 

In the November issue of Mitt 
SUPPLIES, it was stated that the 
new Chicago plant of Gears and 
Forgings, Incorporated, Cleveland, 
would be managed by F. W. Sin- 
ram. Mr. Sinram, who is president 
of the organization, will not be in 
direct charge of this plant; the 
plant will be managed by Mr. Wil- 
liam Ganschow, second vice-presi- 
dent of the company. 


was 





Thomas G. Sydnor Has Re- 
markable Record 

Thomas G. Sydnor, president of 
the Sydnor Pump and Well Com- 
pany, Richmond, Virginia, holds an 
unusual record for well drilling. 
The wells he has drilled deliver 300,- 
000,000 gallons per day, and were 
drilled at a cost of more than $3,- 
000,000. This is exclusive of the 


government work he did during the 
war which also exceeded $3,000,000 
and won for him the distinguished 
service award. 





Mr. Sydnor started in the pump 
business in 1879, and opened his 
own business in 1889 with an office 
4x6 feet in size and a warehouse 12 
feet square. Today his organization 
occupies more than 50,000 square 
feet, and the territory served ex- 
tends from Maryland to Florida. 

*K ok * 
Walker Vehicle Company 
Buys Barrett-Cravens 

A recent development of impor- 
tance to the materials-handling 
equipment field is the linking to- 
gether, in ownership and manage- 
ment, of the Barrett-Cravens Com- 
pany with the Walker Vehicle Com- 
pany, Chicago, and the Automatic 
Transportation Company, Incorpo- 
rated, Buffalo. 

The Walker Vehicle Company, 
which is an Insull company, sub- 
sidiary of the Commonwealth Edi- 
son Company, has purchased the 
capital stock of the Barrett-Cravens 
organization, manufacturer of lift- 
trucks, lift-truck platforms, portable 
elevators, and structural steel stor- 
age racks. The Walker company, 


manufacturer of electric trucks for 


street use, is a_ well-established 
concern, having been in business 
since 1903. 

The Automatic Company manu- 
factures electric industrial trucks 
and tractors. 

s+ * 
Gordon Becomes President of 
Taft-Peirce 

Gordon Gordon of New York 
City has been elected president and 
treasurer of The Taft-Peirce Manu- 
facturing Company, Woonsocket, 
Rhode Island, to succeed the late 
Louis V. Hubbard. Mr. Gordon 
had been secretary of the company 
for the past 25 years; Frederick S. 
Blackhall, junior, who continues as 
vice president and general manager 
in active charge of the plant, was 
elected secretary to succeed him. 

These elections were made at a 
recent meeting of the board of di- 
rectors; at the same time John W. 
Wheeler, junior, Bridgeport, Con- 
necticut, was elected to the board. 

x ok x 
R. Kennedy Hanson Reports 
Meeting with Hoover 

R. Kennedy Hanson, secretary- 
manager of the American Supply 
and Machinery Manufacturers’ As- 
sociation, reports the following im- 
portant points of the meeting of 
400 industrial executives which 
President Hoover called on Decem- 
ber 5 at Washington. Thirty-two 
distinct branches of industry were 
represented at this conference. 

In his address, President Hoover 
said: 

“You have been invited to create 
a temporary organization for the 
purpose of systematically spreading 
into industry as a whole the meas- 
ures which have been taken by 
some of our leading industries to 
counteract the effect of the recent 
panic in the stock market .... A 
great responsibility and a great op- 
portunity rests upon business and 
economic organizations of this 
country.” 

Following this address, Secretary 
of Commerce R. P. Lamont, and 
Dr. Julius H. Klein pointed out in 
detail the statistical data gathered 
by the Department of Commerce 
in regard to foreign trade. It was 
stated, among other facts, that low- 
er money rates will increase Amer- 
ican investments abroad and will 
stimulate foreign trade with the 
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T is unnecessary to recount the virtues of 
Powell Valves to experienced engineers. 


Years of efficient, dependable performance have 
established their worth in every class of service. 


Fig. 102 


“We aim to do things well—This applies 
not only to our manufactured products 
alone, but to all things.”—Powell 





Fig. 110 


Demands from all corners of the globe 
give an international reputation to Powell 
Valves. 


POWELL PRODUCTS 


Valves of bronze, iron and steel in Globe, 
Angle, Cross, Check, Gate and Safety 
patterns. Also Oilers, Lubricators, 
Grease Cups, Water and Oil Gauges, etc. 


THE WM. POWELL CO. 


2521-2531 SPRING GROVE AVE. 
CINCINNATI, OHIO 





























United States; and that America 
should not even suggest “dumping” 
its surplus in foreign markets, as 
this would break down trading re- 
lationships seriously. 

The industrial leaders present 
made encouraging reports on the 
condition of the various industries 
and the outlook for the coming 
year. Some of the outstanding 
comments are given. 

The steel industry will spend out 
of its profits in 1930 $500,000,000 
to modernize its plants and further 
equip them. It is estimated that in 
1930, over 1,000,000 cars will be 
exported. The railroads will spend 
in the first 6 months of 1930, $140,- 
000,000 more than was spent in the 
same period in 1929, and Public 
Utilities have assigned for expendi- 
tures about $110,000,000 more than 
in 1929. Two million organized 
farmers express confidence as to 
the future of agriculture. The 
financial structure of the United 
States is 100% stable. 

Mr. Hanson said that this meet- 
ing, indicating the government’s in- 
tention to cooperate with industry, 
created a feeling of reassurance 
which should extend throughout the 


country. 
* * * 


Stanley Electric Tool 


Company Formed 

The Stanley Works, New Brit- 
ain, Connecticut, has announced the 
formation of the Stanley Electric 
Tool Company. This new company 
will manufacture and distribute the 
electrically operated hand tools de- 
veloped by The Stanley Rule and 
Level Company. 

Other products to be manufac- 
tured and distributed are the line 
of motor-powered shears formerly 
made by The Unishear Company, 
which was recently purchased by 
the Stanley Electric Tool Company, 
and the electric hammers and bits 
formerly made by the Ajax Elec- 
tric Hammer Corporation which 
was also recently acquired by the 
Stanley Electric Tool Company. 

* * * 


Hobart Ames, Vice President 
of Ames Shovel Company 
On November 18, the board of 

directors of the Ames Shovel and 

Tool Company, elected Hobart 

Ames vice president, to succeed the 

late Oliver Ames. This election 
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What do your cost 
sheets say about DRILLS? 


t JANUARY, 1930 
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TRADEY MARK 
REG.U.S PAT.OFF 


“What does it cost to drill a 
hole? Can this cost be lowered? 
How can I find out?” 


A prominent valve manufac- 
turer asked himself these 
questions and finding only 
approximate answers in his cost 
sheets, requested the “‘Cost-per- 
Hole Test.” 


Trained engineers carefully 
checked the performance of a 
multiple spindle drill press— 
noting production life of drills 
—carefully checking the num- 
ber of regrindings — analyzing 
hourly press output — and 
finally computing accurate costs. 







Name 


The Cost-per-Hole Test 
showed this manufac- 


turer how to reduce— 


drill costs A7 To 


‘FRADE MARK REG. U. S. PAT. OFF. AND FOREIGN COUNTRIES: 








Cle-Forge High Speed Drills 
showed a drill life of 15,520 
holes as against 7,760 holes for 
drills previously used. Yearly 
savings were $476—five times 
the original cost of Cle-Forge 
Drills. And due to reduced 
number of regrindings, press 
output per hour was stepped 
up and the operator began 
immediately to earn a bonus. 


In every case where drills are 
compared on the “Cost-per- 
Hole” basis the margin of econ- 
omy in favor of “Cle-Forge” 
has been overwhelming. 


Why not make the test in 


We're interested. Please send a copy of Digest No. 58. 


your own plant? 


Match Cle-Forge Drills 
against the most economical 
drills you have ever used. Check 
their production life in number of 
holes drilled. Watch the daily out- 
put of the machine on which they 
are used. Then compare costs. 


If you would like instructive 
information about the ‘“Cost- 
per-Hole Test” as it has been 
conducted in other plants, write 
for Digest No. 58. 


TWIST DRILL 

COMPAN Y 

=) CLEVELAND 
NEW YORK-CHICAGO-LONDON 
SAN FRANCISCO 









Address 









Town 


State 





PRE ROO RORERe EE 


Copyright, 1929, by The Cleveland Twist Drill Co. 
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Crashing 
Through 
on the trail of 
Hack Saw Profits! 


Backed by a sales plan that assures you 
of steadily increasing hack saw business 
from your own customers and prospects. 


Eager to drive in greater hack saw profits 
—these rangy Wolves of Lenox are at- 
tractively packaged in plaid. 


Get the details of this sales plan today. 


“The Toots in the Plaid Bor” 
AMERICAN SAW & MEG. CO. 
Springfield, Mass. 








dsemont 


Friction Clutches 


have this 
simple... 
rugged... 





heart 


: Users everywhere recognize this EDGEMONT “TYPE B” 
CLUTCH mechanism as a reliable power transmission unit. Made 
in a complete line of pulleys, extended sleeves and cut-off couplings. 

Our catalogue “‘H,” especially prepared to help jobbers select the 
proper size, sent on request. 
Get your supply now. 


Tue Epgemont Macuine Co. Payton 

















carries on the tradition of having 
a member of the Ames family in 
connection with the management of 
the concern—a custom begun in 
1774 at the time the firm was es- 
tablished, and continued until the 
present day without a break in the 
record. 

At the same meeting, Samuel S. 
Early was elected a director. Nor- 
bert T. Jacobs was advanced to the 
position of vice president in charge 


of sales. 
BS * * 


Republic Campaign Will 
Feature Distributors 

The advertising campaign ini- 
tiated in January by the Republic 
Rubber Company, Youngstown. 
Ohio, is unique in that it is really 
a united effort on the part of dis- 
tributors to advertise themselves. 
It is expected that this campaign 
will go a long way toward influ- 
encing consumers to buy of dis- 
tributors. 

Copy for each advertisement con- 
tains a statement from some dis- 
tributor. The top line reads, “Talk 
by a Prominent Distributor,” and is 
followed by a quotation from him. 
Since Republic has contracted with 
11 trade journals with a combined 
circulation of 160,000 for the dis- 
play of this copy, and since there 
are 40 firms participating in the 
campaign, 132 insertions will be 


| made during the year, with the 
| result that each distributor will ap- 
| pear 3 or 4 times in some _ pub- 


lication. 

In order that each distributor 
may be individually assisted ar- 
rangements have been made for re- 


| printing the advertisements so that 
| he may reach his entire mailing list 
| each month with his own individual 


| message. 


trouble-free 


*x* * * 


Association Studies Merchan- 
dising, Plans Convention 
A questionnaire sent to the out- 

standing mill supply houses in the 

United States is expected to bring 

in definite information to assist in 


| the study of merchandising and 


education which is being conducted 
by the Merchandising Committee of 
the Supply and Machinery Manu- 
facturers Association. This ques- 
tionnaire was prepared for the pur- 
pose of learning whether the indus- 
trial supply distributor needs help 
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TYPE No. 556— 
6” WHEELS 


Ball Bearings through- 
out. Furnished for AC 
current in all voltages 
and cycles, DC current 
115 and 230 volts. Net 
weight 40 lbs. 


Price fot AC Current 
— $46.00 


Price for DC Current 
—$48.50 


The convenience 
of a reliable bench 

grinder in the shop 
is best proved by the 
number of times every 
day that workmen use it. 


Small jobs, such as sharpening 
tools, removing burrs, polishing, 
buffing, are continually coming up 
which can be done in a minute if a 
small grinder is handy. 


TYPE No. 557—7” WHEELS 
Ball Bearings throughout. Furn- 
ished for AC Current in all volt- 
ages and cycles, DC Current, 115 
and 230 volts. Net weignt 47 lbs, 


Price for AC Current — $6.00 
Price for DC Current— 58.50 


Here are two portable grinders which 
especially fill the requirements for in- 
dustrial plants. They are built for either continual or occa- 
sional operation. With a speed of 3450R. P. M. they are 
exactly suited for light grinding, wire brush or buffing work. 


Their sturdy and well balanced construction practically 
eliminates vibration. This is particularly important when 
sharpening very fine tools. Grinders are furnished with 
a handle for convenience in carrying. They can be easily 
mounted on a pedestal. 


Send for Catalog No. $59g which describes 
the full line of Stanley Electric Tools. 


THE STANLEY ELECTRIC TOOL CO. 


New Britain, Conn. 


STANLEY TOOLS 


The Choice of the Trades 


y-men, 
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TIRE SHOP 
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Simplex 


STEEL SLIDE 


Vises 





They Are 
Easy to Sell 


IMPLEX Machinists’ 

Vises have special fea- 
tures that are approved by 
practical machinists. The 
perfect-fitting, | machined 
slide is made of steel. It 
practically trebles the 
strength of the vise. The 
operating screw engages 
with a nut so designed that 
it cannot “ride” and there- 
by limit the vise’s gripping 
power, with consequent 
possibility of breakage. 


We give an unlimited guar- 
antee that our Steel Slide 
Vises will not break under 
service conditions. 


Write us for prices, terms and 


complete information 


Simplex 
Tool Company 


Woonsocket, Rhode Island 








in overcoming the competition of 
direct selling manufacturers, and 
whether they need assistance to 
overcome the competition from com- 
peting sources of distribution. 

If the replies indicate that this 
condition is true, the committee will 
start an educational campaign to as- 
sist the individual industrial supply 
house to cope with this problem. 

The opening session of the 
triple convention to be held in 
Memphis in April will be devoted 
entirely to merchandising and edu- 
cation. Fifty reservations for this 
convention have already been made 
by members of the “American” 
association. 

Progress is also being made on 
the selection of sites for future 
triple conventions. The “Southern” 
and “National” associations have 
each selected 4 cities which, in their 
opinion, are suitable convention 
cities. These will be presented to 
the “American” association’s con- 
tact and arbitration committee, 
which in turn will submit its de- 
cisions at the convention. | 

x * x | 
Connors Injured in Automo- | 
bile Collision | 

J. H. Connors, general manager | 
of the mechanical goods division of 
the B. F. Goodrich Company, Ak- 
ron, Ohio, was 
when a taxicab in which he was 
riding collided with another car. 
He was taken to the Akron City 
Hospital, unconscious and suffering 
from severe head lacerations, but 
after several days he was able to 
return to his home. 

Mr. Connors was formerly presi- 
dent of the Republic Rubber Com- 
pany, Youngstown, Ohio. 

* * * 


Annual Meeting of Belting 
Association 

J. Edgar Rhoads of J. E. Rhoads 
and Sons, Wilmington, Delaware, 
was elected president of the Ameri- 
can Leather Belting Association at 
its annual meeting held at the Com- 
modore Hotel, New York, on De- 
cember 5. The other officers elected 
were: first vice president, Edward 
H. Ball, Chicago Belting Company, 
Chicago; second vice president, Wil- 
liam T. Bell, Page Belting Com- 
pany, Concord, New Hampshire; 
treasurer, Julian Alexander, E. P. 





| 
| 
injured recently | 


High -Speed - Steel 

Edged Blades for 

every power hack 
saw that are 


Guaranteed 
Unbreakable 


even in 
case of 
accident 











MARVEL 


High - Speed - Edge 
HACK SAW BLADES 





| profitable — 


these blades are profitable for 
supply houses for they can be 
safely recommended for any job, 
minimize “returns” and cut 
down handling costs, carry a 
substantial margin, give com- 
plete satisfaction and build re- 
peat business. 

Descriptive literature and propo- 
sition will be sent upon request. 


Write today 


ARMSTRONG-BLUM 
MFG. CO. 


“The Hack Saw People’”’ 
353 N. Francisco Ave. 





Alexander and Son, Philadelphia, | 





Chicago, U.S. A. 
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The name 


ee NG 


attracts business 


HE name “ARMSTRONG” linked with the 

Arm-and-Hammer Trade Mark is known wher- 

ever metal working tools are used. For over 38 
years this name and mark have signified intelligent 
design, accurate workmanship and built-in quality. 
Within that time, through the development of the 
Armstrong System of Tool Holders, machine 
shop practice, the world over, has changed— 
ARMSTRONG TOOL HOLDERS are now used in 
over 96 per cent of the machine shops and tool 
rooms in place of forged bar tools for all opera- 
tions on lathes, planers, slotters and shapers. 
Other lines which have helped build the reputation 
of ARMSTRONG Tools are the ARMSTRONG 
Drop Forged Wrenches, ARMSTRONG Drop 
Forged Lathe Dogs. ARMSTRONG “C” Clamps, 
Ratchet Drills (the most extensive line made) 
and the newer lines of ARMSTRONG BROS. 
Better Pipe Tools and the ARMSTRONG -VANA- 
DIUM Wrenches. Each of these lines is made up of 
improved tools that give satisfaction, build repeat 
business, and increase the demand for more and other 


ARMSTRONG Tools. 















































Check your supply of B-27 
Catalogs, and mail selling 
materials. Attractive 
“stuffers” will be freely sup- 
plied for mailing with in- 
voices or statements. 









ARMSTRONG 


Tool Holders 

Lathe Dogs 

“C” Clamps 

Ratchet Drills 

High Speed Steel Bits 

Drop Forged Wrenches 
Armstrong-Vanadium Wrenches 
Chain Pipe Wrenches 

All Steel Pipe Wrenches 


ARMSTRONG BROS. 


Solid Dies and Stocks 
Adjustable Dies and Stocks 
Ratchet Stocks 

Pipe Cutters 

Chain Vises 

Hinged Pipe Vises 

Knife Blade Cutter Wheels 




















ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
305 N. Francisco Av., Chicago,U.S.A. 
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Electric 
BELTLESS 
PLANER 
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We also build: 


Band Saws 
Saw Tables 


Self Feed Rip Saw 


Variety Woodworkers 


Variable Friction Feed 


MODERN machine af- 
fording exceptional effi- 
ciency and convenience. Planes 














with 


at any rate of speed from 12 
to 50 feet per minute. 


Distributors: We have a few 


territories open. 
our proposition. 


Shapers — Jointers 


Swing Saws 


Disk Grinders 


Write for 


The Crescent Machine Company 


Leetonia, Ohio 


Planers and Matchers 96 Columbia St. 
Hollow Chisel Mortisers 
Borers — Tenoners Cut-off Table 


Universal Variety Saw 


Universal Wood Worker 


| 






























BALL 
BEARING 








, PORTABLE 
ELECTRIC 


Three Useful Handy 
MachinesinONE! 
BLOWER 
SUCTION CLEANER 
SPRAYER 


10 days FREE TRIAL 
Write for Details 


CLEMENTS MFG. CO. 
624 Fulten St., Chicago, 111. 





Hundreds of 
thousands of 
prospective users 
of CLEMENTS- 
Cadillac Blowers 
are being’ con- 
stantly reached 
through advertise- 
ments like these. 
Cash in on this 
publicity. 


A Rapid 
Seller 
With Liberal 


Discounts. 


Live 
Distributors 
Wanted For 
Territories 
Not Already 


Covered. 


Market 
Hasn’t Been 


Scratched. 











and secretary, J. L. Nelson, 41 Park 
| Row, New York. 

The executive committee includes 
'6 other men besides the officers. 
| They are: Philip C. Brown, I. B. 
| Williams and Sons, Dover, New 

Hampshire; George H. Fisher, 
| Fisher Leather Belting Company, 
| Philadelphia; Mr. Robert M. Pindell, 
| Jr., Alexander Brothers, Philadel- 
phia; G. Arthur Schieren, Charles 
S. Schieren Company, New York; 
| Bruce Sikes, S. R. Sikes Company, 
| Minneapolis, and Frank H. Wil- 
lard, Graton and Knight Company, 
Worcester, Massachusetts. 

Mr. Brown, chairman of the en- 
gineering committee, reported that 
this committee is making a careful 
checking of the manuscript sub- 
mitted by Professors Haven and 
Swett of Massachusetts Institute of 
Technology, in order to make the 
| book of the greatest value to the 
| trade. 


3K Bo * 
| Following a discussion of the 
| proposed exchange of cost informa- 
|tion, the committee which has 
charge of this project, of which Mr. 
Schieren is chairman, was author- 
ized to secure additional informa- 
tion as to accounting methods used 
by the trade, before putting the 
system into effect. 
ss - 
Philadelphia Company Issues 
“Ark-Vac” Booklet 

The new booklet on “Ark-Vac” 
leather belting, issued by the Phila- 
delphia Belting Company, Philadel- 
phia, is principally composed of 
testimonials of manufacturers as to 
the efficiency of these belts. There 
are also photographs of the belt in 
use. 


*x* * * 


Lamson and Sessions Merges 
with Lake Erie Bolt 

Final steps in the merger of The 
Lamson and _ Sessions Company, 
Cleveland, and the Lake Erie Bolt 
and Nut Company, Cleveland, were 
completed on November 25 at a 
meeting of the board of directors of 
the enlarged company. George S. 
Case, treasurer and chairman of 
the executive committee of The 
Lamson and Sessions Company, 
was elected president. 

J. G. Jennings, whom Mr. Case 
succeeds, is now chairman of the 
board, a position formerly held by 
Frank C. Case, who has retired as 
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Compact, close head room... 


light in weight and easily port- 





able . . . extremely smooth 
running ... safe and strong; 
capacities 4% to 5 tons. All that 
the name implies—a quality 


product from Hook to Hook. 


THE YALE & TOWNE MFG. CO, 
STAMFORD, CONN., U. S. A. : 








Hoisting ™' Conveying Systems 


YALE MARKED IS YALE MADE 
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Independent Chucks 


‘‘The Incomparable’’ 

Do you know why 
our Nos. 14 and 214 
Chucks are incompar- 
able? 


The New Catalogue 
No. 47, 1929 
tells a great deal about 
these Chucks which is 
now known only to 
those who are using 
them. 


They Know | 


The advantages of 
our exclusively Cush- 
man Two-Piece Thrust 
Bearings which cannot 
fail to align and will 
never injure the 
Screws; 

What it means when 
the Screws are of 
Chrome Nickel Steel, 
heat-treated ; 

How much longer 
the Jaws will last if the 
threads as well as all 
other surfaces are 
hardened; 

They like real inter- 
changeability of parts 
(no questions to be 
asked about dimen- 
sions when _ re-order- 
ing) ; 

But you should read 
the catalogue as to 
these and other good 
reasons why 

“The Incomparable” 
Chucks are incompar- 


able. 
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THE CUSHMAN CHUCK CO. NARTFORD.CONNUSA, 











chairman, though he continues as a 
member of the board. N. J. Clarke, 
former president of the Lake Erie 
company, was made vice president 
and chairman of the executive com- 
mittee. 

Other officers are Roy H. Smith, 
vice president and director of oper- 
ations; I. L. Jennings, vice presi- 
dent and director of sales; C. H. 
Longfield, secretary and sales man- 
ager; H. E. Volmar, treasurer; 
H. A. Keske, controller; Herbert 
P. Ladds, assistant sales manager; 
H. H. Winterberg, assistant secre- 
tary; W. H. George, assistant 
treasurer, and C. F. Henkel, assist- 
ant comptroller. Mr. Volmar had 
been treasurer of the Lake Erie 
company and Mr. Ladds was its 
sales manager. 

Directors are John G. Jennings, 
I. L. Jennings, F. C. Case, G. S. 
Case, N. J. Clarke, R. H. Smith, 
C. H. Longfield, S. L. Mather, 
Richard Inglis, H. L. Judd, R. M. 
Calfee, T. King, and S. H. McNicol. 

The merger was effective Decem- 
ber 1. 


* * * 


Complete Information in 


New Harper Catalog 

The H. M. Harper Company, 
2620 Fletcher Street, Chicago, has 
announced the publication of a new 
catalog which is now available to 
readers of MILL SUPPLIES. 

This book will contain a compre- 
hensive treatise of practically every 
size and type of brass, bronze and 
monel metal bolts, nuts and wash- 
ers, and will be extremely useful 
to distributors as a complete refer- 
ence book for this type of material. 

* * * 


I. H. Clark Injured in Bus 
Accident 

On December 7%, I. H. Clark, 
representative of the Hoffman 
Specialty Company, Waterbury, 
Connecticut, was thrown through 
the windshield of the car in which 
he was riding, when the Greyhound 
bus just ahead stopped suddenly. 
He was quite badly cut about the 
face and head, but is getting along 
nicely now. 

With Mr. Clark was Harry 
Bailet, salesman on the force of 
The Hughes Supply Company, 
Mansfield, Ohio, who was driving 
to his home in Canton. Mr. Bailet 
was not injured. 











STANDARD 


POWER PLUS 


Electric Drills 
Grinding, Polishing and 
Buffing Machines 





%”-3%%” and 5%” Heavy Duty Drills. Drills 
are made in various sizes from 4” to 
1%” capacity. General Electric Universal 
Motors. 





BALL BEARING BENCH BUFFER 


40° Motor S. K. F. Ball Bearings %, 1 
P. sizes. 


and 2 H. 





TOOL POST OR CENTER GRINDERS 
Without Horizontal Feed 


Manufactured in two sizes with 6-in. and 
8-in. wheels. Also with horizontal feed. 
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HEAVY DUTY GRINDER 
G. E. 40° Motor and Push Button Control. 
Four S. K. F. Ball Bearings. Nickel Steel 


Armature Shaft. 
H. P. sizes. 


Write for catalog 
e THE 
STANDARD ELECTRICAL TOOL CO. 


1948 W. Eighth St., CINCINNATI, OHIO 
Estab. 1912 


Made in 5, 74% and 10 
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A BUSINESS BUILDER For DISTRIBUTORS 


Every Mechanical Rubber Company Distributor substantially increased his volume of Fortune Belting sales 
in 1929. The steady development of repeat business, based on satisfactory service performance, predicts 
even greater increases in the sales of Fortune and other Mechanical Rubber Goods in 1930. 

Sold Exclusively Through Distributors 


THE MECHANICAL RUBBER COMPANY 
CLEVELAND, OHIO 
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Put 
1930 
on wheels 


It can be done—so to 
speak. Industry has 
been urged to greater 


effort. There must be 
action . and where 
there’s action there 


must be car movers... 
‘ar movers with power 
that multiplies man- 
power hundredfold .. . 
car movers that will 
help to put 1930 on 
wheels! 


APPLETON 


CAR MOVER 
COMPANY 


Appleton Wisconsin 
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| pointed 


| 
| 
| 


| Massachusetts. 


New Sales Manager for 
Goodell-Pratt 
Charles L. 
sales 


3eecher has been ap- 


for the position, as he has had 


| many years of experience in sales 
| work, 


of The 


* * * 
Worthington in New 
Chicago Office 


The Chicago district sales offices 
Worthington Pump and 


| Machinery Corporation, New York 


City, have been moved from the 


| Old Colony Building to Room 800, 


Chicago Daily News Building, at 
100 West Madison Street. 
x ok x 
Seedlock Joins Filecraft, 
Incorporated 
Frank A. 


Seedlock, for many 


| years superintendent of the Vixen 


|} and ‘‘Master’’ files. 


Tool Company, Newark, New Jer- 
sey and Newcomerstown, Ohio, has 
accepted a similar position with 
Filecraft, Incorporated, Cleveland, 
Ohio, manufacturer of “Truarc” 
With this step 


Mr. Seedlock renews his association 


with Walter D. Craft, president of 
the Filecraft organization, who, 


| until 5 years ago was secretary and 
| treasurer of the Vixen company, a 


position which he held from 1909 
to 1924. 
Linde Books Give Pipe De- 
signing Information 
The Linde Air Products Com- 


| pany, New York City, has issued 2 
| publications, “Design Standards for 
| Oxwelded Steel and Wrought Iron 


Piping,” and “Fabrication of Weld- 


| ed Piping Designs.” 


The first book is intended for the 


| use of engineers and architects in 
| designing oxy-acetylene welded pip- 
| ing systems, and the other gives 
| instruction on how to execute and 


combine the fundamental designs 
described in “Design Standards.” 
cS ok * 


Wagner Electric Moves Chi- 
cago Office 

The removal of the Chicago sales 
office and service station of the 
Wagner 
been announced by the company. 
The new address is 1935 Indiana 
Avenue. 


manager for the | 
Goodell-Pratt Company, Greenfield, | 
He is well qualified | 


Electric Corporation has | 












2 Gallon Foam Type Extinguish- 
er. Ejects 20 gallons of thick, dur- 
able foam. 






FIRE R 
SPPLIANCES 


dWnd J1BVAOWSY 


5 Gallon Pump Tank Extin- 
guisher. 











2% Gallon Non-Freezing 
Extinguisher. 


fire protection 
| and prevention ! 
GEO. W. DIENER MFG. CO. 


416 N. Monticello Ave., CHICAGO 
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ou can’t beat 
these Bassick 


steel truck casters 
with the New “Baco’ wheel 


for 


Floor Protection in-. 


sured by this tough tread 
ot special composition rub- 
ber. Its resilience saves floors. 


Quietness — because of 
this tread that can’t 
come off. A patented process 
of adhesion makes it an in- 
tegral part of the wheel itself. 





Phere’s a truck caster that will stand up 
through years of hard wear. Bassick has 
put the rzght wheel in the right caster... 








the ““BACO” wheel of unbreakable Bake- 


bd a ta . . ° 7 aie 1 : 
lite on DUREX oilless bearing with a i te ge eat nse er 


special composition tread of tough, resil- Bakelite, formed under great 
ient rubber that can’t work loose. pressure. 


The results are real floor protection—re- 
lief from noise—enduring strength beyond 





Easy Action in the 
DUREX Oilless bearing 
requiring no lubrication. An 
exclusive feature that makes 
these casters swift moving. 


all expectations. Let us prove it to you. “It’s the way they’re built” 


% Bassick 





ww 





THE BASSICK COMPANY : : : Bridgeport, Connecticut 
For 34 years the buy-word for fine casters and furniture rests. 
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Right next door 




















service ------ 


The plant of “Best By 
Test” Taylor Chains, lo- 
cated in Hammond, Ind., 
will give your customer the 
quick delivery service you 
often require. Feature 
Taylor Made Twist Link 
truck and machine chains. 
Made in 100 foot lengths 
for volume winter business. 


Ce a a a 


P. O. Box 1297-A 


--- Means TAYLOR chain | H 


Write today for 
our catalog of 
chains for every 
purpose. 


S. G. Taylor Chain 


Hammond, Ind. 












Co. 











We Must Cooperate with 


Our Distributors 
(Continued from page 19) 

“It takes considerable time and 
education to develop the distributor 
and his selling force to the point 
where good cooperation is obtained. 
There is more to it than simply 
education, because it is necessary to 
deal with distributors on an. abso- 
lutely square and fair basis. If a 
dispute arises between us and one 
of our distributors, we thrash out 
the matter to our mutual satisfac- 
tion. We do not allow disputes to 
lie dormant. 

“Resale prices in our opinion, are 
essential. They are a real factor in 
keeping markets stabilized. 

“The manufacturer should never 
cease cooperating with his distribu- 
tors. He must be constantly on the 
alert to see that the most up-to-date 
methods of distribution are put in- 
to effect and that the distributor’s 
salesmen are always supplied with 
the latest selling information. 

“The distributor’s responsibility 
to his sources of supply is a grave 
one. He should exert every pos- 
sible effort to sell products manu- 
factured by his source of supply 
even to the point of losing an order 
because of specification of competi- 
tive equipment. In this respect the 
manufacturer must also bear with 
the distributor. If the distributor 
simply cannot sell his own manu- 
facturer’s line in any given instant 
for legitimate reasons, the manufac- 
turer should not object to his dis- 
tributor taking an order for com- 
petitive equipment. 

“Our plans for 1930 are contin- 
ued close cooperation with our dis- 
tributors in the form of educational 
sales meetings with their salesmen. 

“It is our feeling that the dis- 
tributor can make himself more 
valuable to the manufacturer and 
consumer by taking his true posi- 
tion in his industry, that of render- 
ing a distinct service to the 
industrial buyer. By service, we 
mean not only the ability to sup- 
ply material on short notice, but 
the introduction of time, labor and 
money-saving equipment in the in- 
dustrial plant. 

“The manufacturer can _ bring 
about a more satisfactory distribut- 
ing situation by defining his sales 
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The Product of the Most Modern 
Foundry Methods 


N° bearing metal is better than the foundry processes which 
produce it. 


Few bronze foundries even approximate and none anywhere surpass the depart- 
ments in The Bunting Brass & Bronze Company which produce Bunting Quality 
Cored and Solid Bronze Bars. 

This is the reason why those mill supply jobbers handling Bunting Quality 
Bronze do a big, profitable, growing business in bearing metal. We will gladly 
put our selective distribution proposal before any responsible wholesaler. 
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stock 
sizes' 


Write for information 


THE BUNTING BRASS & BRONZE CO. 
TOLEDO, OHIO 
Branches and Warehouses at 
NEW YORK CHICAGO BOSTON PHILADELPHIA SAN FRANCISCO 
Export Office, TOLEDO, OHIO 


BUNTING 


QUALITY’ 


CORED and SOLID BRONZE BARS 
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QUIETY v v 
v STRONG v 
v v SIMPLE 
v RESILIENT 

REVERSIBLE 














Patents Pending 
L . R 


Flexible Coupling 
GOOD REASONS IT SELLS 


The L R Flexible Coupling transmits power silently. 
It is small, compact, yet perfectly balanced, so that it 
can be run at any speed. It is reversible, and easily 
aligned, very accessible, and accurate in shaft sizes. 
Your customers appreciate being introduced to equip- 
ment like this. 


Lovejoy Tool Works 
328 W. Ohio St. Chicago, IIl. 














Announcing 


the WAPPAT 
Red Streak Grinder 


A grinder designed 
and built with plenty 
of power to do gen- 
eral grinding and tool 
sharpening. One that 
has adjustable safety 
guards that make 
grinding possible at 
any position on 
the circumference of 
wheels. It’s easy to 
move any place for 
convenience, Carry it 
wherever the job is. 





























Specifications 
Because of excep- of Me og * diameter by 1%” face by 1%” hole. 
H : * et weight: 36 Ibs. 
tional balance, vibra Motor: 110 volts or 220 volts—A.C. or D.C. 
tion is almost entirely Equipment: Switch located in base, heavy rubber- 
re d covered cable with attachment plug. Two adjustable 
eliminated. tool rests. Two adjustable wheel guards. 
WAPPAT Send us more information 
INCORPORATED N 
eee ° ON a's 6 bd) d. 9 + ob e's OMe a Sale e + we meee eee 
Division of Simonds Saw 
and Steel 
eel Company NE p58 aa detastel aha i aeprar ands em onst oe 
7524 Meade Street 
PITTSBURGH, PA. EE Te eT ee ee 









































Pioneers of the mill supply department 
of Hunter & Havens, Bridgeport, Con- 
necticut. Left to right they are: H. J. 
Behn, manager of the mill supply de- 
partment; Esther G. Munro, in charge 
of the office; and R. Erdman, in charge 
of receiving and shipping. These three 
started the mill supply department just 
ten years ago December first. They 
originally started with a metal cutting 
tool department, but have since added 
several specialities such as are usually 
carried by mill supply houses. The 
floor space occupied ten years ago by 
this department was 1,500 square feet. 
It now exceeds 10,000 square feet. 





policy and sticking to it, by estab- 
lishing suggested resale prices, and 
by cooperating with competing 
manufacturers so that each distinct 
phase of the industry will be ele- 
vated to its proper plane.” D. W. 
McAllen, assistant supervisor of 
distributors, SKF Industries, In- 
corporated, New York. 
* > “ 

“While we are not entirely satis- 
fied with the way distributors co- 
operate in getting our products in- 
to the hands of consumers, we 
consider it more profitable to sell 
through distributors. 

“The most satisfactory method 
we have found to secure distribu- 
tor cooperation is to keep closely in 
touch with the distributor and his 
salesman through personal coopera- 
tion as well as regular correspond- 
ence designed to furnish helpful 
data concerning our products. 

“Cooperation with any distributor 
depends on the size of the account, 
its attitude as to cooperation with 
the manufacturer, and the poten- 
tial volume and resulting profit. 
We are willing to cooperate with 
distributors just so far as we can 
afford to do so. 

“The distributor should be suffi- 
ciently loyal to his source of supply 
not to be continually shopping 
around for lower prices. In other 
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TRANSMISSION 
MACHINERY 


is complete and efficient because 
it includes not only every article 
pertaining to the line, but also 
many different types of each 
article. 





For example, we manufac- 
ture eighteen different types of 
Shaft Couplings, five types of 
Hangers, sixteen types of Pillow 
Blocks and so on throughout the 
whole line. 

Only by making such a great 
variety of different types of ap- 
pliances can complete equip- 
ments be furnished that will be 
balanced throughout, and where 
each unit will be properly de- 


signed to perform its particular 
duty. 


T. B. Wood's Sons Co. 


CHAMBERSBURG, PENNA. 









































POWER TRANSMISSION ASSOCIATION 
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JOBBER’S 
SALESMEN 


This Book 
Will Help 
Make Sales 

















It contains information that we have 
acquired during our forty years of 
chuck making. Why not place a copy 
in the hands of your trade and all vo- 
cational instructors in your territory? 


We will be glad to send a supply of 
this instructive booklet. 


A Popular Model 


SKINNER 


Steel Body 4 Jaw 
INDEPENDENT CHUCK 





We have never known the body of a 
Skinner steel body independent chuck 
to break in service. 


SKINNER 
CHUCKS 


The Skinner Chuck Co. 
New Britain, Conn., U.S.A. 




















Clarence A. Kries, treasurer of the 
Henry A. Kries and Sons Company, 
Baltimore, Maryland. This company 
has recently furnished all the heating 
and ventilating equipment for the new 
Park Bank building, and a new engine 


and a 150 K W generating outfit for | 


the Mercy Hospital. 





words, the distributor should ex- 


| pend his efforts in selling goods, in- | 


stead of beating down prices. 


“The distributor can make him- | 
self more valuable to the consumer | 


by being wide awake to his needs 
and able to supply those needs from 
stock. He can make himself more 


valuable to the manufacturer by be- | 


ing on the alert to sell not only 
standard well-established items but 
also new items which necessitate a 
little introductory work. 

“The manufacturer can _ help 
bring about a more satisfactory 


distributing situation by simplifying | 


his line, studying the needs of the 
consuming trade thoroughly so that 
it may be served adequately with a 
minimum number of sizes and 
grades, thus ‘reducing the distribu- 


tor’s investment in stock, space for | 
handling, and losses on dead items, 


while at the same time reducing the 

cost of the product, facilitating 

shipments, and thereby increasing 

the distributor’s profit.” R. Mc- 

Peake, The Diamond Rubber Com- 

pany, Akron, Ohio. 
* * * 

“It is our belief that selling 
through distributors is cheaper than 
selling direct. However, we are not 
satisfied with the cooperation or ef- 
fort displayed by distributors in 
getting our goods to the consumers. 
We do not believe the average dis- 




















Linear Packings not only sell 
the first time, but clinch repeat 
orders, and hold your custom- 
ers . . The Linear Line is 
standard and complete; and we 
make any special packings you 


may need, quickly. Linear 
Packings may be packed, 
labeled, and shipped under 
your brand name if you 


like . . and back of each 
Linear Packing is over 30 years’ 
experience, control of all raw 
materials, and extensive plant 
facilities. It will pay to handle 
Linear Packings in 1930! 


Samples, Literature 
and Prices at Request 


Linear Packing 
& Rubber Co., Inc. 


PISTON AND SHEET PACKINGS 
MARSHALL AND BERKS STREETS 


Philadelphia 
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Outposts of Industry 


In the great lumbering camps of the northern 
forests, chain plays a vital part in the felling and 
transporting operations. A tough chain—the 
toughest!—is necessary; one that is strong enough 
to stand the extra strains ... . 


That’s why “INSWELL” leads the field! 


See the swell of metal at the weld. This is what 
gives “INSWELL” 25% more strength and 
longer service. 


For customer satisfaction . . . for steady, depend- 
able profits . . . for repeat sales, supply “INS- 
WELL,” the chain with the “C-M” trade-mark 
on every link. 


COLUMBUS-McKINNON CHAIN CORPORATION 
General Sales Office: Tonawanda, N. Y. 
Plants: Tonawanda, N. Y. Columbus, Ohio 
In Canada: McKinnon-Columbus Chain, Ltd. 
St. Catharines, Ontario 


“(NSWELL | 
ELECTRIC: WELD 
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Selling Features 


A Real Profit Maker 
for You 





Workace 


The Electric Shaper 
assures customer satisfaction. 
Just the machine that efficient 
management demands. 
Portable—direct motor drive— 
high speed — fast — accurate — 
economical. 

In small shops, it adds quanti- 
ty and variety to the output. 
Moulding, grooving, beading or 


shaping can be done quicker 
and better by the Workace 
Shaper. 


In large plants it supplements 
the large expensive shaper, 
boosting production and making 
both machine and workmen 
more efficient. 


The Workace line comprises 
many portable machines for the 
woodworker that are profitable 
Write 
information 
Machines. 


for distributor and user. 
for complete 
Workace Portable 


NS 


on 






ise ose 








SHAPER 
J. D. WALLACE & CO. 


2801 Wilcox St. 
Chicago, III. 














F. A. Dischinger, 

Hardy and Dischinger Company, To- 

ledo, Ohio, is on the right; with him is 

Arthur Huebner, city salesman for the 
company. 


president of the 





tributor’s salesman pushes the sale 
of small tools as he should. 
“We are firm believers in resale 





prices and suggest them, although | 


'it is beyond our power to have | 


MORAN’S 


STEEL BELT 


them maintained 100%. The strict 
observance of the suggested resale 
price is certainly the best method 
of stabilizing market conditions. 
“The manufacturer, we think, 
should reserve a differential for the 
distributor even when direct sales 
are made in extremely large quan- 
tities. By the same token, the dis- 
tributor should be willing to handle 
large business where extreme prices 
are necessary, on a small margin. 
“We contemplate no change in 
our sales policy but would like to 
see an improvement in the manner 
in which the distribution is han- 
dled by our distributors. The first 
job the distributor should consider 
is his local organization. Next, a 
selection of manufacturers whose 
policy is beneficial to the distribu- 
tor should be made. A _ decision 
should also be reached to represent 
only those manufacturers who are 
doing constructive work, making a 
high-class product, and endeavoring 
to bring about a situation beneficial 
to themselves and also distributors. 
“Beyond a willingness to back up 
the distributor in his efforts to 
maintain suggested resale prices, we 
do not feel that the manufacturer 
can do much to improve conditions 
unless it would be through their re- 
fusal to sell 


price-cutters. Every high-class man- 


ufacturer, we believe, would be 
willing to adopt this policy.” J. H. 


astens 
ound 


Belts 


Speeding 
production 






COUPLINGS 


Hold the joints of round 
belting most secure and 
outlast the belt. Un- 
equalled for obtaining 
maximum production 
from all machines using 
round _ belting because 
Moran Steel Belt Coup- 
lings are quickly installed 
and don’t tear loose. Here 
is a most profitable item 
for mill supply distribu- 
tors and their salesmen to 
get back of and_ push. 
Liberal discounts and 
quick profits for you. 
Write today for the 
Greene, Tweed & Co. 
catalog listing many such 
items in everyday demand 
by your customers. 


GREENE, TWEED & CO. 


concerns known as | 


109 Duane Street 
NEW YORK CITY 
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Telescoping, 


To determine quickly internal measurements 


pstunenanas ce comic ncmmme tt ERI Le 





which are ordinarily hard to get, Brown & 
Sharpe announces these new ‘Telescoping 


Gauges. 


The telescoping head of the gauge is compressed 
and inserted in the hole or slot to be measured. 
Plunger of the head will expand to exact size. 
Head is then locked by a turn of the knurled 
screw at the end of the handle. Gauge is with- 


drawn and measured with a micrometer. 


The complete set consists of one handle with 





five different heads to give a range from 14” 


to 6”. Well constructed and accurate, these Send for descriptive circular on the 
3 aoe new No. 590. Brown & Sharpe Mfg. 
gauges are real time savers for inside measuring. Co., Providence, R. I. 


BS 


Brown & Sharpe Tools 


‘“WORLD’S STANDARD OF ACCURACY” 
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proves its 
demand 
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Shur-Grip File Handle 
Patented 
July 12, 1921 
No. 1,384,154 


Shur-Grip Solder Iron 
Handle 


Patented 
April 24, 1923 
No. 1,453,082 


Mill Supply Distrib- 
utors the nation over 
are enjoying a steady 
volume of profitable re- 
peat business on Shur- 
Grips. 

Shur-Grip File Han- 
dles screw onto the 
file. They can not 
come off accidentally. 
They outlast previous 
handles. Interchange- 
able. A list that sets 
the price for competi- 
tion. Desirable  dis- 
counts. 


The Hyro Mfg. Co., Inc. 
205 Varick St., New York City 


Made in 
fast selling 


sizes 


Made in 
Four Sizes 
No. 2 Length 4”, for 3” to 6” files 
No. 3 Length 442”, for 6” to 10” files 


No. 4 Length 5”, for 10” to 14” files 
No. 5 Length 512”, for 14” to 18” files 


HYRO 


SHUR- GRIP 
FILE HANDLES 














Williams, president, J. H. Williams 
and Co., Buffalo. 
* * * 

“Selling through distributors has 
been more profitable to us than go- 
ing direct to the consumer. 

“Tf the distributor would take a 
stand only to distribute goods for 
manufacturers who have a definite 
policy of selling through distribu- 
tors and thus force manufacturers 
to stop carrying water on both 
shoulders, he would soon demon- 
strate the fact that he can distrib- 
ute cheaper than can the manufac- 
turer. 

“Manufacturers are aware of the 
fact that their cost of distributing 
is higher than it should be and that 
the percentage of ‘no profit’ busi- 
ness is so large that it virtually is 
eating them up. I believe manu- 
facturers are being shown reluctant- 
ly that there is no such thing as 
‘plus’ business, and that all busi- 
ness must carry a profit. 

“If the manufacturer and dis- 
tributor are to be prosperous in 
1930 and years to come, they must 
set about immediately to revamp 
their merchandising policies and put 
them on a sound basis.” C. D. Gar- 
retson, president, Electric Hose and 
Rubber Company, Wilmington, Del- 
aware. oe « 


“For 57 years, it has been our 
policy to sell through distributors 








The Koepsell brothers, Art and Wal- 
ter, in front of the home of the J. J. 
Koepsell Company, Sheboygan, Wis- 
consin. The company stocks thou- 
sands of small items, which are housed 
in carefully marked bins in a compar- 
atively small space on the first floor. 





*KIEXLEY 


REGISTERED TRADE MARK 





Automatic Pis- 
ton Actuated 
Float Valve for 
cold water. 
Screwed and 
flanged ends. 
Globe and angle 
patterns. 






Fig. No. 234 


The right valve 
in the 
right place! 


Kieley specialties include non- 
return valves, float and altitude 
valves, high pressure cast steel 
pilot valves, regulators, traps, 
separators, etc. For every in- 
stallation there is a Kieley & 
Mueller product that will give 
better results, last longer and 
provide the most economical 
operation. 


50 Years’ 
manufacturing 
experience 


is your assurance of depend- 
ability and reliability. Highest 
quality materials and workman- 
ship make Kieley & Mueller 
products build good will for 
you. Here is a complete line 
that sells fast, leading the field 
in superior construction—that 
is in step with the increased effi- 
ciency of modern controls. Our 
engineers help you sell. Write 
today for catalog and complete 
sales information that means 
increased profits for mill supply 
distributors. 


KIELEY & 
MUELLER, Inc. 


34 W. 13th St. New York City 















oa 


ct 


SRI IIA Nor lai 


sO SS TS TT ES 





EE Skee aI 





JANUARY, 1930 





MILL SUPPLIES 117 








SERS LICL ELIE IEE ROLE Ee Pa OL Te ae P 





Shafer Hanger Bearings can be used with 
any 4-point hanger. Interchangeable with 
plain journal in most cases. 


CORES 


i Shafer Self Align- 
ing Unit Mount- 
ing—a cylindrical 
housing fully ma- 
chined. An ideal 
mounting for parts 
requiring frequent 
removals. 


SITAR 


Shafer Pillow Blocks 
are compact rugged 
and suitable for ma- 
chine and_ general 
industrial equipment. 
Special housings can 
be furnished to meet 
individual require- 
ments. 











SHAFER 
BEARINGS 
Are Self-Aligning 


No small part of Shafer Bearing efficiency 
and long life is derived from the well- 
known Self-Aligning feature—a simple, 
scientific principle of design which keeps 
all parts in perfect, wear-free relation and 
prevents pinching and binding under 
heavy or sudden loads. However slight 
the deflection in shaft or housing, this in- 
fallible feature provides positive, auto- 
matic correction. Bearing efficiency and 


d life are increased by a sizeable two-figure 
4 percentage. Send for catalog, prices and 
4 full details of the Shafer line. 











Laboratory Tests 
and Users’ Records 


Agree— 


Shafer’s Labyrinth Grease 
Seal is More Efficient 


A gruelling six-day test recently completed in the 
Shafer Experimental Laboratories in Chicago told a 
scientific story of new Grease Seal efficiency—a story 
of bearings that effectively excluded every particle of 
abrasive material under the most severe conditions that 
artificial means could produce. Shafer’s Labyrinth 
Grease Seal received an unqualified stamp of approval 
from an impartial and uncompromising laboratory staff. 


But, you say, such tests, however severe, cannot possi- 
bly consider every individual plant condition—equip- 
ment, product and the still more variable human ele- 
ment. Agreed! And that is exactly why Shafer went 
directly to users for a final judgment. Here are a few 
of the tributes paid to Shafer’s Labyrinth Grease Seal 


by representative manufacturers:* 


. keeps foreign abrasive out and lubricant in . . . greatly 
increases bearing life and efficiency.” 
“The most effective Grease Seal we have ever seen.” 
. 100% service on two lubrications for the season’s run.” 
. the most economical because it never needs to be re- 
placed.” 


“ 
ee 


“ 
7 


. considerable increases in production and reductions of 
operating costs.” 


The same scientific approval and user praise is accorded other 
outstanding features of Shafer Bearings, notably the famous 
Shafer Self-Aligning design, and wherever the highest type of 
bearing performance, efficiency and longevity are considered 
primely essential you'll find Shafer Bearings installed. Our 
engineers will gladly cooperate in Shafer-izing your plant 
equipment and products. 

*Names on request. 


SHAFER BEARING CORPORATION 
6500-99 W. Grand Ave., Chicago, IIl. 


Branch Stock: 173 Lafayette St., N. Y. City 


SHA elf- AF "E 


ROLLER BEARING 
INDUSTRIAL UNITS 
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Protect 


penetrate 


jobber’s 














The teeth of Alligator Steel Belt Lacing 


over and compressing the entire belt end in 
a vise-like grip of steel, 
Manufactured by a house that protects the 


Flexible Steel Lacing Company 
4643 Lexington Street 
in England at 135 Finsbury Pavement, London E. C. 2 


ALLIGATOR 


TRADE MARK REG.U.S. PAT. OFFICE 


STEEL BELT LACING 


f) 


STA a 
HAMMER TO 
, APPLY IT” 


ion of belt ends is belt protection. 


lengthwise of the belt, clinching 
profits, 


CHICAGO, ILL. 








For Your 
Protection and Ours 


Accept No Substitutes 






















































Hotel Mavfair..... 


8th and St. Charles 
In the center of theatre and shopping districts. Floor 
lamps, fans, circulating ice water in every room. The 
quiet, refined atmosphere of an exclusive club—an 
hotel of distinction. Dining room. Coffee shop. 
Garage service. 


400 8293 — $3% 1 $6% 
Hotel Lennov..... 


9th and Washington 


St. Louis’ newest and smartest hotel opened Sep- 
tember 3rd. In the heart of business district. Dining 
room. Coffee shop. Garage service. 


Peiead tines —$ 3% to $6% 


Hotel Kings-Wav... 


West Pine at Kingshighway 


Opposite beautiful Forest Park. Near bus, street 
car and motor highways. 20 minutes from downtown. 
Club breakfasts, table d’hote dinners. Rooms for 
two from $4. Special rates for permanent guests. 


Heiss Hotel System xox 


G. W. Winslow, city sales desk at the 
Rollins Supply Company, 30-32 West 
Kinzie Street, Chicago, demonstrates 
various sizes and styles of flue brushes. 





and a large percentage of our dis- 
tributing connections are very satis- 
factory, cooperating with us to the 
fullest extent. 

“Our salesmen work closely with 
our distributors, calling upon their 
trade and endeavoring to secure or- 
ders for them on our tools. 

“Tn 1930, we shall follow this 
practice more extensively through 
the employment of junior salesmen, 
whose sole duty will be to cooper- 
ate with distributors in moving our 
products. 

“We have always believed in sug- 
gested resale prices and find them 
very helpful in maintaining a uni- 
form market and enabling the dis- 
tributor to get a satisfactory profit. 

“Further, we believe that a more 
sympathetic understanding of the 
manufacturer’s problems by the dis- 
tributor will bring about closer co- 
operation, which in turn will create 
more sales and profits for both 
parties.” F. H. Payne, president, 
Greenfield Tap and Die Corpora- 
tion, Greenfield, Massachusetts. 

* * * 

“Our best distribution is through 
mill supply distributors, who are 
familiar with local conditions and 
are doing active aggressive selling. 

“A part of all merchandising to- 
day is service to the customer. This 
means having the right merchan- 
dise at the time the customer re- 
quires it. 

“We expect business to be good 
in 1930, although the year may 
start more slowly than did 1929.” 














aWV. T. Read, vice-president, Morse 
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UMBS, INC. 
GOULDS Fo. N. Y. 





























GOULDS AUTOMATIC-OILING 
Deep Well Head 

4, 8, 10 and 20-inch strokes. 

For wells up to 550 feet deep. 

For use with pneumatic or open- 

tank water systems. 


GOULDS 
“MINUTE MAN” 
Cellar Drainer 
A leader in the field 
of low-priced, high- 
quality automatic 
drainers for resi- 
dences, stores, small 
factories, etc. Capac- 

ity, 5 to 25 G.P.M. 







Figure 1724 


Figure 
1776 


GOULDS PUMPS, INC. 


Seneca Falls, New York 


Branch Offices: 


Citizens & Southern Bank Bldg., Atlanta, Ga. 
194 Congress St., Boston, Mass. 
12-14 South Clinton St., Chicago, IIl. 


Union Trust Bldg., Cleveland, Ohio. 
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16 Murray St., New York, N 
111 North Third St., Philad 


636 Henry W. Oliver Bldg., Pittsburgh, Penn. 
1902 Second National Bank Blde., Houston, Tex. 705 Kennedy Bldg., Tulsa, Okla. 
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oe systems up. to 
elphia, Penn. 15,000 sq. ft. of 
radiation. Ball- 





Figure 3010 





GOULDS 
CENTRIFUGAL PUMP 
Built in nine sizes. Capac- 
ities 10 to 1300 G.P.M. Also 
a complete line of motor- 
driven units. 






Figure 1741 


GOULDS 
AUTOMATIC-OILING 
Pyramid Pump 
Adaptable for a variety of services. 
Capacities, 3 to 82 G.P.M. For heads 
up to 8000 feet. 


Figure 1281 






GOULDS ROTARY 
ower Pump 
Discharge head, 100 


feet. Capacity, 20 to 
65 G.P.M. 


GOULDS 
CONDENSATION 
OUTFIT 


A new return 
pump and receiv- 
er for handling 
condensation of 
low- pressure 
steam heating 


bearing pump. 
Galvanized tank. 
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Automatic Injectors 

ee. most profit for you 

and your salesmen ..... 
More than 600,000 satis- 


fied users proclaim an 
opportunity for you in re- 
placements. U.S. Injectors 
are modern boiler feed 
pumps. Raw steam is util- 
ized to keep proper water 


level. Here is a safety de- 
vice that sells. Write for 
details. 


AMERICAN 


INJECTOR 
COMPANY Yuu 
Detroit, Mich. #4 

















BULLETIN 
K-4 


A new catalog of 


FRICTION 
CLUTCHES 


just received from 
the printer 


ww 
Write for copy— 
We would be 
pleased to send 
itto you..... 
A profitable 
line for 
dealers 


KINNEY MANUFACTURING CO. 


3541 Washington St. Boston, Mass. 





Lockwood Hill, for the last 10 years a 

member of the Blackman Hill Com- 

pany, St. Louis, has organized a com- 

pany known as the Hill Equipment 

Engineering Company. Offices of the 

new organization will be at 4220 Del- 
mar Boulevard, St. Louis. 





Twist Drill and Machine Company, 
New Bedford, Massachusetts. 
-*-= 2 

“Although the recent readjust- 
ment of stock values is bound to 
affect business somewhat, I believe 
that the industries of our country 
are in very good condition and that 
therefore the mill-supply business 
for 1930 cannot help but be good. 

“Our company will, of course, 
continue its forty-year policy of 
distributing its tools through dis- 
tributors wherever possible, because 
we know that for us, it is the best 
and most economical method.” 
Horace Armstrong, Armstrong 
Brothers Tool Company, Chicago. 

* * * 

“Tt does not seem to me that the 
distributor who keeps abreast of the 
times need worry as to his future. 
Honesty of purpose, economy of 
time and material, and a recognition 
of the consumer’s wants will deter- 
mine the destiny of any business. 

“Fortunately, we have associated 
with us a large number of supply 
distributors who have recognized 
the trend of the times, are able to 
offer unexcelled service to the con- 
sumer, and operate their businesses 
economically with a true regard to 
profit. 

“We do not regard our distribu- 





tors simply as such, but rather as 
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DISTRIBUTORS 
WRITE FOR SAMPLES 
OF THIS 
PROFITABLE LINE 











Standard self- 
aligning belt fasteners 


Always easiest to operate—one tap 


of the hammer holds plates 
aligned until rivets are driven. 
In big demand by your customers 
—Profitable and fast moving. 
Order your stock today. 


A few exclusive territories still 
open. Write for details. 


The Bourne-Fuller Co. 


(Upson Works) 
Unionville Conn. 


ll Eel li tal lin Ahn is in i. 








Used By The 
Makers of Good 
Products 





Because these 7 points of Superior 
construction increase production effi- 
ciency. 

1. Renewable Steel Jaws. 

2. Swivel base, 360 degrees grippitig 
power. 

- Outside saddle permits easy remov- 
ef screw for oiling. 
Solid underportion gives 

strength. 

Set Screw in handle. 
Castings of Parkco Metal. 
- Full sized screw and nut. 


Send for Parker Vise Booklet 


added 


sees 


PARKGR 
VISES 


Meriden, Conn., U.S. A. 
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WILL YOUR AIR PUMP 
LOSE ITS PRESSURE OR 
VACUUM NEXT MONTH ®@ 


The Wings If it does, is it going to cause you 
scoop up 


the air : =| a money loss? Is it going to mean 
Ag a shut down of your factory for an 
hour, a day or more? Or is it going 
to mean a lowering or letting up of 
production? 





In any case a rotary air pump that ‘‘takes 
up its own wear’’is likely to be a kind of 
an insurance policy against all this. 


“eat” AIR PUMPS 


for pressure or vacuum 


—NEW SERIES— 


USED FOR HEATING HOMES AND FACTORIES WITH FUEL OIL 


Aerating Forging Massaging Machines Milking Machines Tempering 
Agitating Hardening Laboratory Work Steam Heating Systems Blowing Dirt from Machines 
Singeing Oil Furnaces Blow Lamps Paper Feeding Devices Glass Bending 


Branding Gas Furnaces Blow Pipes Printing Presses si 

Preheating Coal Furnaces Glass Blowing Mailing Machines Sprayin 

Assaying Suction Chucks Gas Pumping Testing Gas Fittings Saecler Chips and 
Brazing Vacuum Cleaning Testing Meters Removing Foul Air Stampings from Machines 
Annealing Solder Iron Heaters Pressing Irons Supplying Fresh Air 
Soldering Wrapping Machines Calliopes Melting 


And Many Kinds of Automatic Machines and Devices 


Our Complete Illustrated Booklet is Free for the Asking 


LEIMAN BROS. Inc. 2° SEWWattsr = 


Makers of Good Machinery for 40 Years 


LOS ANGELES—Shaw Palmer Bakewell Co. MINNEAPOLIS—Northern Machinery & Sup. Co. 
CHICAGO—Squire Cogswell Co. Satterlee & Co. 
ae aotres ae Co. Sete. 6 ST. ea 7 as c 
INDIAN —Vonnegut Machy. Co. cor right Machy. up. Co. 
These Supply BALTIMORE—Benson Co. ROCHESTER—Homer Strong & Co. 
. BOSTON—Hayes Pump & Machy. Co. CINCINNATI—Kinsey Co. 
Houses Now TOLEDO—National Supply Co. CLEVELAND—Cleveland Duplex Machy. Co. 
PORTLAND, ORE.—Portland Machy. Co. W. M. Pattison ry = Co. 
S ll T A TORONTO—Williams & Wilson Strong, Carlisle & Hammond Co. 
e em MONTREAL—Canadian Fairbanks Morse Co. SEATTLE—Cox & Co. 
Williams & Wilson —For 
QUEBEC -Witteme & Wilson ENGLAND—Thos. Py, “td... Sheffield 
DETROIT—Chas. A. Strelinger Co. JAPAN—Fukagawa Shokai, Tokio 
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DISTRIBUTORS 
‘HERE IS A FAST SELLING 
AND PROFITABLE 


LINE 


Ball Bearing 
Portable Electric 
Blower 






The new ‘Marvel’ Model 
No. 2 Air Cooled Ball 
Bearing Blower outfit for 
$45 list- Designed espe- 
cially for all classes of 
industrial use and in big 
demand by your custom- 
ers for blowing dust and 
dirt out of machinery, 
motors, generators, 
switch boards, looms, etc. 
Liberal profits and fast 
turn over. 
Model No. 
$60.00. 








3 Sells for 


Electric 
Blower 
Company 


352 Atlantic Ave., 
Boston 9, Mass., 
U.S.A. 








Distributors Salesmen find 


MONARCH BALL METAL 
the 
“Steel Process Babbitt” 


sells readily and is certain to 
repeat, because the customer 
produces a long-life bearing 
with freedom from worry. 


It provides for a liberal margin 
of profit which is further reason 
why the majority of our Dis- 
tributors have continuously 
pushed its sale for twenty-five 
years and more. 

But few territories are open— 
yours may be—better write 
today. 


MONARCH METAL COMPANY 


Established 1895 
119 South Lincoln Street, Chicago 
Manufacturers of MONARCH BALL the 


“Steel Process Babbitt,” and QUAKER 
METAL, the “Ladle Bronze” 


SEE , 
THE / £ 

















| vital and necessary parts of our 


|organization. Their problems are 
our problems, their success ours. 
| “We maintain field men to co- 
ordinate the work of the distribu- 
|tor with our work, and do all we 
can to help promote his business. 
“Admittedly, there are many 
problems in the field of distribution 
yet to be worked out and perfected, 
‘but with a disposition on the part 
of the distributor to work with the 
manufacturer and vice versa, it 
seems to me the future of the dis- 
| tributor assured.” F. H. Wil- 
lard, president, Graton and Knight 
| Company, Worcester, Mass. 


is 


* * * 
“Since the beginning of 1924, 
when we decided upon a definite 


program of endeavoring to develop 
some substantial business through 
mill supply distributors, the results 
obtained have been gratifying. 

“T am a great believer in sug- 
gested resale prices for they enable 
us to find out who is cutting prices 
/and to correct the situation. 

“T feel very much encouraged 
over the future outlook for the dis- 





tributor, provided he is willing to 


do his part by carrying ample | 
stocks and giving good service. The 


trend of the times is forcing in- 
dustrial plants to carry smaller and 





F. J. Hunt just recovering from the 
shock of receiving a Hamilton watch 
in recognition of his 25 years of serv- 
ice as head shipping clerk with the 
Berkshire Mill Supply Company, Pitts- 


field, Massachusetts. The presentation | 


was made at the annual outing of the 
Berkshire Company with the Harry J. 
Foss Company, Springfield, Mass. 











KESTER 


= POCKETS SOLDER a 


FLUX-COR 





QUICK! 


Quick, simplified opera- 
tion—no separate fluxes, 
acids or pastes. Quick 
savings in time and 
money on many phases 
of production and main- 
tenance. P 
A complete __line__ off i 
solders and fluxes for 
industrial uses. 

Our experimental and re- fi 
search department is ‘ 
maintained to study your 

individual soldering 3 
problem and adapt the i 
complete Kester line to 
your needs. This con- 
sultation service imposes 
no obligations. Your re- 
quest will bring an im- 


$OZ 
<e 

a> Flux-Core 
= 


oe * 





mediate and authoritative ; 
analysis. 8 
Ss: : KESTER SOLDER CO. q 
———_ * 4215 Wrightwood Ave. 
Chicago, Ill. 
Established 1899 
Formerly Chicago Solder Co. 
as FLU X-CORE 
ACID-CORE ROSIN-CORE PASTE-CORE 
METAL MENDER RADIO SOLDER 
a 








only ONE 


WORKING 
PART I 








Class B 1 to 20 Ibs. 


Class C 20 to 70 Ibs. 

Sidelug 40 to 150 Ibs. 
Genuine Nason Steam Traps are the 
most simple in construction on the 
market. They require little attention, 


and are economical in upkeep. 
Shipment from stock day order is re- 
ceived. 

Price protection for Jobbers. 


NASON MFG. CO. 


71 FULTON ST., NEW YORK CITY 


NASON 


TIME-TESTED SINCE 1841 


STEAM TRAPS 


KEEP UPKEEP DOWN 








Tees 
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REACH 
YOUR SALES QUOTA 


SAFE 


“Gold Medal” 
EQUIPMENT 


waa 


Safety Extension Tresties 


— 
—s 


asec 


= 





oo 


di 


Portable 
Telescoping 
Tower 


Feather- 
weight 
Stage 


q 


er TT ee Le le 


} \ “The 
“Chicago Underwriter’’ 


Painters”’ Stepladder 
Stepladder — 


“Gold Medal” 
Safety PlatformLadder | 


Broad enclosed plat- 
form. 


Hardwood topa handy 
tool rack. 

Rungs at back for 
helper to mount. 

Steel reinforced aero- 
plane spruce safety 
platform ladder. 

(Listed by Underwriters’ 

Laboratories) 









When you tell them how this equipment can result 
in speedier and better work, and costs less than ‘“‘made- 
on-the-job” scaffolding, your sale is half made. After 
that construction points win. 


A few territories open for Distribution. Write us. 


The Patent Scaffolding Company 


Chicago, 1550 Dayton St. Philadelphia, 2835 Bridge St. 
Boston, 49 Ellery St. St. Louis, 6168 Bartmer Ave. 
Atlanta, 44 Haynes St., N. W. San Francisco, 270 13th St. 
Pittsburgh, 1254 Voskamp St., N. S. 
L. I. City, N. Y., 3821 Sherman St. 





The Safety Line 


a Gold WEE 


a Safe Ladders and Scaffolding for Every Purpose 


















IME is toothless ~ 
where ARGUTO 


is used =_—_—_ 





Nobody knows how long an 
Arguto Oilless Bearing can run 
without oil or any attention what- 
soever. You see they’ve been in 
use only 35 years. 


You lay the foundation for lasting 
satisfaction every time you sell a 
customer an Arguto Oilless Bearing. 


There’s profit in every sale, too. 


EIRGUTO Sti58s CON, 


WAYNE JUNCTION PHILADELPHIA 
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Grinding 


Wheel Dressers 


with real advantages 


for your Trade 





ek. Huntington Grinding 
Wheel Dressers and Cutters 
(made under the Vincent Proc- 
ess) give you more real selling 
features and your trade more 
real advantages. 


Write for our Catalog 
The Vincent Steel Process Company 


2434 Bellevue Avenue 
Detroit, Mich. 





—=*- CHICAGO OFFICE NEW YORK OFFICE * = 


27 So. Jefferson St 41 Murray St. 



























Seamless Tubing 
Tubing Parts 
Soldering Lugs 


Connectors 


Scientifically Controlled 
Quality 


Superior 
Service 


We want to quote where quality 
counts 





WOLVE 


Ag 
Seameess compen iy 


TUBECO. 


th, 
GRASS & ALUMINUM 






1451 Central Ave. Detroit, Mich. 


| tributor. 





smaller inventories of supplies and 
this, of course, presents an unusual 
opportunity to the wide-awake dis- 
” C. W. Titgemeyer, vice- 


| president, The Osborn Manufactur- 
| ing Company, Cleveland, Ohio. 


* * * 


“Tt is our basic policy to sell 
through the distributor. We coop- 


| erate with him in every way. Un- 
| der certain well-recognized and un- 


| derstood 


conditions, however, we 


| are compelled to sell direct. 























“We are anticipating favorable 
conditions for the distribution of 
our goods during 1930.” Farnham 
Yardley, president, Jenkins Broth- 
ers, New York. 

* 


*x* * 


As can be seen from the views 
of these 11 outstanding manufac- 
turers of various industrial supply 
items, the importance of the indus- 
trial distributor in the industrial 
picture is not being overlooked. 

Manufacturers are recognizing 
the need for establishing definite 
sales policies, suggesting resale 
prices, and cooperating closely with 
their sources of outlets. In return, 
they, of course, expect the distribu- 
tor to carry his share of the burden, 
which includes maintaining adequate 
stocks, selling aggressively, sticking 
to established prices, and making 
sure that their sources of supply 
are bearing the standard of the 
distributor. 








Harry P. Leu, president of Harry P. 
Leu, Incorporated, Orlando, Florida. 





Fred Fiege, general manager of the 
Hardy and Dischinger Company, mill 
supply house, Toledo, Ohio. 





Making Our Catalog a 
Business Getter 
(Continued from page 22) 
be added. Bearings, for example, 
may be numbered 2058, while auger 
bits, the next item in the book, may 
be 2075 instead of 2059, thus allow- 
ing space for items which may be 
added. Altogether, there are 500 

pages devoted to merchandise. 
When an item has a great many 
different sizes, and is sold by base or 
discount price, its change in price by 
sizes would naturally entail a lot of 
typing on the part of the girls in our 
office. And the more prices to be 
changed, the greater the possibility 
for error. We have surmounted this 
difficulty by entering only the dis- 
count price or the base price at the 
top of each page. Consequently, 
when the price changes, the girl has 
only to change one entry at the top 
of the page instead of retyping a 
dozen or two figures. This not only 
effects a great saving in time, but 
also cuts down the possibility for 
error. There are a great many other 
interesting details in the maintenance 
of this catalog and handbook of 
ours, but after all, we are primarily 
interested in the big over-all picture ; 
namely, that it has stepped up our 
turnover, increased our sales on 
profitable merchandise, reduced our 
correspondence, pointed the way to 
more intelligent salesmanship, and 
eliminated wasted sales effort. 
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A “Man-Size” Trap 
Is Like 
The Graf Zeppelin 





An Anderson “Manvsize” Trap has a lot 

, of points in common with the Graf Zep- 
pelin. Both are of generous size—both 
big enough to handle “Man-size” jobs. 
The “Manvsize” Trap is the largest ca- 
pacity trap and the Graf is the largest 
capacity ship. 


Both the Graf and the Anderson “Man- 
size” Trap perform jobs that weak, flimsy 
traps or ships cannot hope to accomplish. 
It is a question of capacity, a question of 


durability and a question of efficiency. 
Both have succeeded. 


You can depend upon it that the mill sup- 
ply house that pushes Anderson “Man- 
size” Steam Traps, thereby giving their 
customers the most steam trap service for 
their money, is going to reap the most 
profits. May we send you our new catalog 
on the various models of nationally known 
Anderson “Marvsize” Steam Traps? 


THE V. D. ANDERSON CO. 


1944 West ANDERSON 1 Cleveland 
96th Street =, PELLEI Ohio 























ASB A 


CANDLE 


A blow torch when sold simply must operate 
safely and correctly in the hands of the artisan, 
whether expert or novice. There is no half way. 
There can be no compromise with quality. That is 
why Turner Blotorches are advancing so rapidly in 
sales. The assurance by Turner that Turner prod- 
ucts are “‘safe as a candle” and “‘fearlessly guar- 
anteed”’ is the mill supply salesman’s van-guard 
of growing profits in the sale of blow torches. 
Send the attached coupon for attractive discounts. 


Profits 


Show a purchasing agent or a 
factory superintendent the No. 45 
Master Blotorch and the sale is | 
made. It has so many prominent 
features. Pistol grip, large burner, 
internal air adjusting tube, 
large heavy gauge highly polished, 
one piece brass tank having only 
two openings. Can’t leak. 

No blotorch is more efficient and bet- 
ter fits the needs of mechanics who 
want to do good work than the No. 45. 
Lists at $13.60, subject to discount. If 
your house does not carry the Turner 
line, urge your sales man- 
|} ager to send the coupon 
x fordistributor 
discounts. 





TURNER | KEROSENE | 
No. 45. (GASOLINE 
More Sales 

There is hardly a mechanic who 
would not want to own a Turner No. 
35. Just think, this blotorch can be 
generated in less than 1-5 the time 
required to generate any other blo- 
torch. Has nodrip cup. Patented 
generator delivers intense blue 
flame to undervein, an exclusive 
Turner feature. 

Increased production now permits 
prompt deliveries on this popular num- 
; ber. Its slightly higher price is easily 
TURNER = ec because = No. *; oe at 

No 35 GASOLINE Sond seamen tas Moemedie me once. 7: 





THE TURNER BRASS WORKS, 805 Park Ave., Sycamore, Ill. 
(Western Branch—324 No. San Pedro St., Los Angeles, Cal.) 
Please send us discounts on Turner Blotorches illustrated above 
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Wire Brushes for every 
Heater or Boiler 


“WORCESTER §N 
FLUE-BRUSH 





Boiler Tube Cleaners— 
Sectional and House Heat- 
ing Flue Brushes. 


Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


450 Park Ave. 


— 


Built 
for 


Worcester, Mass. 

















Hard Usage and Long Life. 
That’s why Yost backs up 
with the ‘‘Make Good”’ 


Guarantee 


Remember 
A Yost Vise must make 
good or Yost does. 


SEL YOST FOR 
ATISFAC TION 





The Hardware and Supply Company, Akron, Ohio, must be a good company 
to work for, because nine of their employees have been with them for fifteen 
years or more. J. Edward Good, president, at the left in the back row of the 


picture, has been connected with the company for 40 years. Next to him, 
listing length of service in the company, are: Hesket H. Kuhn, general man- 
ager, 18 years; Grace M. Windsor, 21 years; Theresa Kretchman, 14 years; 
Milton L. Lebo, city salesman, 13 years; Joseph M. Beatty, city salesman, 19 
years; Clare L. Stone, city salesman, 114 years, and Frank L. Wolfe, country 
salesman, 9 years. In the front, from left to right, are: Frank A. Ceckler, 
city salesman, 15 years; Edward A. Rice, city salesman, 4 years; Perry T. 
Demming, city salesman, 8 years; Truman L. Hamlin, city salesman, 35 years; 
Reo W. Shuy, city salesman, 7 years; Wilbur K. Favinger, city salesman, 29 








years, and Albert L. Johnson, buyer, 23 years. 





Keeping the Orders 
Rolling In 
(Continued from page 21) 

Sundays are no exception to 
this breakdown service and this is 
where our close contact with our 
factories and their representatives 
comes in handy. An air compres- 
sor, which was being used on a 
big pumping job, broke down one 
Sunday morning and it was _ nec- 
essary to have a factory man on 
the job. We had him on the scene 
in a few hours with the result that 
much valuable time and expense was 
saved. Another time a paving con- 
tractor discovered on Sunday that 
he was out of pipe. We got two 
miles of it to him before there was 
any serious delay. 

Our factories being cognizant 
of our necessity for rapid serv- 
ice, are always prepared to take 
care of any sudden requirements. 
For instance, one of our suppliers 
sent a very important spare part 
shipment to the depot one day, 


arriving too late to catch the 
proper train. On communicating 
with the sales department, the 


driver was told to buy a passen- 





ger ticket and send the package 
in the baggage car of a passenger 
train. This meant that instead of 
a 24-hour delay, the package ar- 
rived in time the next morning. 
In this connection, we carry 
all standard parts in stock with 
the idea of having material on 
hand to take care of any ordinary 
breakdown replacement _re- 
quirements. However, it is im- 
possible to keep all the odd things 
that may be needed. Therefore, 
it is necessary to depend on the 
excellent service described above. 
We believe thoroughly in ad- 
vertising the lines we sell. Not 
only do we keep demonstrating 
samples prominently on display, 
but we circularize our trade regu- 
larly, giving them all information 
about new products and innova- 
tions that may help them in get- 
ting increased production. Our 
windows always carry a special- 
ized display with a definite idea 
for trade. Another thing that 
helps us a great deal in putting 
over a good selling job on instal- 
lations is the fact that we keep 
an unusually complete set of 


or 
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records. Our file copy of a bill- 
ing to the customer even shows 
where we bought the machinery 
and what it costs us. We keep 
these records a long way back 
and by referring to former jobs, 
we are in a much better position 
to handle customers’ present or- 
ders to the advantage of all con- 
cerned. 

We have very many of our in- 
stallations and equipment sold on 
specific jobs’ photographed (see 
page 20) and this, of course, 
is a help in getting new business. 

As stated in the first para- 
graph, we do specialize in large 
machinery, but have never neg- 
lected the bread-and-butter stuff 
or the smaller specialties. 


One of these that deserves spe- 
cial mention is paint. We know 
this is a good item for an indus- 
trial distributor because we start- 
ed from nothing and built up a 
substantial volume. We pay very 
close attention to the selection of 
lines in the smaller stuff as well 
as the large and do not take on 
anything unless we are willing 
to give it our very, best efforts. 

Summing up our activities in 
selling large industrials it can be 
seen from the foregoing that we 
do not claim any fancy sales 
stunts, but carry on simply on 
the basis of finding out, through 
our own efforts or from custom- 
ers, where there is material needed 
and going on the job quickly and 
getting our proposition on record. 
Wide acquaintanceship, compiling 
bids quickly, prompt delivery of 
materials sold, after-sale service, 
and judicious advertising have 
helped us maintain a steadily in- 
creasing volume. 





Selling More Welding 
Equipment 
(Continued from page 27) 
tools aré, when the tools are giving 
the right kind of service. 

Fresh fields for welding are open- 
ing up all the time. Pipe welding, 
for instance, is comparatively new 
and we are making every effort to 
sell plumbers the idea of welding 
pipe. This is only one of many new 
uses which are bobbing up, and by 
actually showing our prospects just 
how each specific job can be done, 
our job of selling is made substan- 
tially easier. 

























The screw you have 
been waiting for 


TOPOS KGROME 
SAFETY 
SET SCREWS 


A demand for Set Screws of the better kind 
has steadily increased. Holo-Krome has met 
this emergency with a high grade Chrome 
Nickel Alloy Screw. 

Holo-Krome Set Screws are milled from 
the bar. Threads are die cut and held to 
closer limits than ever thought possible to 
maintain in volume production. The hexagon 
holes are drawn, being clean to the full depth 
of the socket. Holo-Krome Screw sockets are 
uniform in size assuring an accurate fit to the 
wrench. 

Modern heat treatment, unusual precision, 
uniform accuracy in production, plus Every 
Single Holo-Krome Screw inspected by hand, 
are the reasons for the very broad and sin- 
cere statement that 


“Every Holo-Krome Product is Guaranteed.” 


The Holo-Krome Screw Corporation 
Hartford, Conn. 


: 
\ 


a 
es 
We 
< a - 
“eh 
‘em 
eee 
ms, 



























Give trouble-proof satistac- 
They are built for the job 


They yt i sturdy, f- 
are simole, sturdy, ef- 
ficient’ Rotary bump 
i  parts— 
giving tone life 
Positive. k heavy, non- pulsat- 
ins 

One way or reversible t: pes, 
small or large capac 





















COOLANT 
PUMPS 





Here is a suggestion for the mill supply salesman. Every factory or other 
concern using metal-working machines, is a prospect for Trahern Coolant 
Pumps. Call on them and supply them with new Trahern Pumps as needed. 
They have to have pumps. If you don’t sell them, they will buy direct or 
from some other source. Get this added profit for yourself. 

Write for Catalog No. 54 


Geo. D. Roper Corporation Rockford, Illinois 
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Alemite Corporation 

American Blower Corporation 

American Pulley Company, The 

American Steam Pump Company 

Anchor Post Fence Company 

Appleton & Company, D. 

Appleton Electric Company 

Baker-Raulang Company 

Barber-Greene Company 

Bassick Company, The 

Bond Foundry & Machine Co. 

Bristol Company, The 

Buffalo Forge Company 

Chisholm-Moore Hoist Company 

Cleveland Worm & Gear Co. 

Crane Company 

Davis Regulator Company, G. 

Dayton Rubber Mfg. Company, 
The 

Dayton Safety Ladder Company 

Divine Brothers 

Fabreeka Belting Company 

Fairbanks, Morse & Company 

Falk Corporation 

Faultless Caster Company 

Gears & Forgings, Inc. 

Grinnell Company 

Houghton Company, E. F. 

Howe Chain Company 

Hyatt Roller Bearing Company 

Jeffrey Mfg. Company, The 

Jenkins Brothers 

Johns-Manville Corporation 

Johnson Bronze Company 

Lewis-Shepard Company 

Link-Belt Company 

Lupton’s Sons Company, David 

Lyon Metal Products, Inc. 

Medart Company, The 


ee nae 


iH ivewa Cuee)| 
Imaginatior 


Price of Al 


Wiveiel thxen s: 


e ees WAM CUTLER, AMMER 


quinc® 


Factory and Industrial 


Management 


A McGraw-Hill Publication, Chicago 


Thorough ECONOMICAL Coverage of the Larger 


HELPING 


CZ RELIAN 





ALEMITE | 





The companies listed below are helping their distributors 
sell by advertising in Factory and Industrial Management. 
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Milburn Company, Alexander, 
The 

Modine Mfg. Company 

Morse Chain Company 

New Departure Mfg. Company 

Norton Company 

Nutting Truck Company 

Ohio Valley Pulley Works 

Osborn Mfg. Company, The 

Parker-Kalon Corporation 

Porter Company, H. K. 

Powell Pressed Steel Company 

Quincy Compressor Company 

Reeves Pulley Company 

Richards-Wilcox Mfg. Company 

Robbins & Myers, Inc. 

Sarco Company, Inc. 

Service Caster & Truck Com- 


pany 
S.K.F. Industries, Inc. 
Skinner Bros. Mfg. Company 
Spraco, Inc. 
Standard Pressed Steel Co. 
Stephens-Adamson Mfg. Co. 
Stockham Pipe & Fittings Co. 
Swartwout Company, The 
Timken Roller Bearing Com- 
pany, The 
Veeder-Root, Inc. 
Webster & Weller Mfg. 
panies, The 
Whitman-Barnes, Inc. 
Witt Cornice Company, The 
Yale & Towne Mfg. Company 


Com- 





Advertising in Factory 
and Industrial Manage- 


“ium ment goes straight to 


i. 


Cong one" “supers” responsible 
for plant and produc- 
tion management in the 
larger and more progres- 
sive plants of all 


industries. 
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Joseph 


Foote Bros. 
Company 





Industrial Engineering 
reaches men in all manu- 
facturing industries who 
are responsible for 
selecting new mechani- 
cal and electrical equip- 
ment and materials 
etc., for maintaining 
plant buildings. 






More Progressive Plants in 








Are the manufacturers of the lines you sell listed among 
these Industrial Engineering advertisers who sell through 


Ahlberg Bearing Company 
Alemite Corporation 

Alexander Bros., Inc. 
Allis-Chalmers Mfg. Company 
American Blower Corporation 
American Pulley Company, The 
American Steel & Wire Com- 


Appleton Electric Company 
Benjamin Electric Company 
Buffalo Forge Company 
Clements Mfg. Company 
Cleveland Worm & Gear Com- 


2 f 
E Cling Surface Company 
n li Wy Dayton Rubber Mfg. Company, 


Dixon Crucible Company, 


Dodge Mfg. Corporation 
Electric Blower Company 

Erie Malleable Iron Works 
Fabreeka Belting Company 
Fafnir Bearing Company 
Fairbanks, Morse & Company 
Falk Corporation 

Foley Mfg. Company 

Gear & Machine 


Gears & Forgings, Inc. 
Gilmer Company, L. H. 
Graton & Knight Company 


Houghton Company, E. F. 
Jeffrey Mfg. Company, The 
Johns-Manville Corporation 
Johnson Bronze Company 


Jones Foundry & Machine Co., 
W.A 


Link-Belt Company 
Medart Company, The 
Merritt Products Company 
Modine Mfg. Company 
Monarch Metal Company 
Moore & White Company, The 
Morse Chain Company 
New Departure Mfg. Company 
Norma-Hoffman Bearings Corp. 
Nutting Truck Company 
Palmer-Bee Company 
Philadelphia Gear Works 
Poole Engineering & Machine 
Company 
Quincy Compressor Company 
Reeves Pulley Company 
Rockwood Mfg. Company 
Royersford Foundry & Machine 
Company 
Schieren Company, Chas. A. 
S.K.F. Industries, Inc. 
Sturtevant Company, B. F. 
Timken Roller Bearing Com- 
pany, The 
Webster Mfg. Company, The 
Whitney Mfg. Company 
Woods Sons Company, T. B. 
Worthington Pump & Machin- 
ery Corporation 


ROLLER-SMITE 


tT 


. 
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Otective Apparatus 








INDUSTRIAL 


A McGraw-Hill Publication 


ENGINEERING 


, Chicago 


All Manufacturing Industries 
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BUSINESS TIPS 


BALTIMORE, MD.—F. G. 
Schenuit Rubber Co., 1200 Mount 
Royal Ave., manufacturer of tires, 
etc., will rebuild its 2-story plant, 
recently destroyed by fire. General 
contract has been awarded to A. 
Kratz and Son, 118 South Carroll- 
ton Ave. The structure will cost 
about $100,000 with equipment. 


CLEVELAND, OHIO—Ham- 
mond Mfg. Co., 7808 Kinsman 


Road, Cleveland, manufacturer of 
polishing machinery, drilling equip- 
ment and other mechanical special- 
ties, has plans for a_ one-story 
plant, 75x125 ft., to cost about 
$60,000 with equipment. H. M. 
Morse Co., Finance Building, arch- 
itect, will take bids on general con- 
tract. 

CHICAGO, ILL.—A_ new plant 
containing about 100,000 ft. 
floor space, will be erected by the 
United Autographic Register Co. 
It will cost about $1,000,000. Frank 
D. Chase, Inc., is architect. 


sq. 


* * * 


GRAND RAPIDS, MICH— 
Hayes Body Corporation has plans 
for a one-story addition, 175~565 
ft. The building will be used for 
stamping metal bodies, and will 
cost about $250,000 with equipment. 
The architect is Fett, Pearson and 
Goffeney, Associates Building, South 


Bend, Ind. 


HOUSTON, TEXAS—Ford Mo- 
tor Co., 3906 Harrisburg Blvd., has 
awarded general contract for the 
building of a 2-story addition to lo- 
cal factory branch and assembling 
plant, 35x75 ft., to cost more than 
$45,000 with equipment. Tellepsen 
Construction Co., 3700 Clay St., 
has the contract. Company engi- 
neers, Detroit, are in charge. 


INDIANAPOLIS, IND.—A one- 


story and basement — addition, 
t5x112 ft. will be built by the 
Leader Specialty Co., 515 East 


Walnut St.. manufacturer of plumb- 
ing equipment and supplies. Gen- 
eral contract has been awarded to 
Vern Headlee, 4246 Cornelius Ave. 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the distributor of Industrial 
Supplies and Equipment. 








The project will cost about $40,000 
with equipment. Bacon and Tis- 
low, Architects’ and _ Builders’ 
Bldg., is the architect, and Claude 
J. Mick is general manager. 

LONG BEACH, CAL.—Procter 
and Gamble Co., Gwynne Bldg., 
Cincinnati, has plans for initial 
units of new plant. consisting of 2 
main buildings, 100x700 ft., and 
100x500 ft., for which bids will be 
asked soon. For this purpose the 
company has taken title to proper- 
ty, 521x1255 ft., at Long Beach. 
A battery of 12 steel storage tanks 
will be installed in the plant, and a 
500-ft. wharf also will be built. 
Project will cost about $5,000,000 
with machinery. 


LOUISVILLE, KY. — P e r- 
mits have been taken out by the 
American Cigar Co., 3001-15 Madi- 
son St., for an addition to cost 
about $250,000, including material- 
handling equipment and_air-condi- 
tioning apparatus; and for improve- 
ments in the present plant to cost 
about $50,000. Headquarters of the 
company 111 Fifth Ave., 


N.Y. 


are at 


Kk 


MANVILLE, N. J.—A 250»600 
ft. factory for the manufacturing 
of asbestos products will be built 
by the Johns-Manville Corp., Mad- 
ison Ave. and 41st St., N. Y., to 
cost $150,000. Wigton Abbot Corp.., 
552 West 23rd St., N. Y., 
tect. 


is archi- 


MERIDEN, CONN.—Manning 
Bowman and Co. are planning to 
erect a new factory early in 1930. 


PHILADELPHIA, PA.—Gimbel 
Brothers. Ninth and Market Sts., 
will soon take new bids on revised 
plans for a 2-story automobile serv- 


ice, repair and garage building for 
company motor trucks and cars. 
The building will cost $170,000 with 


equipment. Architect is Abbott, 
Merkt and Co., 178 Fifth Ave., 
™, & 


PORTLAND, ME.—Great At- 
lantic and Pacific Tea Co., 420 Lex- 
ington Ave., New York, is planning 
for an addition to storage and dis- 
tributing plant with cold storage 
and refrigerating facilities, mechan- 
ical-handling and elevating equip- 
ment. The addition with equip- 
ment will cost. $170,000. 

* * * 

RACINE, WIS.—A 3-story vo- 
cational school, 68x128 ft., to be 
first of several units, will be built 
at a cost of $1,000,000. Board of 
vocational education was in charge 
of taking bids for the school. 
Frank J. Hoffman, Janes Block, is 
architect and T. S. Rees, director. 

*k *« * 

SALINA, KANS.—A _ one-story 
factory branch, storage and distrib- 
uting plant to cost about $50,000 
with equipment, will be built by the 
International Harvester Co., 606 
South Michigan Ave., Chicago. 
General contract has been awarded 


to W. Fk. Kucharo, Des Moines, 
lowa. 
* * * 
SHREVEPORT, LA.—Beaird 


Corporation, is considering an ex- 
pansion program, to cost more than 
$150,000 with equipment. The com- 
pany operates a welding works. 

ST. LOUIS, MO.—Preliminary 
plans are being prepared by the 
Johnston Tin Foil and Metal Co., 
6106 South Broadway, for a 2- 
story, 100x104 ft. addition to fac- 
tory. C. H. Deiterling, 1320 Cen- 
tral National Bldg., is the architect. 

* * * 

NEW YORK, N. Y.—R. Hoe 
and Co., Inc., East River and 138th 
St., has filed plans for 3-story ad- 
dition, 79x137 ft., to cost about 
$125,000 with equipment. The com- 
pany is manufacturer of printing 
presses and parts, saws, etc. Frank 
S. Parker, 119 West 57th St., is 


architect and engineer. 
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In opening up new country nasil | 2 

or new methods of manufacturing prac- 

tice, the pioneers bear the brunt of blaz- | 

ing the trail, overcome dangers and make 

the way safe. 

The Henry Vogt Machine Co. were the 

pioneers of Drop Forged Steel Valves DR oP Fo RGED 
and Fittings. They have kept pace with 5 TEEL VA LVES 
industrial development and have met . 

every modern demand in Drop Forged Xx Fi ITTINGS 
Steel Valves and Fittings for high pressure and tem- 

perature work. Vogt Valves and Fittings assure safety 
and economy in any plant. 


NEW YORK 


CHICAGO HENRY VOGT MACHINE CO. 

CLEVELAND INCORPORATED 

DALLAS LOUISVILLE, HY. 

PHILADELPHIA Manufacturers of: Oil Refinery Equipment, Drop Forged Steel Valves and Fittings, Water 
Tube and Horizontal Return Tabular Boilers, |ce Making and Refrigerating ediiesy ; 


on 
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ADLETS 


CLANCY “SURE GRIP” Steel Hose Clamps— 
Complete line, 94 sizes, for garden, hydrant and 
steam hose. Send for list of sizes, prices, and 
distributors’ discounts.—J. R. CLANCY, INC., 
Syracuse, N. Y. 








MARTIN PORTABLE VISE STAND and Pipe 
Bender — For cutting, 
threading and bending 
pipe. Portable, with 
no bolts, screws or 
braces to remove, and 
needs no attachment to 
floor, walls or ceiling. 
Will not tilt, upset or 
skid. Small and large 
sizes, with capacity up 
to 41%” pipe. H. P. 


MARTIN & SONS, 625 | 


E. 2nd St., Owensboro, Ky. 





PORTABLE WHITNEY LEVER METAL 


PUNCHES — Widest | 






==> known. Most universally 


sizes and types. Over 


40,000 in use. Write for | 


circulars and jobbing quotations. W. A. WHIT- 
NEY MFG. CO., 636 Race St., Rockford, Ill. 





AIR GREASE CUPS—Automatically 
maintain film of grease on bear- 


the “Shurflo” wick feed oil cup. 
Folder on _ request. HUNTER 
PRESSED STEEL CO., Lansdale, Pa. 





=<p used on market. Eight | 


“AIR SPRING” COMPRESSED | 


ings with greatest efficiency and | 
utmost economy Four sizes, plain | 
and polished steel. We also make | 





During 1930 more than two hun- 
dred advertisers will use the adver- 
tising pages of Mill Supplies. Every 
month these manufacturers will be 
placing before industrial distributors 
and their salesmen selling infor- 
mation upon the products they 
manufacture. 


This information is to help your 
house sell more during 1930, Mr. 
Distributor. Everyone in your 
organization should read these mes- 
sages every month. 


























safely within a Class 
3 N. S.C. fit—always 
provide a perfect 
lead — always are 


strong and smooth. 
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p and Set Screws 


Nuts «vd Milled Studs 
in stock 








ic CLEVELAND 
WROUGHT 
PRODUCTS (% 


CLEVELAND, OHIO 
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“ “Genuine Detroit”? Zero Lubricators 


“Genuine Detroit” Zero Lubricators are designed 
for out-of-door uses, particularly in places subject 
to low temperatures such as on traction engines, 
portable engines and other steam engines and steam 
pumps exposed to the cold. 


A cored heating chamber, through which steam 
Passes inside the body of the lubricator, keeps the 
oil at an even, warm temperature so that the rate 
of feed does not fluctuate through chilling of the oil. 








“Genuine Detroit” Zero Lubricators are made in 
three types, the Improved Double Connection Lu- 
bricator and the Single Connection Lubricator 
which are made with a condenser, also the Double 
Connection Lubricator which is supplied without a 
condenser. 


There is a “Genuine Detroit” Lubricator for 
every purpose. 





Stocked by leading jobbers. 























jG DETROIT LUBRICATOR (COMPANY G 
\ DETROIT, U.S. A. fi 


THEILASTIOBSTACLE 
TO CASTERIPERFORMANCE 
IS;ELIMINATED 






















































































ress Oe ae 
Caster [Pro _ 
BRB Ae AGE Rust eliminated by the —— 
ie wl | | | Parkerizing of all parts = 

we ERAETHEON Breakage eliminated by of Saginaw Casters. , 
|__ Friction eliminated by the Saginaw pressed steel | | | » 

Saginaw Ball and design and construction. Ly 

Roller Bearings with 
|—Saginaw lubrication. UST, the last obstacle to the efficiency of all steel caster 





performance, has now been definitely eliminated. 





Effective at once—Saginaw Casters will be completely 
Parkerized as a permanent protection against the ravages 
of corrosion, which annually cost the laundries, creameries, 
packing houses, tanneries, and other process industries 
thousands of dollars for caster replacement. 


Again, Saginaw leads in pioneering a most worth-while 
improvement. 


Write for complete caster specifications. 
SAGINAW STAMPING & TOOL CO., SAGINAW, MICH. 


SAGINAW CASTERS 
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ET one of these famous Quick-As-Wink Tobin Bronze 
Hose Couplings and look over its amazing sales pos- 
sibilities! Outlasts the ordinary couplings four times. 
Can’t leak. Connected or disconnected in 30 seconds. 
Swivels freely at all times. Prolongs hose life. Can’t 
be put out of commission. Not affected by ice, snow or 


mud. We will mail you one on approval— 


C.B. HUNT & SON 
640 McKinley Avenue Salem, Ohio 
London Agent: Gaston E. Marbaix, Ltd. 
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Seat and disc of Nicu- 
lanium—a hard, tough, 
close-grained nickel alloy 
—resists effectively the 
cutting, wearing action of 
high temperatures and 
pressures, that is one fac- 
tor in the economy of 
Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 

But this is not all of Reverso’s 


vitality as disc and seat are 
easily regrindable. 


| 
I 





Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
and prices, ask for new bulletin 
No. 17 


REVERSO :—Bronze body for 
200 Ibs. pressure. Total tempera- 
ture 550 deg. F. 


IROVERSO:—Iron body for 
150 Ibs. pressure. Total tem- 
No. 780 perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 
CINCINNATI, OHIO 

















S-A 
MOTOR 


WINCHES 






FOR WALL 
OR FLOOR 
MOUNTING 


These compact motor winches 
can be used for hundreds of jobs 
around the shop. Self-locking and 
will hold the load in any position. 
Used to pull light elevators, lift 
loads, operate gates, valves or 
levers and will raise or lower doors, 
walkways, etc. 

Write for sizes, capacities and prices. 
STEPHENS-ADAMSON MFG. CO. 

121 Ridgeway, Aurora, Ill. 


STEPHENS - Ay N Gye]. 








READY FOR | 
ANOTHERFARD 
Days Work 


Service 
with 
Safety 


“They can’t make the work too tough for a Wall Furnace,” said Nick, 
as we took this picture. And that’s what everyone thinks who uses Wall 
Furnaces, for in these modern furnaces are combined every feature of 
service with szefety! Large tank, greater fuel capacity, wide, stable 


base, BRAZED bottom and connections, easily accessible—built for 
| long life and operating economy! 


P. WALL MFG. SUPPLY CO. 
Pittsburgh, Pa. 


3126 Preble Ave., N. S. 


WALL 
aa Service with Safety 
DF BLow TORCHES 














AND FURNACES 
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Know Ye All Men Present That: 


ARK-VAC Leather Belting with vacuum holes 
is protected by basic United States 
Patent No. 1661300, dated March 
6, 1928, and any infringement will 
necessarily be fully prosecuted. 


ARK-VAC Leather Belting was developed to 
meet modern demands for short 
center drives, with or without belt 
adjusters, particularly for Compres- 
sors, Motors, Blowers, etc., and has 
been universally successful wher- 
ever applied. 


Diiladelphia Belting Compan 
Be TURERS 


Factory and Main Office: 
Sixth & Spring Garden Streets 
Philadelphia, Pennsylvania 
Branches: 


New York Chicago 
Pittsburgh, Pa. 


High Point, N.C. 
Portland, Ore. 


Distributors in principal cities. 














Customers Are Particular! 


But confidence is inspired and business built serv- 
ing them with thoroughly reliable Friction 


Clutches. 





The two catalogs shown above contain vital 
information that will help you to recommend the 
most economical and durable equipment on the 
Friction Clutch inquiries you receive. 


Send for them today. 


THE MOORE & WHITE CO. 


2711-41 N. 15th St. Philadelphia, Pa. 























MYERS WATER SYSTEMS 


Water at the turn of a tap for 
country and suburban homes, for 
public and private buildings and 
institutions isolated from _ city 
water mains, for mills, mines or 
factories—Myers self-oiling, self- 
starting, self-stopping fea- 
tures for any service up to 
ten thousand gallons of 
water per hour provide de- 
pendable water facilities at a 
surprisingly low cost. Types 
for shallow or deep wells. 
Operation by engine or 

















See our nearest 
distributor or write 
us direct for catalog 
and complete infor- — 
mation. a ) = 
The F. E. Myers & Bro. Co. 

Ashland, Ohio 


PUMPS - WATER SYSTEMS - HAY TOOLS - DOOR HANGERS 














Bolts - Nuts - Washers 


A Logical Source of Supply 
for 


HEX BRASS CAP SCREWS 
BRASS CARRIAGE BOLTS 
HEX BRASS CAP NUTS 
BRASS MACHINE BOLTS 
BRASS LAG SCREWS 
BRASS WING NUTS 
HEX BRASS NUTS 
BRASS WASHERS 


SA 
H.M.Harpér Company 
2622 Hletcher Street 


CHICAGO ILLINOIS 
NEWYORK - ST.LOUIS - LOS ANGELES 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 


Index to Advertisements on Page 142 


BV BV BV BN BY BV BNC BV BV BV BY BBV V7 BV B70" 7 BV BN BNIB BV BV 








ABRASIVES 
Abrasive Company 
ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co. 
APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
ARBORS 
Brown & Sharpe Mfg. Co. 
Morse Twist Drill & Machine Co. 
BABBITT METALS 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart Company 
Monarch Metal Co. 
BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 
BAR 


The Fairbanks Company 
BEARINGS, BALL AND ROLLER 
S K F Industries, Incorporated 
BEARINGS, BRONZE 
American Non-Gran Bronze Corp. 
Buckeye Brass & Mfg. Co. 
. The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
Monarch Metal Compan 
BEARINGS, SHAFT, ‘BABBITTED 
Bond Foundry & Machine Co. 
Lodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 
BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing ‘ 
BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing Mfg. Co., 


Inc. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
BELT FASTENERS 
The Bourne Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Company 
Crescent Belt Fastener Co. 
Flexible Steel Lacing Co. 
BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
BELT LACINGS, METALLIC 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
BELT SHIFTERS 
T. B. Wood’s Sons Co. 
BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BELTING, BALATA 
Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
Victor Balata & Textile Belting Co. 
BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Victor Balata & Textile Belting Co. 
Whitehead Bros. Rubber Co. 
BELTING, COTTON, SOLID 


WOVEN 
Victor Balata & Textile Belting Co. 


BELTING, LEATHER 
Chas. Bond Co. 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 

I. B. Williams & Sons 

BELTING, LINK 
Chas. A. Schieren Co. 

BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 

BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 

BELTING, TRACTOR 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 

BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 

BELTING, TWISTED 
Graton & Knight Co. 
Chas. A. Schieren Co. 

Victor Balata & Textile Belting Co. 
BELTING, “Vv” 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 

BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
I. B. Williams & Sons 

BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Victor Balata & Textile Belting ‘Co. 
BENCHES (WORK), JEWELERS’ 
Leiman Bros. 

BENCHES, STEEL 
Standard Pressed Steel Co. 

BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Simonds Say & Steel Co. 

The Vincent’ Steel Process Co. 
J. H. Williams & Co. 

BITS, TOOL HOLDER 
Simonds Saw & Steel Co. 

BLADES, HACK SAW 
Armstrong-Blum Mfg. Co. 
Simonds Saw & Steel Co. 


BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 


BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, Inc. 
T. B. Wood’s Sons Go. 
BLOCKS, TACKLE 
Wiliamsport Wire Rope Co. 
BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 
BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 
BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 
BLOWERS, SANDBLAST 
Leiman Bros. 








BOILER Long 
National Tube Compan 
BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 
BOLTS, CARRIAGE 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 
BOLTS, EYE, = RING AND 


Armstrong Bros. Tool Co. 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
J. H. Williams & Co. 
BOLTS, MACHINE 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
M. Harper Co. (Brass) 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, SINK, STOVE AND 
PLOW 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
The Lamson & Sessions Co. 
Russell, Burdsall & Ward Bolt 
& Nut Co. 
BOLTS, STUD 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
The Lamson & Sessions Co. 
BRACES, TRENCH 
Templeton, Kenly & Co. 
BRACKETS, SCAFFOLD— 
LADDER 


Patent Scaffolding Co. 
BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BRASS — PLUMBING 
Grabler Mfg. Co. 
BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
BRAZERS 
The Turner Brass Works 
BRICK—ACID RESISTING 
General Refractories Co. 
BRICK—FIRE CLAY AND 
REFRACTORY 
General Refractories Co. 
BRONZE BARS, CORED AND 
SOLID 


Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 
The Herold Bros. Co. 
or Brush & Broom Mfg. 


0. 

Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
BRUSHES, BENCH, FLOOR, 


ETC. 
The Herold Bros. Co. 
— Brush & Broom Mfg. 


Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 
BRUSHES, PAINT AND 
VARNISH 


The Herold Bros. Co. 

Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
BRUSHES, WIRE, FLUE, ETC. 
The Herold Bros. Co. 

Milwaukee Brush Co. 

The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 
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BRUSHES, WIRE WHEEL 
The Herold Bros. Co. 
Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 
BUFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Hisey-Wolf Machine Co 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. Co. 
N. A. Strand & Co. 
ee WHEELS 
Cc. B. Hunt & S 
BURNERS, GASOLINE AND 
KEROSENE 
Aeroil Burner Co., Inc. (kerosene) 
USHINGS, BRONZE 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
BUSHINGS, PNEUMATIC 


HAMMER 
The Cleveland Wrought Products Co. 
CALIPERS 


The L. S. Starrett Co. 
CANS, OILY WASTE 
Geo. W. Diener Mfg. Co. 
CANS, SAFETY, ‘GASOLINE 
Geo. W. Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 
CARTS, PUSH 
The Fairbanks Company 
CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine > 
Saginaw Stamping & Tool Co. 
CASTINGS, BRONZE 
Arthur Harris & Co. 
The Wm. Powell Co. 
CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Illinois Malleable Iron Co. 
CASTINGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
CEMENT, CHROME 
General Refractories Co. 
CEMENT, HIGH TEMPERATURE 
General Refractories Co. 
CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas A. Schieren Co. 
I. B. Williams & Sons 
CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 
CHAIN 
The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 
CEMENT, SILICA 
General Refractories Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfg. Co. 
CHARGING WAGONS 
The Fairbanks Co. 
CHISEL BLANKS 
The Cleveland Wrought Prod. Co. 
CHISELS, COLD 
American Swiss File & Tool Co. 
Stanley Rule & Level Plant 
CHUCKS, DRILL AND TAP 
Morse Twist Drill & Machine Co. 
Skinner Chuck Co. 
The Standard Tool Co. 
CHUCKS, LATHE 
Cushman Chuck Co. 
The Skinner Chuck Co. 
CHUCKS, PLANER 
The Skinner Chuck Co. 
CLAMPS, BAR 
Adjustable Clamp Co. 
CLAMPS, BELT 
Chas. A. Schieren Co. 
B. Wood’s Sons Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. Co. 
The Columbian Vise & Mfg. Co. 
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One Word tells the Story! 
7 >» “RAHMANN” 

























To users who know good belting, there is only 
one kind they ask for after they have tried it. 
RAHMANN—that one word tells the whole story 
of a better belting. Users know that in buying 
RAHMANN BELTING, they are securing the 
highest grade that can be produced. RAHMANN 
engineers are always ready and willing to cooper- 
ate with you in offering advice on your belting 
problems. 

Distributors who stock RAHMANN know the 
durability and satisfaction that is built in every 
RAHMANN BELT .... they know the profits 
that are derived by handling this line. 

Write us now for our illustrated booklet giving 


full information on all brands of RAHMANN 
LEATHER BELTING. 


Write today to 


GEO. RAHMANN & COMPANY 
31 Spruce Street New York City 
Newark, N. J. Syracuse, N. Y. 















ESTABLISHED 1874 CLEVELAND, OHIO 


SUPERIOR BRUSH SERVICE 





| for the | 
SWITCH ENGINE 

| Use a 

| WELLER CAR PULLER 

| 


SIZES TO MOVE FROM 1 TO 30 CARS 
Send for Circular No. 1028 


| WE ALSO MAKE 








BELT CONVEYORS MALLEABLE CHAIN 
CHAIN CONVEYORS STEEL CHAIN 
SPIRAL CONVEYORS SPROCKETS 
BUCKET ELEVATORS GEARS 

ELEVATOR BUCKETS SKIP HOISTS 


POWER TRANSMITTING MACHINERY 


WELLER MFG. CO. 


1820 N. Kostner Ave. 
CHICAGO, ILL. 





- THE HEROLD BROTHERS CO. | 
1104 W. Ninth St. CLEVELAND, 0. 
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Graton & Knight Co. 
J. H. Williams & Co. 
CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
CLAMPS, GIRDER 
Bond Foundry & Machine Co. 
CLAMPS, PIPE REPAIR 
M. B. Skinner Co. 
CLEANERS, FLUE 
Worcester Brush & Scraper Co. 
CLIPPERS, BOLT 
H. K. Porter, Inc. 
CLIPS, WIRE ROPE 
The Bourne-Fuller Co. 
LUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COCKS, AIR “AND DRAIN 
American Injector Co. 
Imperial Brass Mfg. Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, BALL 
Detroit Lubricator Co. 
Kieley & Mueller, Inc. 
COCKS, CORPORATION 
Grabler Mfg. Co. 
The Wm. Powell Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 
COILS AND BENDS, COPPER 
AND BRASS 


Arthur Harris & Co. 

OLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 


Royersford Foundry & Machine Co. 


Standard Pressed Steel Co. 

T. B. Wood’s Sons Co. 
COLUMNS, WATER 

Kieley & Mueller, Inc. 

Nason Manufacturing Co. 

The Wm. Powell Co. 

COMPOUND, PIPE JOINT 

Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 

Curtis Pneumatic Machinery Co. 


Worthington Pump & Mach. Corp. 


—. 
Woe Tube 
co TACTORS, BELT 

Wood" s Sons 
CONTROLLERS, BOILER 
PRESSUR 
Kieley & Mueller, ay 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Saginaw Stamping & Tool Co. 
Stephens-Adamson Mfg. Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
The -Medart Company 


a ag age ms & Machine Co. 
B. Wood’ s Co. 


8 
COUNTERSHAFTS, SMALL 
Birkle Machine Works 
N. A. Strand & Co. 
COUNTERSINKS 
American Swiss File & Tool Co. 
a yy BELT 
Green, Tweed & C 
COUPLINGS, HOSE 
Cc. B. Hunt & Son 
go dg te PIPE 
National Tube Company 
The Wm. Powell Co. 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Lovejoy Tool Works 


The Medart Company 
Royersford Foundry 2 Machine Co. 
T. B. Wood’s Sons 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
Lovejoy Tool Works 
The Medart yg e 

Wood’s Sons 
COUPLINGS, SHAFT. FRICTION 

CUT-OFF 


Dedge Mfg. Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, MARINE 
Bond Foundry & Machine Co. 
COUPLINGS, UNION PIPE 
E. M. Dart Mfg. Co. 
COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 
Chisholm-Moore Hoist Corp. 
CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
The Yale & Towne Mfg. Co. 
CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 
CUPS, LEATHER 
Chicago a Mfg. Co. 
Graton & Knight Co. 
CUPS, OIL ‘AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Hunter Pressed Steel Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
D. T. Williams Valve Co. 
CUTTERS, BELT 
Clipper Belt Lacer Company 
CUTTERS, EMERY WHEEL 
DRESSER 


The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Worcester Brush & Scraper Co. 
CUTTERS, GLASS 
American Saw & Mfg. Co. 
CUTTERS, MILLING 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co, 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
CUTTERS, PIPE 
Armstrong Mfg. Co. 
Armstrong Bros. Tool Co. 
Toledo Pipe Threading Machine Co. 
CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. Co. 
AMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DIAPHRAGMS. 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
DIES, THREADING 
Armstrong Bros. Tool Co. 
Armstrong Mfg. 

Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 

Arthur Harris & Co. 
DISCS, VALVE 
Jenkins Bros. 
The Wm. Powell Co. 
DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 
DRESSERS, GRINDING WHEEL 
The Standard Tool Co. 
The Vincent Steel Process Co. 
DRILLING POSTS 
Armstrong Bros, Tool ‘ 
DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
The Hisey-Wolf Machine Co. 
Standard Electric Tool Co. 
Stanley Rule & Level Plant 
N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 
DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent Machine Co. 
Lovejoy Tool Works 
DRILLS, RATCHET 
Armstrong Bros. — Co. 
Lovejoy Tool Wor 
Morse Twist Drill * Machine Co. 
Whitman & Barnes, Inc. 
DRILLS, STONE 
American Swiss File & Tool Co. 
DRILLS, TWIST 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 


DRIVES, POWER 
The Toledo Pipe Thread. Mach. Co. 
DRIVES, V-BELT 
The oo Rubber Mfg. Co. 
UMS, CAST IRON 
The Medaxt Company 
T. B. Wood’s Sons Co. 
EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector ’ 
ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 
ENGINE AND BOILER FITTINGS 
American Injector 
The Wm. Powell Co. 

The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Ser Corp. 

EXPELLERS, OIL AN 
MOISTURE 
The V. D. Anderson Co, 
EXTINGUISHERS, FIRE 
Geo. W. Diener Mfg. Co. 
FANS, VENTILATING, ELECTRIC 
The Champion Blower & Forge Co. 
Electric Blower Company 
we Electric Mfg. Co. 
AUCETS, BRASS 
Grabler ite Co. 
FEED WATER SOFTENER AND 
PURIFIER 


Dodge Manufacturing Corporation 
The Swartwout Company 
FEEDER VALVES, "STEAM 
HEATING BOILER 
Nason Manufuacturing Co. 
FILE 


Ss 

American Swiss File & Tool Co. 
Delta File Works 
Grobet File Corporation of America 
Scandinavian West. i. Co., 
Simonds Saw & Steel Co. 

FIRE a 

Geo. W. Diener Mfg. 
FIRE PREVENTING EQUIPMENT 

Geo. W. Diener Mfg. Co. 

FITTINGS, CHAIN 


S. G. Taylor Chain Company 


FITTINGS, DRAINAGE 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 

FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 

e Mechanical Rubber Co. 
H. B. Sherman Mfg. Co. 

FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Company 

FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 

Imperial Brass Mfg. Co. 
FITTINGS, PIPE, CAST IRON 

Grabler Mfg. Co. 

Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 

Grabler Mfg. Co. 

Illinois Malleable Iron Co. 

Stockham Pipe & — Co. 

Walworth Compa: 

FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 

FLANGES, ROUND JOINT 
E. M. Dart Mfg. Co. 

FLEXIBLE SHAFT EQUIPMENT 
Keller ne,  apaeee Corp. 
N. A. Strand & C 

FLOATS, ALUMINUM, LEAD 

COATED AND STEEL 
Arthur Harris & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 
FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry ~ Machine Co. 
T. B. Wood’s Sons C 
FLUX, ALUMINUM 
Arthur Harris & Co. 
FLY WHEELS 

Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 

FORGES, BLACKSMITH AND 

RIVET 


Champion Blower & Forge Co. 
FRAMES, HACK SAW 

E. C. Atkins & Co. 

The L. S. Starrett Co. 

The Henry G. Thompson & Son Co. 

FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 


The Medart Company 
Royersford Foundry & Machine Co. 
. B. Wood’s Sons Co. 
FURNACES, INDUSTRIAL 
The Strong, Carlisle & Hammond Co. 
FURNACES, LEAD MELTING 
Aeroil Burner Co., Inc. 
FURNACE LININGS 
General Refractories Co. 
FURNACES, SOLDERING 
Geo. W. Diener Mfg. Co. 
P. Wall Mfg. Supply Co. 
Yost Manufacturing Co. 
GAGES, IRON, AMMONIA AND 
CHEMICAL 


Nason Manufacturing Co. 
GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
The L. S. Starrett Co. 
GAGES, WATER 
American Injector Co. 
Detroit Lubricator Go. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
he Wm. Powell Co. 
The D. T. Williams Valve Co. 
GASKETS 
The Cincinnati Rubber Mfg. Co. 
Graton & Knight Co 
Jenkins Bros. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Manufacturing Corporation 
The Medart Company 
GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 
GLASSES, GAGE 
Jenkins Bros. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
GRAPHITE FOR ALL PURPOSES 
Joseph Lixon Crucible Co. 

GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 

Chicago Pulley & Shafting Co. 

The Hisey-Wolf Machine Co. 

Keller Mechanical Engineer. Corp. 

Royersford Foundry & Machine Co. 

Standard Electrical Tool Co. 

Stanley Rule & Level Plant 

The Van Dorn Electric Tool Co. 

GRINDERS, DISC 

The Crescent Machine Co. 

The Hisey-Wolf Machine Co. 
GRINDERS, ELECTRIC 

The Black & Decker Mfg. Co. 

The Hisey-Wolf Machine Co. 

Marathon Electric Mfg. Co. 

Standard Electrical Tool Co. 

N. A. Strand & Co. 

The Van Dorn Electric Tool Co. 

GRINDERS, VALVE 
The Black & LTecker Mfg. Co. 
GUARDS, CABLE, HIGHWAY 

Williamsport Wire Rope Co. 

GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 

GUNS, OIL AND GREASE 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 

HAMMERS 


Green, Tweed & Co. 
HAMMERS, ELECTRIC 
Stanley Rule & Level Co. 
The Van Dorn Electric Tool Co. 
HAND SCREWS 
Adjustable Clamp Co. 
HANDLES, FILE AND SOLDER 


Hyro Mfg. Co., Inc. 
HANGERS, BALL BEARING 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 
HANGERS, DOOR 
F. E. Myers & Bro. Co. 
HANGERS, PIPE 
Grabler Mfg. 
Illinois Malleable Iron Co. 
Walworth Company 
HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. 
Chicago Pulley & Shafting Co. 
Lodge Manufacturing Corporation 
The Medart Company 
ae Foundry & Machine Co. 
S K F Industries, Incorporated 
Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 
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CHASE 


products sell fastest 





You will learn and 
profit by knowing 
what kind of busi- 
ness cards preserve 
prestige. A request 
from you will ies 
samples. 




















Here’s the largest line of industrial 
cars and factory trucks. Fits in with 
your business exactly and helps you 
open new accounts. Profits are long 
and stock moves fast. We also manu- 
facture portable track, switches and 
turntables. Let us send you sales helps 
and tell you how we can work more 
profitably together. Write today. 


Chase Foundry & Mfg. Co. 


Columbus, Ohio 


FACTORY & WAREHOUSE 
TRUCKS AND TRAILERS 





Style 35 Warehouse 
truck with roller 
bearing wheels 








L 
‘Oy are some firms remembered 


on orders, and others forgotten? 


When selecting firms to which orders 
go, buyers are identical. 

hey remember the ones which have 
impressed them—and forget the ones 
which haven’t. 

It’s surprising to note how big a 
point a business card is when it comes 
to remembering. 

For the salesman’s cards that the 
buyers save must preach the gospel of 
quality, prestige, and fitness long after 
the salesman has departed. Doing this, 
they point to the firms most entitled to 
confidence and orders. 

Such is the reward of prestige! 

The John B. Wiggins Company 


( Established 1857 ) 
1143 Fullerton Ave.. Chicago 


WIGGINS 


Yerless Book Jorm 
CARDS 











Tanners of 


Mechanical Leathers 





Lace Leather Sides and Cut Lacing 


in 
Mechanical Rawhide, Indian Tan 
and Krome (Chrome tanned) 


Krome Belt Leather 
in Butt Bends, Centers and Sides 


Chrome Hydraulic Leather 
in Butts and Sides 


Krome-Retan Hydraulic Butts 
0 SSCS... 


THE CHICAGO RAWHIDE MFG. CO. 
1285 Elston Avenue, CHICAGO 


109 Broad St., New York 209 Broad St., Boston 
66 N. 4th St., Philadelphia 530 W. Congress St., Detroit 








A Complete Metal Service 
for Distributors 








Distributors selling our 
bearing metals are not 


We Make required to look to sev- 


eral sources to secure 





“Frictionless” the different grades 
Metal that a supply house 
Niche! Gennsine must be ready to fur- 

Metal nish. 
a A glance at the list of 
(Gov. Formula) our products shows its 
completeness. Other 


Coe et formulas required will 


be made to specifica- 


Industrial Metal tion, enabling distribu- 


Nos. 1, 2, 3 and 4 tors to satisfy every 

Hardware Grades customer, whatever his 

a requirements may be. 
Solder Ask for booklet, ‘Concerning 














Frictionless Metals” 


CSS Metal Company 


1458-60 Collins Street 
SAINT LOUIS, MO. 
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MILL SUPPLIES 





HEADS, EXHAUST 
Kieley & Mueller, Inc. 

The Swartwout Company 
HEATERS, CONCRETE AND 
ASPHALT 

Aeroil Burner Co., Inc. 
HEATERS, FEED WATER 
Arthur Harris & Co. 

The Swartwout Company 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 

The Black & Decker Mfg. Co. 
Nason Manufacturing Company 

J. D. Wallace & Co. 

HEATERS, ee STEAM AND 


Nason s.....2 Company 
HEATERS, _ 
Aeroil Burner Co., 

HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 
CHAIN HOIST TROLLEYS 
Saginaw Stamping & Tool Co. 
HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Stephens-Adamson Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, HAND 
Chisholm-Moore Hoist Corp. 
Stephens-Adamson Mfg. Co. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, BAG 


Weller = Co. 
OLDERS, TOOL 
ERE... Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel tous Co. 
Geo. Rahmann & Co. 
HOOKS, CORNICE 
Patent Scaffolding Co. 
HOOKS, HOIST 
J. H. Williams & Co. 
HORSES, MASONS’ 
Patent Scaffolding Co. 
HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A, Schieren Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, HYDRAULIC 
Blackhawk Mfg. Co. 
JACKS, LADDER ; 
The Cleveland Wrought Prod. Co. 
JACKS, LIFTING 
Templeton, Kenly &, Co. 
JACKS, PLANER 
Armstrong Bros. Tool 
JACKS, SCREW 
Templeton, Kenly & Co. 
JOINTERS, WOODWORKING 
The Crescent — Co. 
J. D. Wallace & Co 
JOINTS, EXPANSION, COPPER 
Arthur a & Co. 
ETTLES, COPPER 
Arthur , & Co. 
KNIVES, MACHINE 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mfg. 
LACERS, BELT 
Clipper Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 

Patent Scaffolding Co. 
LADDERS, STEP—STRAIGHT— 
EXTENSION 

Patent Scaffolding Co. 
LAMP GUARPS 
Flexible Steel Lacing Co. 


LATHES, BENCH 
The Champion Blower & Forge Co. 
LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
LATHES, LABORATORY, 
ELECTRIC 
Marathon Electric Mfg. Co. 
LATHES, WOODWORKING 
The Crescent — Company 
J. D. Wallace & Co 
LEATHER SPECIALTIES 
Chicago Rawhide Mfg. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
LEVELS 
Stanley Rule & Level Plant 
The L. S. Starrett Co. 
LIGHTS, “REELITE” 
Appleton Electric Co. 
LOADERS, BOX CAR 
Stephens-Adamson Mfg. Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
LUBRICANTS, BALL & ROLLER 
BEARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co. 

Letroit Lubricator Co. 

The Wm. Powell Co. 

The D. T. Williams Valve Co. 
LUGS, SOLDERING 

Wolverine Tube Co. 
MACHINE TOOLS 

Brown & Sharpe Mfg. Co. 

The Crescent Machine Co. 
Royersford Foundry & Machine Co. 
MACHINERY CLUTCHES 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Edgemont Machine Co., Inc. 

The Medart Company 

The Moore & White Co. 

A. L. Schultz & Son 

T. B. Wood’s Sons Co. 

MACHINERY, COAL HANDLING 

Dodge Manufacturing Corporation 

MACHINERY, CONVEYING AND 
ELEVATING 

Dodge Manufacturing Corporation 

MACHINERY, ICE AND REFRIG- 


Henry Vogt Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J. D. Wallace & Co. 
MACHINES, GRINDING AND 
POLISHING 


Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Hisey-Wolf Machine Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
N. A. Strand & Co. 

MACHINES HACK SAW 
Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
The Champion Blower & Forge Co. 
The Henry G. Thompson & Son Co. 
MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 

MACHINES, PIPE CUTTING 
AND THREADING 

Armstrong Mfg. Co. 

The Champion Blower & Forge Co. 
Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND 
SHEARING 

Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MALLETS AND HAMMERS, 
RAWHIDE 

Chicago Rawhide Mfg. Co. 
MANDRELS 
Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
MATS AND MATTING, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 

The Republic Rubber Co. 
eee” TOOLS AND 


URLS 

American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co. 

MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 

METAL, BEARING 

Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 


Frictionless Metal Company 
Arthur Harris & Co. 
The Medart Company 
Monarch Metal Co. 
Reeves Pulley Co. 
METERS, WATER AND OIL 


Worthington Pump & Mach. Corp. 


MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 

MOLDED GOODS 
The Republic Rubber Co. 


MONORAIL SWITCHES AND 


TURNTABLES 
The Yale & Towne Mfg. Co. 
MORTISERS 
The Crescent Machine Co. 
Wappat Incorporated 
J, D. Wallace & Co. 
MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Weller Mfg. Co. 
MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
NAIL SETS 
American Swiss File & Tool Co. 
NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Co. 
NUTS, BRASS 
H. M. Harper Co. 
NUTS, LOCK 


The Cleveland Wrought Prod. Co. 


UTS, MACHINE SCREW 
The Bourne-Fuller Co 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Economy Screw Corporation 
Foster Bolt & Nut Mfg. Co. 

TS, WING 

The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 


The Cleveland Wrought Prod. Co. 


OIL GAUGES 
Penberthy Injector Co. 
OIL WELL ACCESSORIES 
The Wm. Powell Co. 
OILERS, HAND 
P. Wall Mfg. Supply Co. 
OILERS, PULLEY 
Standard Pressed Steel Co. 
OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
PACKING, AMMONIA 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING, HYDRAULIC 
Chicago Rawhide Mfg. Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
I. B. Williams & Sons 
PACKING, PISTON 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire ; _ Co., Inc. 
Greene, Tweed & 
Linear Packing eR Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
PACKING, SHEET 


Boston Woven Hose & Rubber Co. 


The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Jenkins Bros. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 


Goodyear Tire & Rubber Co., Inc.. 
Linear Packing & Rubber Co. ~ 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
PADLOCKS 
The Yale & Towne Mfg. Co. 
PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 
Electric Sprayit Co., Inc. 
PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 

Merritt Products Co. 

PANS, VACUUM 

Arthur Harris & Co. 

PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. i 
Flexible Steel Lacing Co. 4 

PINS OR PLUGS, DRIFT | 
The Cleveland Wrought Prod. Co. 
PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE, IRON 

Republic Iron & Steel Company 

PIPE, STEEL 
National Tube Co. 
Republic Iron & Steel Company 
PIPE THREADING a 
Armstrong Bros. Tool 
Armstrong Mfg. Co. 
Toledo Pipe Threading Machine Co. 
PLANERS, WOODWORKING 
The Crescent Machine 
J. D. Wallace & Co. 

PLANES, HAND, ELECTRIC 
Wappat Incorporated 

PLATES, FLOOR & CEILING 
Grabler Mfg. Co. 

Illinois Malleable Iron Co. 
PLIERS 

Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 

The Wm. Powell Co. 
The D. T. Williams Valve ( Co. 
PLUMB BOBS , 
American Swiss File & Tool Co: , 
POLISHING GRAIN 
Abrasive Company 
on ane, 
PORTABLE 
Keller Py i Corp. 
PORTABLE MACHINE EQUIP- 
MENT 


The Osborn Manufacturing Co. 
POTS, FIRE 
The Turner Brass Works 
POTS, GLUE, AUTOMATIC 
ELECTRIC 
Russell Electric Co. 
POWER TRANSMISSION 
APPLIANCES 
American Pulley Company 
Arguto Oilless Bearing Co. 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
The Dayton Rubber Mfg. Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
Stephens-Adamson Mfg. Co. 
S K F Industries, Incorporated 
Weller Mfg. Co. 
T. B. Wood’s Sons Co. 

PRESSES, DRILL AND FOOT 
Royersford Foundry & Machine Co. 
PROTECTORS, GAGE GLASS 

Nason Manufacturing Company 

PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Go. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 

PULLEYS, CAST IRON 

Birkle Machine Works 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
Weller Mfg. Co. 

B. Wood’s Sons Co. 

PULLEYS, CONVEYOR 

American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
T. B. Wood’s Sons 

PULLEYS, CORK INSERT 
American Pulley Co. 

PULLEYS, FLANGE 

American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 
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Metal Floats 


Copper — Steel — Aluminum 


Used by leading manufacturers 
of industrial equipment, because 
of their dependability. 
Send for float catalog. 
ARTHUR HARRIS & CO. 
210-218 N. Curtis St. Chicago 


Engineers, Coppersmiths, Brass Founders. 


Mfrs. of Copper Kettles, Coils, Expansion 
loints, etc. 






HARRIS 














pa 





POWER TRANSMISSION APPLIANCES 


o—I MICO UNIONS 


(Note the Brass Ring) 


Made of refined malleable iron with brass seat inserted 
in place by powerful pressure so that it cannot become 


detached. 


Approved by Underwriters Laboratories 


ILLINOIS MALLEABLE IRON CO. 


CHICAGO, ILL. 














Manufacturers Full Line Iron Pipe Fittings 
[ | | Transmission, Elevating, and Conveying 
CTION CLUIC S$ Absolutely waterproof, possesses great strength, excellently 
) f adapted for sand, gravel, brick, clay, stone and tile industries. 











Stock Clutches for use with pulleys, ‘“‘PENNTEX”’ Solid Interwoven Belt 
° oj i Recommended for successful operation in paper mills, dye houses, 
sheaves" and gears; Cut Off Coupl — bleacheries, or any place where the belt is exposed to heat, oil, 
and Friction Clutch Pulleys. Special euler, deen, oe. 
Clutches for any unusual service. 31 years Ask for Prices 
clutch experience. Ask for catalogue. VICTOR BALATA & TEXTILE BELTING COMPANY 
SON Main Sales Office, 38 Murray St., New York 
? $1 SCHUTT cago $45 W. Austin Ave. Eason Be. 




















GROBET SWISS FILES 
a, 


For over a hundred years Grobet Genuine Swiss Files 
have been recognized as the best precision files by thou- 
sands of discriminating mechanics. Hundreds of dealers 


Simplex 
Screw Jacks 


handling these celebrated files are enthusiastic about e 

their success, and praise our service. 3000 different RY 4A orl Stgh el 
styles can be obtained from our New York stock, which 

is the largest of its kind. Their Visible Screw, Stability, 





Send for Catalog B. , Workmanship & Duco Coloring "=a 
im plex Lever Jacks, 


-2 Grobet File Corporation Create Sales Appeal . ariel 


PON of America Templeton, Kenly & Co. and Trench Braces | 


SS 3 Park Place New York City EST.1899 have been famous 

















Chicago, Ill.,U.S.A. 


for Years 
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MILL ‘SUPPLIES 





PULLEYS, FRICTION CLUTCH 

Bond Foundry & Machine Co. 

Brown & Sharpe Mfg. Co. 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Edgemont Machine Co 

Kinney Manufacturing Co. 

The Medart Company 

The Moore & White Co. 

Reeves Pulley Co. 

A. L. Schultz & Son 

S K F Industries, Incorporated 

T. B. Wood’s Sons Co. 
PULLEYS, IRON CENTER 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
T. B. Wood’s Sons Co. 
PULLEYS, LOOSE 
American Pulley Company 
Chicago Pulley & Shafting Co. 
ge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

S K F Industries, Incorporated 

T. B. Wood’s Sons Co. 
PULLEYS, MOTOR 

American Pulley Company 

Birkle Machine Works 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

Rockwood Mfg. Co. 

T. B. Wood’s Sons Co. 
PULLEYS, PAPER 

Birkle Machine Works 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. Co. 
PULLEYS, ROLLER BEARING 
Dodge Manufacturing Corporation 
The Medart Company 
S K F Industries, Incorporated 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co 
T. B. Wood’s Sons Co. 
PULLEYS, WOOD 
Chicago Pulley & Shafting Co. 
ge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
PUMP JACKS 

Goulds Pumps, Inc. 

F. E. Myers & Bro. Co. 

Geo. D. Roper Corp. 
PUMPS, AIR 

Leiman Bros. 

PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Goulds Pumps, Inc. 

Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS. DEEP WELL 
The Deming Company 
Goulds Pumps, Inc. 

PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 

PUMPS, ELECTRIC 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


Worthington Rang & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
Leiman Bros. 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


PUMPS, JET 
American Injector Co. 
Geo. Roper Corp. 


PUMPS, MINE 
The Deming Company 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, OIL 
Brown & Sharpe Mfg. Co. 
The Deming Company 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
Leiman Bros. 


Geo. D. Roper Corp. 

Worthington Pump & Mach. Corp. 
PUMPS, ROTARY 

Brown & Sharpe Mfg. Co. 

The Deming Company 

Goulds Pumps, Inc. 

Kinney Mfg. Co. 

Geo. D. Roper Corp. 

Worthington Pump & Mach. Corp. 

PUMPS, SUMP, AUTOMATIC 

The Deming Company 

Goulds Pumps, Inc. 

The Penberthy Injector Co. 

Geo. D. Roper Corp. 

Worthington Pump & Mach. Corp. 
PUMPS, TANK 

The Deming Company 

youlds, Pumps, Inc. 

F. E. Myers & Bro. Co. 

Geo. D. Roper Corp. 

Worthington Pump & Mach. Corp. 
PUNCHES AND DIES 
American Swiss File & Tool Co. 
The Champion Blower & Forge Co. 

Lovejoy Tool Works 
Royersford Foundry & Machine Co. 
Stanley Rule & Level Plant 
PUNCHES, METAL, LEVER 

Armstrong-Blum Mfg. Co. 
Hyro Mfg. Co., Inc. 
W. A. Whitney Mfg. Co. 

PS 


Delta File Works 
RATCHETS 
Armstrong Bros. Tool Co. 
REAMERS 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
REELS, ELECTRIC CABLE 
Appleton Electric Co. 
REFRACTORIES, FURNACE 
General Refractories Co. 
REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, DAMPER 
HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, ENGINE 
BLOWING 


Kieley & Mueller, Inc. 

Mason Regulator Co. 
REGULATORS, PRESSURE 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

The Strong, Carlisle & Hammond Co. 
REGULATORS, STEAM FAN 

Kieley & Mueller, Inc. 

Mason Regulator Co. 

RESEATERS, BIBB 

M. B. Skinner Co. 
RESEATING TOOLS, VALVE 

The Black & Decker Mfg. Co. 

M. B. Skinner Co. 

RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 

RIVETS 
The Bourne-Fuller Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 

ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 

- B. Wood’s Sons Co. 

ROPE, WIRE 
Williamsport Wire Rope Co. 
RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Jenkins Bros. 

The Mechanical Rubber Co. 

Quaker City Rubber Co. 

The Republic Rubber Co. 

Whitehead Bros. Rubber Co. 

RULES 

Brown & Sharpe Mfg. Co. 

Stanley Rule & Level Plant 

The L. S.. Starrett Co. 

SAFETY THREAD MATERIALS 

Abrasive Company 
SALAMANDERS 

Geo. W. Diener Mfg. Co. 

SAND BLAST OUTFITS 

Leiman Bros. 

SAWS, BAND 
American Saw & Mfg. Co. 
so Blum Mfg. Co. (Metal) 

O. Barnes Co., Inc. 
The Champion Blower & Forge Co. 
The Crescent Machine Co 
Simonds Saw & Steel Co 


The Henry G. Thompson & Son Co. 
J. D. Wallace & Co. 
SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 
SAWS, “ap 
W. O. Barnes Co., 

SAWS, HACK "(Blades) 
American Saw Mfg. Co. 
Arion Steel Co. 

Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
W. O. Barnes Co., Inc. 
Simonds Saw & Steel Co. 
The L. S. Starrett Co. 
The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 
SAWS, HAND, ELECTRIC 
J. D. Wallace & Co. 
Wappat Incorporated 
SAWS, HOLE 
The Van Dorn Electric Tool Co. 
SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J, D. Wallace & Co. 
SCAFFOLDING, PORTABLE, 
SAFETY SWINGING 
Patent Scaffolding Co. 
SCALES 
The Fairbanks Company 

SCRAPERS, BEARING 
American Swiss File & Tool Co. 
SCRAPERS, DRAG AND FRESNO 
The Fairbanks Co. 

SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co 
Hisey-Wolf Machine Co. 

N. A. Strand & Co. 
The Van Dorn Electric Tool Co. 

SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 

SCREWDRIVERS, RATCHET 
American Swiss File & Tool Co. 

SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 
SCREWS, CAP 
H. M. Harper Co. (Brass) 
SCREWS, CAP AND SET 
The Allen Mfg. Co. 
The Bourne-Fuller Co. 
The Bristol Company 
Clark Bros. Bolt Co. 
Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Ferry Cap & Set Screw Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 
Holo-Krome Screw Corp. 
Standard Pressed Steel Co. 
SCREWS, MACHINE, BRASS AND 
IRON 


Economy Screw Corporation 
. M. Harper Co. 
SCREWS, MINING 
The Strong, Carlisle & Hammond Co. 
SCREWS, SAFETY SET 
The Bristol Company 
Standard Pressed Steel Co. 
SCREWS, THUMB 
J. H. Williams & Co. 
SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The Swartwout Company 
The D. T. Williams Valve Co. 
SETS OR SNAPS, RIVET 
The Cleveland Wrought Prod. Co. 
SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
SHAPERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 
SHEAVES, MANILA AND WIRE 
ROPE 


The Medart Company 
T. B. Wood’s Sons Co. 
SHOVELS, HAND 
Ames Shovel & Tool Co. 
Wood Shovel and Tool Company 
SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 
SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Works 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
SOLDER, BAR AND WIRE 
Frictionless Metal Company 
Kester Solder Company 


SPEED TRANSFORMERS 
Reeves Pulley Co. 
Stephens-Adamson Mfg. Co. 

SPROCKETS 
The Medart Company 
A. L. Schultz & Son 
STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 
The Cleveland Wrought Prod. Co. 
STANDS, DRILL 
Stanley Rule & Level Plant 
The Van Dorn Electric Tool Co. 
STANDS, FLOOR 
Bond Foundry & Machine Co. 
STANDS, VISE, PORTABLE 
J. H. Williams & Co. 

STEELS, PAVING BREAKER 
The Cleveland Wrought Prod. Co. 
STOCKS & DIES 
Armstrong Bros. Tool Co. 

Armstrong Mfg. Co. 

Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
STRAINERS 

American Injector Co. 
Kieley & Mueller, Inc. 
Kinney Mfg. Co. 
Mason Regulator Company 
The Swartwout Company 
STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
STUDS, MILLED 
Cleveland Wrought Products Co. 
i. UPSET 
E. C. Atkins & Go 
Simonds Saw & Bteel Co. 
TABLES; STEAM 
Nason ae ag Company 
ANKS, COPPER 
Arthur Harrie & Co. 
TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 
TAPE, RUBBER 
Boston Woven Hose & Rubber Co. 
TAPES, STEEL 
The L. S. Starrett Co. 
TAPS 


Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
“he Standard Tool Co. 
TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 

TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool 3 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 

Delta File Works 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
H. K. Porter, Inc. 

Stanley Rule & Level Plant 

The L. S. Starrett Co. 

Whitman & Barnes, Inc. 

J. H. Williams & Co. 

TOOLS, MECHANICS’ HAND 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 

TOOLS, PLUMBERS’ AND 

STEAMFITTERS’ 
Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 

TOOLS, SAW 

E. C. Atkins & Co. 
Simonds Saw & Steel Co. 

TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

TOOLS AND EQUIPMENT 
Ames Shovel & Tool Co. 
Brown & Sharpe Mfg. Co. 

TORCHES, BLOW 
Geo. W. Diener Mfg. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 

TORCHES, — 
Aeroil Burner Co., I 

TORCHES, WELDING AND 

CUTTING 


The Imperial Brass Mfg. Co. 

TRACK SYSTEMS, OVERHEAD 

Chisholm-Moore Hoist Corp. 

The Yale & Towne Mfg. Co. 
TRACTORS, INDUSTRIAL 

The Yale & Towne Mfg. Co. 
TRAILERS, INDUSTRIAL 

Chase Foundry & Mfg. Co. 

The Yale & Towne Mfg. Co. 
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ARMSTRONG BRIDGEPORT 
GAVE TO THE TRADE IN [929 
KALORIZED DIES: aNezSsiseeVISES 


BRASS « COPPER DIES: A/ore 
will be announced during \Q3C2 


HE oldest manufacturer of pipe tools in the World 
NE —and yet ever the newest. As industry and piping 
y 2 || change or advance so does ARMSTRONG. 


|| Whenever something new or something better is needed 
\§}| —ARMSTRONG of BRIDGEPORT promptly serves the 


it de—Now as in 1869. 


|§)} | During 1929 the trade was forced to meet new problems. 
/f| | ARMSTRONG gave the trade what they needed. 

The Mill wright’s Favorite El Sian anh wath tnx. ek ween 0 te eel Meili 
\f| | Watch the advertising of ARMSTRONG of BRIDGEPORT 
if | during 1930 for a number of other worthy improvements 
y on ion: 9 aorige +h, Roect \§)}| which will be announced as soon as each have gone 
Our 4 7» eee eS eth rete th \f|| through the stringent tests required an ARMSTRONG 
i || product before sale begins. 


JK RMSTRONG MFG.CO. 


uUNDED 18 


OF BRIDGEPORT“ 
ee | SEND FOR COMPLETE SET OF FOLDE! 


£iio 

























| ALWAYS DIRECT. 
FROM _- 


ee ae 








SS SS 
ST — 








The Ohio Valley Pulley Works, Inc. 


DIVISION GENERAL FIBRE PRODUCTS, INC. 


Maysville, Ky., U. S. A. 

















2 ene en eet 


SWACO ——— 


SAFETY HOPPER CAR WRENCH 














ROLLER 
A mill supply specialty with good sales possi- BEARING 
bilities—and a HANGERS 


Real Profit — 
334s% on Selling Price 


; : : and cheapest. 
Every user of coal in carload lots is a prospective 
purchaser. 


Royersford Fdry. & Mch. Co. 
SAFETY WRENCH & APPLIANCE CO. R 
3 oyersford, Pa. 
Springfield, Massachusetts 


lubricated with 
Rollerine are best 














Subscribers BARNES Rep Arrow 


HIGH SPEED STEEL HACK SAW BLADES 
You can’t afford to missa 


single issue. Give us your ae 


new address if you have MANUFACTURED BY 


d W. O. BARNES CO., INC. 
moved. 1297 Terminal Ave. DETROIT, MICH. 
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TRANSMISSION, VARIABLE 
SPEED 


The Moore & White Co. 

Reeves Pulley Co. 

Stephens-Adamson Mfg. Co. 

TRAPS, AIR AND SEDIMENT 

The V. D. Anderson Co. 

Kieley & Mueller, Inc. 

The Swartwout Company 
TRAPS, RADIATOR 


The Strong, Carlisle & Hammond Co. 


TRAPS, STEAM 
The V. D. Anderson Co. 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Swartwout Company 
D. T. Williams Valve Co. 

TRAPS, VACUUM 
Kieley & Mueller, Inc. 


The Strong, Carlisle & Hammond Co. 


TRESTLES, SAFETY, 
EXTENSION 
Patent Scaffolding Co. 
TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Lovejoy Tool Works 
Saginaw Stamping & Tool Co. 
The Yale & Towne Mfg. Co. 
TRUCKS, HAND 
The American Pulley Company 
The Fairbanks Company 
Saginaw Stamping & Tool Co. 
Standard Pressed Steel Co. 
J. D. Wallace & Co. 
TRUCKS, LIFT 
The Yale & Towne Mfg. Co. 
TUBE COUPLINGS 
Imperial Brass Mfg. Co. 
TUBES, BOILER 
National Tube Company 
TUBING RUBBER 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
TUBING, SEAMLESS, COPPER, 
BRASS, ALUMINUM 
Wolverine Tube Co. 
TUBING, SEAMLESS STEEL 
National Tube Company 
TURNBUCKLES 
Brownie Mfg. Co. 
H. M. Harper Co. 
UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 
The Fairbanks Company 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company 
VACUUM PANS 
Arthur Harris & Co. 
VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 


Graton & Knight Co. 
Chas. A. Schieren Co. 
VALVE UNIONS 
Nason Manufacturing Co. 
VALVES, BALANCED, FLOAT 
Arthur Harris & Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
Nason Manufacturing Co. 
VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
Jenkins Bros. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, EMERGENCY 
The Strong, Carlisle & Hammond Co. 
VALVES, FLUSH 
Imperial Brass Mfg. Co. 
VALVES, GATE, GLOBE, 
The Fairbanks Company 
Illinois Malleable Iron Co. 
Jenkins Bros. 
The Wm. Powell Co. 
The Strong, Carlisle & Hammond Co. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, NEEDLE 
Jenkins Bros. 
VALVES, NON-RETURN 
Kieley & Mueller, Inc. 
The Wm. Powell Co. 
The Strong, Carlisle & Hammond Co. 
VALVES, POP, SAFETY, RELIEF 
Detroit Lubricator Co. 
The Wm. Powell Co. 
Walworth Company 
VALVES, PRESSURE REDUCING 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
Walworth Company 
VALVES, PUMP, RUBBER 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 


ANGLE 


The Mechanical Rubber Co. 

Whitehead Bros. Rubber Co. 
VALVES, RADIATOR 

Detroit Lubricator Co. 

The Fairbanks Company 

Jenkins Bros. 

The Wm. Powell Co. 

Walworth Company 

The D. T. Williams Valve Co. 
VALVES, THROTTLE 

Detroit Lubricator Co. 

Jenkins Bros. 

The Wm. Powell Co. 

Walworth Company 

The D. T. Williams Valve Co. 

VISES, BENCH, WITH CLAMP 

Bonney Forge & Tool Works 

The Columbian Vise & Mfg. Co. 
VISES, DRILL PRESS 

Armstrong Bros. Tool Co. 

Charles Parker Co. 

The Skinner Chuck Co. 

Yost Manufacturing Co. 
VISES, MACHINISTS’ 

Bonney Forge & Tool Works 

The Champion Blower & Forge Co. 

Columbian Vise & Mfg. Co. 

Charles Parker Co. 

Simplex Tool Co. 

Walworth Company 

Yost Manufacturing Co. 

VISES, PATTERN MAKERS’ 

The Columbian Vise & Mfg. Co. 

Charles Parker Co. 

Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 

Toledo Pipe Threading Machine Co. 
Walworth Company 

J. H. Williams & Co. 

Yost Manufacturing Co. 

VISES, WOODWORKERS’ 
Columbian Vise & Mfg. Co. 
Charles Parker Co. 

Simplex Tool Co. 

Yost Manufacturing Co. 
WASHERS, AUTO 

The F. E. Myers & Bro. Co. 
WASHERS, BRASS 

H. M. Harper Co. 

WASHERS, BRASS, BRONZE, 

COPPER, STEEL, CAST IRON 

The Cleveland Wrought Prod. Co. 

WASHERS, LEATHER 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Chas. A. Schieren Co. 
WASHERS, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 


Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The achonbent Rubber Co. 

The Republic Rubber Co. 
WATER FEEDERS 

Kieley & Mueller, Inc. 

WATER LEVEL CONTROL 

The Bristol Company 

Kieley & Mueller, Inc. 

Nason Manufacturing Co. 
WATER SYSTEMS 

Goulds Pumps, Inc. 

The F. E. Myers & Bro. Co. 
WATER SYSTEMS—SHALLOW 
AND DEEP WELL 

Geo. D. Roper Corp. 
WELDING AND CUTTING 
UIPMENT 


The Imperial Brass Mfg. Co. 
WHEELBARROWS 
The Fairbanks Company 
WHEELS, GRINDING 
Abrasive Company 
WINCHES 
A. L. Schultz & Son 
Stephens-Adamson Mfg. Co. 
WIRE ROPE 
Williamsport Wire Rope Co. 
WOODWORKERS, VARIETY 
Crescent Machine Co. 
J. D. Wallace & Co. 
WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 
WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth ne 
J. H. Williams & Co 
WRENCHES, HOPPER CAR 
Advance Car Mover Co. 
Safety Wrench & Appliance Co. 
WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Blackhawk Manufacturing Co. 
Bonney Forge & Tool Works 
Brownie Mfg. Co. 
J. H. Williams & Co. 
WRENCHES, PIPE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Ridge Tool Company 
Walworth Company 
J. H. Williams & Co. 
WRENCHES, SOCKET 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
The Black & Decker Mfg. Co. 
Blackhawk Mfg. Co. 
Bonney Forge & Tool Works 
Safety Wrench & Appliance Co. 
J. H. Williams & Co 
WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 








Abrasive Co. 


Otto Bernz Co., 


Buffalo Meter Co. 


Eureka Packing Co. 


Goulds Pumps 


H. M. Harper Co. 





Giant Grip Mfg. Co. 
Grobet File Corp. of America 


Hisey-Wolf Company 


Advance Car Mover Co. 
Appleton Car Mover Co. 
Armstrong Bros. Tool Co. 
Inc. 


The Buckeye Brass & Mfg. Co. 


The Cincinnati Tool Co. 
The Columbian Vise & Mfg. Co. 
Dayton Safety Ladder Co. 


Excelsior Leather Washer Mfg. Co. 
H. H. Gerstner & Sons 


Hollands Mfg. Co. 
C. B. Hunt & Son 


Mill Supplies Catalog and Directory 
The following manufacturers will have catalog exhibits in the 1930 edition of Mill 
Supplies Catalog & Directory. 
They are placing before the “Industrial Distributor,” 


products, in the most convenient catalog directory ever published—the reference book 
built to the specification of 167 distributors of the country. 


buying information upon their 


Indianapolis Brush & Broom Mfg. Co. 
The Milwaukee Brush Mfg. Co. 


Monarch Metal Co. 

Nason Mfg. Co. 

National Machine Tool Co. 
Osborn Mfg. Co. 

Oster Mfg. Co. 

Pollard Brothers Mfg. Co. 
Shafer Bearing Corp. 


The Standard Elec’l Tool Co. 


Sterling Wheelbarrow Co. 


The Toledo Pipe Threading Machine Co. 


The Toledo Pressed Steel Co. 


The Vincent Steel Process Co. 


J. D. Wallace & Co. 
W. A. Whitney Mfg. Co. 

















JANUARY, 1930 


MILL SUPPLIES 145 











Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 


















a Jobbers! 


Write us for 











BRO O catalog. 





MADE RIGHT PRICED RIGHT 
CLAM PS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 


THE CORRECT 
Grinder and Buffer 


This outfit is ideal for grinding 
tools, preparing metal surfaces for 
welding, and for countless other uses 
in machine shops, garages, repair 
shops, service stations, blacksmith 
shops and wherever men work in 
metals. 

Our speciolention in the produc- 
tion of small, high grade motors 
makes our prices 25 to 50 per cent 
below the average. Your best in- 
vestment of the year will be the pur- 
chase of a Marathon Grinder and 
Buffer. Write for Bulletin. 

We fully co-operate with mill 
supply houses. 


MARATHON ELECTRIC 
MFG. C 


50 Island St., Wausau, Wis. 








The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 


Champion Blower & Forge Co. 


Lancaster, Pa. 


GUARANTEED 
to contain 
no Rosin 





Not a Single Consumer 
is on Our Books 


That means that our distribution is 
100% through the supply trade. We 
have found from many years’ experi- 
ence the way to create business for 
our distributors. The plan will work 
as well for you as it has for others. 

- WIZARD Belt Dressing is an oil com- 
Smith-CourtneyCo., pound that preserves belts and gives 
Richmond, Va., sold them a soft, clinging surface. Half- 
over $2,000.00 worth pound bars. List, $3.00 a dozen. 

of WIZARDS in 1928. 











Ask for the selling plan 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 








Specify the Genuine—No Substitute Equals the Original 


The Genuine 


Ty) — MARK 


oF Jensen” 


US PAT OFF 


Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 
mark they are not “JOR- 
GENSEN” Peerless. 


Distributors— We have a 
proposition for you. Ask 
for it. 


12 Sizes— 
Adjustable or 
Non-Adjustable 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, I11. 








SKINNER Clamps 
Stop Leaks 





5() YEARS 


of engineering experience 
%. backs up Davis Automatic 
Valve Specialties. Their es- 
tablished reputation helps 
distributors to make sales. 
Your catalog is not complete 
without a _ representative 
showing of Davis Valves for 
automatic pressure control. 


G. M. DAVIS 
REGULATOR CO. 


408 Milwaukee Ave., Chicago, III. 











MS1—Gray 





MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from 
our large stock of Paper and 
Iron Motor Pulleys, Flexible 
Motor Couplings and Adjustable 
Motor Rails. Let us fill your 
motor requirements. 





TELEPHONES 


wove BIRKLE MACHINE Works 








7054 NOT INC =—— 
1 
. aan N. Union Ave., Chicago 
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“PIONEER” Steel 
Hanger costs less to 
stock than any other 


JE Rig 





BEST SELLERS 


These unique specialty lines — widely 
advertised — respond wonderfully, you 
will find, to a little push and pep. 





“HALLOWELL” 
Steel Collars are rec- 
ognized to be the best 
made. Their quality 
combined with their 
high polish and low 





and is now so well — 





introduced that it al- 
most sells itself. Mil- | 
lions in actual use. 
Steady fepeat busi- 

ness brings sure 
profits. 





found right along for 
the “UNBRAKO” 
Socket Head Cap 
Screw; the _ sales, 
therefore, are increas- 


New uses are being | 
| 
ing—and _ rapidly. | 





Patd. Pats. Pend. 





and Tables 


Steel Work Benches 


price, explains their 
| great popularity. 


“UNBRAKO 





“UNBRAKO”  Hol- 
low Set Screws stand 
up under strains that 

wreck other screws 
similarly tested and 


“HALLOWELL” Steel Table for Sorting, Wrapping, Assembling, Inspecting naturally the “UN- 
—in other words, every wholesale house, shipping room, mill shop and Fac- 
tory are excellent prospects.—Go to it. 


1368 Standard Styles and Sizes of “‘HALLOWELL” 


BRAKO” has become 
very popular — in 
other words—it’s easy 
to sell. 























Don’t miss this op- 





portunity. 


Pats. Appl. for 


“HALLOWELL” Steel Truck—One of 
2745 standard sizes and styles. Stake 
pockets and similar corner fixtures are all 
interchangeable. The “HALLOWELL” 
Steel Top is smooth and will not splinter, 
never gets soggy; no screw or nail heads 
to scratch and tear. The “HALLOWELL” 
is easy to push. 











“HALLOWELL” Steel Bench Legs 
have become very popular because they 
can be picked up from stock, ready for 
use. As they are rigid as rocks, give 
absolute satisfaction and cost little, it’s 
no wonder they are ready sellers. 


Patd. Pats. Pendg. 





“HALLOWELL” Steel Benches save time 
and money. No carpenter to hire—no lumber 
to buy. Can’t splinter or burn. Rugged—built 
to last for years. Standard lengths easily 
joined for continuous benches. Steel Bench 
Drawers protect tools. Complete line of Steel 
Benches, Steel Tables, Steel Tool Stands—all 
lines in stock ready to ship. 








ral 
STANDARD PRESSED STEEL CO. € 





BRANCHES BRANCHES 
BOSTON JENKINTOWN, PENNA. NEW YORK 
CHICAGO SAN FRANCISCO 
DETROIT 


BOX 16 


ST.LOUIS 
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There isa way... 
to pick the most efficient 





and economical shovel... 


HE BUYER in the market for 
shovels is confused rather than 
helped by present day selling methods. 
The words “Best” and “Greatest’’ are 
hurled at him on all sides. He finds him- 
self the target in a battle of adjectives. 


Claims and counter-claims shower 
down on him. Cheap shovels are de- 
scribed in almost as glowing terms as 
expensive alloy steel shovels, and 
vice versa. As a result, 
the buyer is forced to 





spend his own time and money in test- 
ing claims and eliminating those of 
secondary importance. 


To relieve the busy shovel buyer, we 
have taken the 8 checking points of 
vital importance and have grouped 
them in a ready reference chart. We 
will be glad to send you one or more 
copies. You will find it helpful in pick- 
ing the most efficient and economical 
shovel. Mail in the coupon below for 
a supply of these new checking lists. 


THE WOOD SHOVEL & TOOL COMPANY 
Piqua, Ohio 





Send us 





charts listing the 8 
checking points for 
shovel buyers. No 
obligation, of course. 


of your new 


Name 


Concern_____ 





cAddress 











ee 


























WALWORTH 
VALVES 


FITTINGS 
: AND TOOLS 





| = 





STICK TO THE LINE THAT 


YOU CAN STOCK COMPLETE 
[IF YOU WANT TO MAKE A PROFIT] 


@The most consistently successful houses in the 
Mill Supply field recognize the clearly defined 
advantages of stocking a complete and uni- 
form line of quality valves and fittings of ONE 
manufacturer. @ The one manufacturer, in a 
steadily increasing proportion of cases, is 
Walworth, whose complete line of valves 
and fittings not only represents known quality 
to the user but, along with it, a satisfactory 
profit to the distributor. @ 








INDUSTRIAL 
Installations 








FIG. 2078 GLOBE VALVE 





























@ FIG. 207B @ FOR 200 LBS. W.S.P e@ 
One of the outstanding quality products 
in the Walworth line is this heavy bodied 
valve of tough bronze. . . the Walworth 
200 Ib. Valve with a seat and disc of SIG- 
MALLOY 222 (a nickel alloy which 
is especially effective against corrosion 
and any kind of hard smashing service.) 


FIG. 207¢ ANGLE VALVE 


WALWORTH 


Walworth Company, General Sales Offices: 51 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, Ill; Greensburg, Pa; and Attalla, Ala. 
Walworth Company Limited, 620 Cathcart St., Montreal, P. Q. 

Walworth International Co., 11 Broadway, New York, Foreign Representative 


.. - Distributors in Principal Cities of the World... 














FERRY 
Built . CAP SCREWS 


to Stand 
Overloading 


HE handsome appearance and 
the neat, attractive finish of Ferry 
Cap and Set Screws give little indi- 
cation of the rugged strength of 
these precision-built products. Made 
to stand the strain of much over- 


OO Le, 
iiss S 
—— a £ 
loading, precision machined to exact ——< _ M7 
fit, Ferry products instantly recom- ——_— a YF, 


mend themselves to the consci- 
entious manufacturer. 


And Ferry service supplies, on the EE 

shortest notice, boundless stocks of LES . / 
Cap Screws, Set Screws, Acorn Nuts ee, “A 
and Screw Machine Products, to — g 4 -_ 

meet the most insistent demands. EE - 7 


A 
F, 
Yq 
SF; 


PF) 


This is the sort of service dealers —— 


like to pass on to their customers. 


gee 
Ferry products are carefully pack- Cw - ee: " 
aged with distinctive, identifying i oe . 
labels to make service to the cus- < 
tomer even more exact—and easier. 


Specifications and quotations on 
request. 


THE FERRY CAP AND SET SCREW CoO. 
Cleveland, Ohio 


PROCESS SCREWS 




















